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POLICIES ARE EXTENDED 


American Companies’ Offices Kept 
Open All Through Hostilities; 
Many Human Interest Angles 


— wee 
By F. E. Vincent, 
Manager for China of American 
Foreign Insurance Association 


America has held first place in Chinese 


foreign trade for several years and a 
substantial portion of the goods import- 
ed is insured with companies for which 


fifty in 


rather proud of our 


ve are settling agents—some 


numbet We are 
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Dependability 
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Departmental Offices at 
Hartford New York 


Chicago and San Francisco. 


Board at 





record of not closing our office for a 
single business hour during the hostilities 
nand around Shanghai, notwithstanding 
the fact that many firms considered it 
langerous enough to shut up shop and 
evacuate the entire foreign personnel. 
Our office is located within 100 yards of 
The Bund where shrapnel rained almost 
laily. A sizable bomb 
ear-by building, but fortunately did 


not explode, otherwise, this article would 


landed on a 


not have been written. 
Extending Policies and Certificates 


We have been exceedingly busy 
throughout the war extending marine 
policies and certificates, and assisting 
mporters generally in their insurance 
problems which have been numerous and 
complex. Confronting a distraught mer- 
chant with a bill for several thousand 
lollars additional premium for extend- 
ing a policy for thirty days may jolt 
him considerably, the rate charged be- 
ing 15%. Cargo deviated to ports out- 
‘ide of Shanghai and held there for 
three months has increased the charges 
lor storage insurance and bank interest 
by as much as 25% of the value of the 
nerchandise. 

Some American marine insurance com- 
panies do not appreciate the desirability 
ot having an insurance office for their 
‘ettling agents. Some have commercial 
houses who may import a commodity in 
lirect competition with the claimant. 
Imagine, if you will, the reluctance of 
in American or Chinese importer of one 
ype of American plumbing fixtures be- 


(Continued on Page 28) 
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A cold, rainy day. 


get out and face the weather. 
told him he wanted another $10,000 of insurance. 


Agent said:—*“A nasty day to be outdoors. 


They divided it. 
tions for $10,000 each were laid on the General Agent's 


Independence Square 


On a Nasty Day 


This story by George W. Gaidzik was recently told in 
the Chicago Journal of Commerce. We summarize: 


Nearing his office, the General 


Agent wondered how he could stimulate his associates to 


In the elevator a Mr. Jones 


And 


there, like a flash, was the needed stimulant. 


Calling the Agency members together the General 


Right in this 


building is a man who is ready, this minute, to sign for 
an additional $10,000. 
like, and find that man!” 


Divide the building any way you 


At five in the afternoon five applica- 


desk. But—not one of them was on the life of Mr. Jones! 


“Divide the building!”—an experiment in production 
that might be successfully duplicated in other sizable 
Agencies. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ww. H. KINGSLEY, President 
PHILADELPHIA 









































































SEE SHIFT TO 


MORTGAGES 


leased by Return to Normal 
Investment in Governments 


The Division of Research and Statis- 
tics of the Home Bank 
Washington, D. C., has com- 


Federal Loan 


pleted a nation-wide study of invest- 
ments by life insurance companies which 
shows that excellent progress has been 
made in the liquidation of real estate 


acquired through foreclosed mortgages. 


The total amount of properties moved 
last year was 17% greater than in the 


preceding year. Farms and commer- 
cial joint homes and business structures 
showed particular improvement and of 
the total amount of real estate disposed 
accounted for 33% in 1937 


and 38% in 1936. 


of homes 


In a report on the results of the sur- 
Fergus, chief of the Di- 
vision of Research and Statistics of the 
Federal Home Loan Bank Board, com- 


vey Corwin A. 


ments that the fact that life insurance 
companies are selling increasing amounts 
of real estate taken over as collateral 
for defaulted loans indicates the improv- 
ing condition of the real estate market. 
Acquisitions of such foreclosed proper- 
ties are declining. As a result of in- 
sales of properties 
and the improved conditions in real es- 
tate it is estimated by Mr. Fergus that 
life insurance companies of the country 
are in position to invest a total of some- 
like $4,000,000,000 in real 
mortgages such 
come sufficiently attractive. 


creasing foreclosed 


thing estate 


when investments be- 


Companies Increase Mortgage 
Investments 


Some of the more interesting facts 


revealed by the study are that new 
mortgage loans made by life insurance 
companies upon non-farm homes in 1937 
increased by $98,697,000 over 1936. Non- 
farm homes disposed of by life insur- 
ance companies increased by $23,760,000 
in 1936 over 1935 and by $22,094,000 in 
1935. The 
mortgages held on home properties by 


1937 over total amount of 
life. insurance companies increased $85, 
000,000 or to 6% over the end of 1936 
for a total of $1,389,547,000. The ratio 
of home mortgages to total mortgages 


(Continued on Page 12) 
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LIFE INSURANCE 
QUESTION BOX 


a 


Q. What chance has your child of hecom- 
ing fatherless before reaching 17? 


A. A child at birth has about one chance 
in ten, on the average, of becoming father- 
less before the age of seventeen. Life in- 
surance can guarantee funds for your child’s 


education, regardless of chances. 


Q. Which country leads in ownership of 
life insurance P 


A. The United States. With only 7% of 
the world’s population, people here have 
70% of the life insurance. 


Q. Why does the United States lead? 


A. Largely because of the work here of 
life insurance agents. These thousands of 
men and women, by their patient activity, 
have helped make life more secure. 


Q. How much life insurance should you 
have P 


A. It depends on many personal factors, 
such as the number and ages of your chil- 
dren, your own age, the amount of your 
savings, ete. Ask an Equitable agent to 


work out the answer. 


The Equitable welcomes questions concerning 
life insurance. Your note to ‘‘The Equitable 
Counselor’’ at 393 Seventh Ave., New York, 
N. Y., will receive prompt attention by mail. 


- - To have and to hold - - we 





When you have a life insurance policy you hold the certainty that 


your loved ones will be protected. You have membership in an 





THE EQUITABLE 


institution which has survived depressions, wars and plagues. 
FAIR — JUST 


You have the security that comes from a multitude of people 


LIFE ASSURANCE 


SECURITY ~ PEACE OF MIND 





combining their resources. In insurance on a permanent plan, 


you have a value which increases the longer you hold it. 
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Some Points for Selecting 


For the Life Insurance 


For more than ten years it has been 
part of my life work to interview 
voung men seeking knowledge about the 
‘fe insurance business as a career. Per- 
haps some of the reactions of this ex- 
may be of further value to 
some one manager, general agent, or 
supervisor of a life insurance agency. 
There are so many invaluable lessons 
karned through these years of experi- 
ence that it would take a book to relate 
them all. Therefore, we are taking the 
st important observations and _ trust 
rat they will prove of some value to 
some one agency now seeking young men 
1s producers. Altogether we shall give 
leven salient points that are most vital 
selecting your young men. 
1. Immediately find out how much 
consideration your applicant has given 
the field of life insurarce. Is it 2 
adden impulse egged on by some friend 
telling him to go into the business? 
Is it because he has tried other posi- 
tions and failed to secure one? Ts it be- 
wise he has known a college friend or 
1 business pal who has done well in the 
life insurance business? If it is any one 
ithe three reasons above mentioned be 
~uitious about taking him into your fold. 
If he has given life insurance con- 
siderable thought and your agency is 
nly one out of a half-dozen different 
mpanies in which he has been making 
inquiries, right then and there you have 
1 young man who should make good in 
the business. You admire any young man 
vho has the keen incite to look over 
the courses he shall elect in his college 
career instead of taking “any old sub- 
ject” just to get a degree. You will 
find the young man worthwhile who de- 
sires to know all about your company 


perience 





e type of management within your 
gency and the sort of men he shall 
eet daily in that agency. This young 
nn has a particular, non-translatable 
sense of business judgement that makes 
him stand out from the general run of 
une men. He also has a_ balance 
heel of adjustment that cannot fail 


in whatever line he 
Past Activities 

2, What have been his past activities ? 
‘aturally he has had but very little 
ness experience. He is much better 
f if he has not had any life insurance 
xperience as you would wish to de 
lop the young man in your own way 
Find out if he has worked to help pay 
vart of his school or collect education. 
lf he has, he should be worthwhile be- 
cause he has in a way learned self-de- 
nial as well as a duty to perform in his 
ction of work. Tf he has never had to 

tk a dav to aid in his school or college 
‘dueation then find out quickly what he 
lid worthwhile when he attended school 
rT collece 

\t this moment I am thinking of an 
of a bov who does not have 
work to help meet expenses in order 


may purste. 





Ctual ¢ iS¢ 


finish his school career at Philips 
\cademy, Andover, Mass. which is one 
t the best schools in America. You 
ind T, reader, would love to be the 


; He has taken more 

mors in both class room and_ schoo! 
tivities in his four years at Andover 
than any young man, to my knowledge, 
One honor 
ne in a school like Andover makes a 


ther of that boy 


By L. G. Saunders, 
General Agent Penn Mutual Life, New York City 


boy stand out. His honors are too nu- 
merous to mention. You will agree with 
me in the statement that this boy would 
be a success in any agency. The one 
young man to leave alone is the young 
man who thinks the world owes him a 
living and not, by any means, does he 
owe the world anything. 
Beware of Materialistic Egotism 

3. Find out if he has a bit of the 
spiritual in him. It makes no difference 
what the creed may be. If he has a 
reverence for any one creed or all 
creeds, chalk that down as a deserving 
merit in the young man. If he hasn’t 
any at all, then beware of the material- 
istic egotism that will crop out sooner 
or later in the words, “I know it all.” 

4. What has he attained toward be- 
ing thrifty? Every man has at least 
one weakness. The writer has many, but 
as the years go by he knows that his 
createst error has been lacking this 
marvelous qualification of thrift. Per- 
haps that is why T am most rabid in re- 
quiring a young man to this 
quality. In possessing this qualification 
it binds a young man, as it will, with a 
real balance wheel in all his pursuits of 
life. Unquestionably it aids him most 
materially throuch the trying months in 
the beginning of his career as an under- 
writer. 


Must Be Able to Take Advice 


yOssess 
I 


5. Can he take advice or does his 
attitude seem to be that of one who 
knows it all? The writer recalls an 


argument he had with his dad over the 
respective merits of the small colleges 
as against the larger colleges. My dad 
was an Oxford man. After I had ex- 
ploded considerable ammunition which 
T thought was unanswerable, he said, 
“My boy, IT have forgotten more on that 
issue than you will ever know.” It 
angered me at the time but as T look 
back over the vears, truly his remark 
was correct. 

Our younger generation is sometimes 
l'kely to make the same error T did. If 
the young man is “all eyes and ears” to 
learn and asks you many questions, hang 
on to him. If he says “yes” to every- 
thing you say, look out for him. In 
fact, the modest and the almost bashfui 
boy is far more worthwhile than the 
blustering chest and the chatter-box that 
holds within its cover “Big T am.” 

6. Is he physically fit? A life insur- 
ance worker requires a strong body phy- 
Turning door-knobs and using 


sically 
leather in all kinds of weather is 


shoe 


much more strenuous than a couple of 
hours of football practice. He is working 
from 9:30 o'clock in the morning to 5 
o’clock every day and is ever “on the 
go.’ 

A robust body will carry along with 
it energy and enthusiasm—two qualifica- 





SAUNDERS 


biG 


tions so necessary in this business world. 
(A topic by itself in this article.) An 
individual not possessed of a sound phy- 
sical body should not enter the insur- 
ance field as an insurance agent. The 
physical needs called upon in a daily 
routine calls for too much unless he is 
of a sound physical body. 
Must Be a Student 

7. Is he a studious type? He must 
be, or he will join the army of “dead 
that fail in the life insurance 
doctor learns his profes- 
sion; a lawyer learns his law; and a 
minister must know something of the 
Bible and just so must the real insur- 
ance man know his rate book and good 
company practices. He should, by all 
means, obtain his CLU provided he does 
not display his CLU pin ostentativeiy 
and become a perfect scientific actuary 
and, therefore, lose the power of moti- 
vating and creating needs. Too much 
education leads to the archives along 


heads” 
business. A 


Ruling on Proceeds Left With Co. 


The Internal Revenue has 
held that where the proceeds of a policy 
payable by the death of the 
insured are left with company under an 
avreement to distribute the proceeds 
periodically, which agreement contem 
plates the distribution in part of the pro 
ceeds of the policy maturing at the date 
of the death of the insured and in part 
of the earnings on such proceeds, then 
the periodic payments should be re- 
turned for income tax purposes in the 
manner and to the extent provided in 


Bureau of 


reason of 


Article 22 of Regulations 94. The pri 
vision in that article in brief follows: 
If the proceeds are held by th 1 
surer under an agreement (whether with 
the insured or with the beneficiary) t 
distribute either the increment of such 
proceeds currently, or the proceeds and 
increment in equal instalments until both 


( 


are exhausted, there should be included 
in the gross income the increment so 
paid to the beneficiary, or so credited 


to the fund in each vear by the insurer 
The Bureau adds that where the pro- 
(Continued on Page 10) 


oung Men 


usiness 


with the Greeks and Romans of olden 
days. 
One must gain the confidence of his 


prospects. The best way to do that is 
to know your life insurance so thor- 
oughly that you gain immediately the 
confidence of both your prospects and 
vour clients. 

8. Find out if he has any hobbies. 
Most every young man has a hobby. In 
fact the more hobbies he possesses, the 
more contacts he has. If he has no spe- 
cial interest in any one thing we are 
convinced he is just living to live and 
we would worry a lot about his future 
ambition. When a young man has a 
definite hobby you can always use this 
hobby for two purposes. First, he can 
cover a lot of prospects in people who 
enjoy the same hobby that he does. Sec- 
ondly, you can always remind him to put 
as much interest and enthusiasm in his 
work as he does in his hobby. 

9. Enthusiasm. It has never been our 
experience to know of a beginner to fail 


in life insurance who constantly ex- 
presses the enthusiasm he feels in his 
new work. Enthusiasm is catchinge—it 


spreads good will—it brings happiness— 
in fact it lifts men to greater action and 
deeds. Even in the depressing hours 
there is no tonic that can aid a man 
any more than to get hold of enthusiasm. 
Enthusiasm is so essential to real suc- 
cess that it wraps itself around a suc- 
cessful man and if it could speak it 
would say, “I did as much for your suc- 
cess as anyone.” i 

10. Honesty. Ben Franklin once said, 
“Let honesty and industry be thy con- 
stant companions.” I never knew an 
honest man who ever repented his hon- 


esty—enough said. 
Sportsmanship 
11. Sportsmanship. This is a word 


misused so very often and yet there is 
no word that reveals so much in the 
character of a man. Our definition of 
a sportsman is a man who never forgets 
the favors granted him by others and 
who seeks to meet those obligations in 


any way possible. Along with this 
creed he can take a licking and con- 
gratulate the victor. The young man 
who can meet a disaster with a smile 
and who will reach out and overcome 
this disaster, such a young man will find 
the ladder of sportsmanship. \ real 
sportsman never seeks sympathy or 
weeps on the shoulder: of anyone In- 


stead he takes whatever licking is com- 
ing to him and presses toward a better 


There are two words in the English 
that never found a welcome in 
f a sportsman. These two words 
are selfishness and jealousy. The real 
sportsman is appreciative and unselfish 
The appreciative and unselfish under 
writer cannot help but go places for 
is marked by both prospect and fel- 
low worker as a friendly soul. Indeed, 
friendliness, warmth and_ kindliness 
amass a mighty force of allies to our 
prospect list—and we believe a real pros 
pect list is the foundation for any suc 
cessful insurance producer 
Finally, we know of no 
ute to pay to any human 
to be able to place on his 
“Here Lies a Sportsman.” 
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HEARD on the WAY 





Alexander E Patterson, vice president 
of the Penn Mutual Life in charge of 
production, was recently given the de- 


cree of LL.D. by Coe 


Rapids, Towa In an 


College of Cedar 
address to the 
attending 


graduating class and others 


the exercises he discussed the theme 
that 


on the 


“the destiny of our nation depends 


use vou m: of the inheritances 


: & 


you have receive 

He mentioned four of 
The ideal; 
dividual’s portion of the United States; 
America for- 


these inheri- 


tances: American each in- 


the opportunity to carry 
ward; and the inventions, culture and 
fruits of the sciences He concluded 
his address as follows: 

“The courage you will need most in 
business is the courage of your convic- 
tions, the courage to start and Anish 
a difficult job, and the courage to take 
the consequences of your actions. Faith 
you must have; faith in yourself and 
faith in others, faith in the invincibility 
of right and justice, faith in the univer- 
sal strength from which you draw your 
powers, and faith in faith.” 


One of the leading firms of New York 
City publishers is to rush out a book 
on the history of monopoly as especially 
pertinent at this time in view of the 


1 


S.E.C. investigation of the subject now 
getting under way The book will go 
back to Biblical times and one of its 


more important 
monopoly in Greece 
heyday \uthors of the 


Washington 


chapters will be on 
during its golden 
book live in 
insurance agent is 
a lawyer or business man if 
ssible to provide unusual 

A case to 


imps him, 
ving letter which an 


Occasionally, a life 
as ed by 
it is p 
coverage which stt 
point is the foll 


some 





agent up-state, New York, received: 
Dear George: I have a client who 

is 73 years old He owns a dozen 
parcels of real estate, which include 
apartments, stores, theatres, all of 
which are located in a large city 
Buildings property are not more 
than twelve years old, and their value 


is $3,000,000 on which there are mort- 
gages footing up to $1,250,000. The 
property is all rented with a net in- 
i lv $200,000 

buy annuities 
f his family 








rangin n 27 to &4. The 
annual anr g $40,000 single 
premiu ( $650,000 
in all 
The f al is a plan that ll per- 
he é to retire and turn all 
t st erty over to the insurance 
( r surance interests, and 
the t n ft pr le the single 
1m necessary to assure the an 
uities as tlined 
It I d that all annuity pre 
miun ll 1 with the respective 
indi ured and that the entire 
pa 1 come { same will 
he A property of the mpat 
warm the erage 
Can tk b d e? If s 4 | 





| + 1 

nal mee 
aT Ss 
} 
1 narily deal in second mort- 
ga ind, since the several parcels of 
real estate to which you have referred 





ALEXANDER E. PATTERSON 


are now encumbered to the extent of 
$1,250,000, it would appear that any 
further loan on this property would 
have to be in the form of a second 
mortgage. 

If the present loan should be ab- 
sorbed and an additional loan of $650, 
000 made on the property, the total 
outstanding indebtedness would be 
$1,900,000, which would seem to be too 
great a percentage of the apparent 
value of the property to permit any 
first class life insurance company to 
consider it. 

If it were possible to work out this 
deal, it would, in my judgment, be 
necessary to handle it as a straight 
mortgage and purchase the annuities as 
an entirely separate transaction. Life 
insurance companies have about all the 
property they can comfortably handle 
at this time and, furthermore, most 
companies are not keenly interested 
in writing annuities. 

Briefly to sum up: I would say that 
the proposed plan is one which cannot 
be financed by a life insurance company. 


Uncle Francis. 


ORDINARY SALES TOP RECORD 

London Life, Canada, reports that Or- 
dinary insurance issued in the first six 
months of 1938 totaled $28,620,000 com- 
pared with $23,075,000 for the same 
period in 1937 and $20,083,000 in the first 
»f 1936. Industrial and Group writ- 
ten in the first six months of 1938 ac- 
‘ounted for an additional $20,000,000 
ion in the second quarter of this 
year, exclusive of Industrial and Group, 
$15,103,000. June was the best 
month in the company’s history for Or- 
insurance sales 
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T. B. Macaulay Helping 
Reclaim Scotch Land 


ISLAND OF LEWIS PROJECT 


Designated by Gheenew Newspaper As 
Scots-Canadian Benefactor; Making 
Peat Moorland Crops 


The veteran T. B. Macaulay, who for 
years was head of the Sun Life of Mon- 
treal, has provided funds for a large 
land reclamation project in the Island of 
Lewis. The Glasgow Herald recently 
printed a long story about this, with an 
interview with Dr. Macaulay. It desig- 
nated him as a Scots-Canadian bene 
factor. For sometime there has been a 
Macaulay Institute of Soil Research in 
Aberdeen. 

In regard to the Island of Lewis proj- 
ect many acres of peat moorland there 
have already been recovered for the 
plough and are now producing crops of 
oats, potatoes, etc., and maintaining a 
dairy stock of about a dozen cows. The 
Glasgow Herald says that Dr. Macaulay 
is convinced that there are 500,000 acres 
of grazing land on the island which, if 
properly treated, would carry four times 
as many sheep as they do today. It 
regards the experiment of national im- 
portance. 

The Macaulay Party 

The newspaper saw Dr. Macaulay 
after he had inspected operations at the 
550-acre peat bog reclamation scheme 
being carried through at Carnwath for 
the Commissioner of Special Areas in 
Scotland under the direction of the 
Macaulay Institute of Soil Research. 
With Dr. Macaulay on this inspection 
trip were Sir Robert Greig and Lady 
Greig, P. R. Laird, Secretary of the De- 
partment of Agriculture; Prof. Ernest 
Shearer, principal of the Edinburgh and 
East of Scédtland College of Agricul- 
ture, Doctors Ogg and Robertson and 
Mrs. Macualay. 


June and First Half Year 
Life Operations Reported 


New life insurance for the first six 
months of this year was 226% less 
than for the corresponding period of 
1937. The amount for June was 27.5% 
less than for June of last year, reports 
the Association of Life Insurance Presi- 
dents. 

For the first half of the year total 
new business was $3,684,769,000 against 
$4,761,267,000. New Ordinary insurance 
amounted to $2,345,497,000 against $3,- 
005,207,000, a decrease of 22.0%. Indus- 
trial insurance was $1,107,183,000 against 
$1,376,158,000, a decrease of 19.5%. Group 
insurance was $232,089,000 against $379,- 
902,000, a decrease of 38.9%. 

For June the total new business of 
the forty companies reporting was $597,- 
773.000) against $824,470,000. New Ordi- 
nary amounted to $382,385,000 against 
$512,496,000, a decrease of 25.4%. Indus- 
trial was $170,312,000 against $224,113,- 
000, a decrease of 24%. Group was $5,- 
076,000 against $87,861,000, a decrease of 
48.7%. 








Answering a Timely Demand! 


Term to 65—Level Premium 
One Year Term—Renewable 


Two new Term insurance contracts now available 
that will help you to offer clients protection formerly 


unavailable. 


Literature and Rates on Request 


Security Mutual Life Ins. Qo. 


BINGHAMTON, N. Y. 











Slim Seven Killer, out in the “six- 


shooter” country, wants to know more 
about Bankerslife Double Duty Dollars. 
E. P. We 


were a bit reassured when we noticed 


He saw our ad in the S. 


Slim had been touched by the civilizing 
influence of a Post Office Box. 


—BLC— 


A fine body of traditions has grown 
in and with Iowa’s Grinnell College 
since its founding in 1846 . . . Carry: 
ing out one of the most impressive of 
these traditions at Grinnell’s 92nd 
Commencement early this month were 
Bankers Life Secretary B. N. Mills and 
older daughter Marian... At Alumni 
Chapel, Mr. Mills, '06, welcomed the 
graduating class into the alumni body. 
Response to the welcome was given by 


“Chip”* Marian Mills, "38. 


*Son or daughter of a Grinnell graduate. 
— 


A tenderfoot who used foamy tooth- 
paste was shot down as a hydrophobia 
victim by a Montana cowboy . . . says 
a recent advertisement in a “cowtown” 
newspaper by Art Nelson, Montana 


agency manager for Bankerslife. 
—BLC— 


There is, says Bankers Life Agency 
Manager J. H. Heil, a moral for life 
underwriters in the story of the sick 
woman who had too many visitors. 
On the woman’s ensuing death, the 
husband placed the following epitaph 
on her tombstone: “Mary Smith, be- 
loved wife of John Smith—talked to 
death by her loving friends.”—The 
moral: “Many good prospects, like- 
wise, are talked to death by ‘loving’ 


underwriters.” 


a= io 


BANKERS LIFE 


DES MOINES COMPANY 


Established 1879 
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Reselling U. S. System 
To American Public 


cAMPAIGN REACHES N. ¥. CITY 


Seven Local Clisidain of Commerce 
Send 10,000 Letters to Local Corpo- 
rations, Firms and Individuals 


Seven leading Chambers of Commerce 
the Greater New York area have an- 
unced that they are extending to New 
York City the campaign launched by the 
Chamber of Commerce of the U. S. at 
nnual meeting two months ago 
vhich has as its objective “Reselling the 
\merican System to America.” The 
vement is explained as educational 
nd not political. 
This campaign has two slogans: “What 
lelps Business Helps You,” and “Whai 
Hurts Business Hurts You.” Already the 
‘ampaign has been developed in_ 1,200 
communities throughout the United 
States 
The Platform 
The seven Chambers of Commerce in 
Greater New York area this week 
sent out letters to 10,000 local corpora 
ns, firms and individuals asking them 
join in spreading the message. The 
itform of the campaign is this: 
“1. That business offers every man the 
pportunity to go as far as his ability 
nd his industry will carry him. 
“2 That business is eager to lighten 
load of labor and to pay the best 
ssible wage. 


“3 That business is alwavs. seeking 
s to give better products or services 
iess money. 


“4 That business will not and cannot 
leceive the public concerning blind-alley 
rt-cuts to security. 
“We will further attempt to show the 
ublic: 
“First, that American business is an 
tity the parts of which are interde- 
ndent and interrelated—not a particu- 
iss Or group 
“Second, that people are an integral 
t of business and operate it as work- 
and investors 
“Third, that the worker, the investor 
nd the consumer are the beneficiaries 
f this entity and have a common in- 
rest in maintaining it.” 
Fight Psychology of Pessimism 


The C ‘~hambers of Commerce of New 
York City give this explanation of the 
mpaign : 

“Undoubtedly one of the factors re 


nsible for the new depression, which 
began in 1937, has been the doubt and 
hesitancy caused by uncertaintv as to 
government’s attitude toward business. 
Happily, just at present, the downward 
trend appears to have been halted and 

are showing signs of revival, but the 
length of the revival and its permanency 
till depend upon the economic public 


ttitude as it affects government lf 
e are to develop. stability, it will 
me through the development of busi- 
ness, and not by government mandate. 


Men and women must again learn to 
trey upon themselves rather than upon 
public bounty for their bread and_ but- 
r else the public bounty will be ex- 
hausted and there will be no bread and 
butter. The people must learn the wis- 
lom of giving private enterprise the op- 
irtunity to function 
“To resell the American svstem_ to 
\merica calls for the individual effort of 
ach business man who is in a position 
to know and understand it. He cannot 
le his responsibility. Our cham 
ers of commerce have undertaken the 
eaders!} ip ain this city We believe that 
shall have the hearty cooperation of 
he thousands of enterprises to whom we 
re appealing.” 


JOHN MORRELL TOPS MILLION 
For the thirteenth consecutive year 
lohn Morre Il, Lustearten agency, Equit 
ible Society, Chicago, has paid for a 
Million of new life insurance. He is the 


hr tS Equitable agent to reach this mark 


nt 1 


e first half of the vear, quali 


fying for the 1938 Million Dollar Corps 


! the company 
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IT’S THE KEYSTONE 


The protective wall for any family is its 
financial security. 


This must be firmly built as a sure 
defense against man’s arch enemy 
—poverty. 


In many a home the strength of the 
whole economic structure converges 
in the keystone. 


This keystone is Life Insurance 





ted) rudlential 


Insurance ¥ Company of America 


EDWARD D. DUFFIELD, President Home Office, NEWARK, N. 3. 























Mutesi Benefit Nai ames 
Woods General Agent 


HEADQUARTERS A AT HARTFORD 





Has Had Ten Years’ — in Su- 
pervision and Management, Prac- 
tically All in Connecticut 


Hollis L. Woods, Connecticut life un- 
derwriter and manager, has been ap- 
pointed general agent at Hartford for 
the Mutual Benefit. Mr. Woods suc- 
ceeds William H. Griswold who last De- 
cember retired following thirty-seven 





HOLLIS L. WOODS 


years of service. The appointment was 
made effective July 15. Prior to his 
association with the Mutual Benefit Mr. 
Woods was for eight years district man- 
ager at New Haven for the Hartford 
general agency of the Connecticut Mu- 
tual. 

Mr. Woods comes to the Mutual Bene- 
fit with ten years of highly successful 
life insurance experience, most of it in 
supervision and management work in 
Connecticut. Practically all of his busi- 
ness experience has been in Connecticut, 
except for a short interval in New Eng- 
land. Shortly after his graduation in 
1924 from Boston University he was em- 
ployed in the National Shawmut Bank 
Co. of Boston, a post he left to become 
assistant treasurer of the L. C. Hunger- 
ford Co., also of Boston. In 1926 he went to 
Hartford as vice-president of the H. R. 
Woods Co., contractors, where he re- 
mained for two years before deciding to 
make life insurance his career. He en- 
tered the business in New York with 
the Fraser agency of the Connecticut 
Mutual, which shortly afterward made 
him supervisor of its Bridgeport, Conn., 
office. He built the pr daction of the 
office to more than one million in his 
first year 


Supervisor at New Haven 


In 1930 he transferred to the Connecti 
cut Mutual’s Hartford agency as super- 
visor at New Haven, a post he occupied 
up to the time of his association with 
the Mutual Benefit. He has served tl 
New Haven Life Underwriters Associa- 
tion both as director and president. In 
New Haven also he organized the CLI 
study group, was chairman of the sales 
congress in 1936-37 and national com 
mitteeman to the National Association 
in 1936. He is a director of the Con 
necticut State Life Underwriters Asso 
ciation and was one of the organizers of 
the Connecticut Life thes france and 
Trust Council. He is president of the 
Honey Pot Country Club and membe: 
Cheshire Rod and Gun Club and Lambda 
Chi Alpha Fraternity 


TO MEET IN MONTREAL 
The Life Office Management Associa- 
tion will hold its annual conference in 

Montreal from September 26 to 29, 
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E. T. Wells Takes Over 
Space at 225 Broadway 
OPENS BRANCH TO LIBERTY ST. 


Walter K. Vickers Appointed Branch 
Manager; Bender to Open Uptown 
Office for National Life 
The Edgar T. Wells agency, National 
Life of Vermont, located at 55 Liberty 
Street, New York City, has opened a 
branch office at 225 Broadway in charge 





Blank & Stoller 


WALTER K. VICKERS 


of Walter K. Vickers as branch 
ager. 

In announcing the expansion of the 
Wells agency the company said: “The 
agency of Edgar T. Wells, general agent 
Liberty Street, New York, has 
grown to a point which requires more 
space for its competent personnel. For 
this reason premises formerly occupied 
by the company’s agency at 225 Broad- 
way have been placed at the disposal 
of Mr. Wells and several of his 
ciates can be found there. 

“Mr. Walter Vickers, who is well 
known in insurance circles of New York 
City, is in charge of the new branch of 
the Wells agency as branch manager.” 

William H. Bender, Jr., who occupied 
the offices at 225 Broadway following his 
recent appointment as general agent for 
the company will open a new agency this 
week at 17 East Forty-Second Street. 

Mr. Vickers has been in life insurance 
for the past seven vears in New York 
City with the New England Mutual and 
the Massachusetts Mutual Life. Most 
recently he has been associated with the 
Wells agency of the National Life of 
Vermont. He is an active member of 
the Life Supervisors Association of New 
York City 


Inan- 


at 55 


asso- 


PROUTY AGENCY GAINS 

The Phinehas Prouty general agency of 
the Connecticut Mutual Life, for the first 
six months of 1938 led all the agencies 
in the Pacific Coast territory on volume 
of life and annuity business, and also 
leads for conservation and persistency. 
Laurence A. Collins, manager of the Long 
seach office of the agency, leads in paid- 
for life business. 

The agency also leads the entire coun- 


try for agencies having less than $10,- 
000,000 business in force and which are 
less than five years old 

At the close of the six months the 


rank from sev 
the company’s agencies to 


agency has advanced in 
enty among 
twenty-four 


DOWNEY OKLAHOMA MANAGER 


M. L. Downey, formerly of Beaumont, 
Texas, is now manager of the Oklahoma 
office, National Life & Accident. He 


succeeds D. E. Van Norman. 


Life Insurance Study 
Courses for 1938-39 


BY INSURANCE INSTITUTE, N. Y. 





Schedule Provides for Opening Courses 
November 18; Lecturers to Be 
Heard During Season 





The Insurance Society of New York 
has announced the life insurance courses 
as outlined by the Insurance Institute 
for 1938-39. The educational courses 
will be formally opened October 3 in 
the hall of the New York State Cham- 
ber of Commerce, New York City, with 
an address by President Henry H. Reed. 

The first session of the courses will be 
held November 18 with meetings through- 
out the Winter. Among the lecturers 
for the life insurance courses are H. R 
Bassford, actuary Metropolitan Life; 
John S. Thompson, vice-president and 
mathematician Mutual Benefit Life; Al- 
bert Greenland, field training division, 
Metropolitan Life; O. H. Chedister, 
auditor Equitable Society; R. C. Neuen- 


dorffer, secretary Guardian Life; AI- 
bert G. Borden, second vice-president 
Equitable Society; Nelson B. Hadley, 


former chief examiner of life companies 
New York Insurance Department; John 
H. Collins, assistant general counsel 
Metropolitan Life. 

The committee in charge of the 
courses is composed of Rudolph C-. 
Neuendorffer, chairman, secretary 
Guardian Life; Ray D. Murphy, vice- 
chairman, vice-president Equitable So- 
ciety; Ralph H. Blanchard, professor of 
insurance Columbia University; James 
D. Craig, vice-president Metropolitan 
Life; and John S. Thompson, vice-presi- 
dent and methematician Mutual Benefit 


Life. 


VOGEL AGENCY JUNE LEADER 

The William S. Vogel agency, Newark, 
Columbian National Life, led all agen- 
cies of the company in paid business in 
June. 








GENERAL 





Thorpe Section Chairman 


W. T. THORPE 
W. T. Thorpe, agency superintendent, 
Manufacturers Life, was elected Agency 
Section chairman of the Canadian Life 
Insurance Officers Association at Lon- 
don, Ont., in June. 


PARKING TICKETS PREPAID 


Once there was a man in Louisville 
who wrote a letter to a state Insurance 
Commissioner and finished it with: 
“Thanking you in advance for past 
favors,” etc., etc. Now there’s a man 
in Madison, Wis., who pays his parking 
tickets in advance. He is Theodore 
Herfurth, an insurance agent. He mailed 
Traffic Lieut. H. J. Morris a check for 
$5 to cover a ticket which called for a 
penalty of only $1. “Use the other $4 
for future tickets,” he advised. “TI need 
my car in my business and I may be 
tagged occasionally.” 
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Holmes Agency Again 
Outgrows Its Offices 


THIRD MOVE IN 27 MONTHS 





Started From Scratch in 1935 Agency 
Now Stands Tenth for Year to Date 
In Connecticut General 





After occupying temporary quarters 
for the past month or six weeks the 
Philip B. Holmes agency, Connecticut 
General Life, New York City, has moved 
back into remodeled and enlarged quar- 
ters on the fourteenth floor at 100 East 
Forty-second Street. An additional 
1,500 square feet of space has been 
added. The move is the third which the 
agency has made since starting from 
scratch in that building twenty-seven 
months ago. 

Since its organization the agency has 
progressed from the bottom of the list 
in the Connecticut General, which has 
about sixty agencies, to tenth place in 
the company for the first half of 1938, 
The agency stood in seventh place for 
the month of June. 

Mr. Holmes, who was taken from the 
agency at 225 Broadway, New York, to 
open the uptown office for the company, 
has built an organization of twenty-one 
agents. He has three assistants: Fred 
Fast in charge of brokerage, Charles 
Singleton who heads the full-time or- 
ganization and Frank Casey in charge 
of the Group department. 

The new offices are attractively laid 
out to include a cashier’s department and 
counter, a large room for the agents, 
conference room, medical room and sev- 
eral private offices. 





TRANSFERS AUSTRIA PORTFOLIO 

The Guardian Life has transferred its 
Austrian portfolio (the business written 
in Austria before the company discon- 
tinued writing in Europe) to the Oster- 
reichische Versicherungs, successors com- 
pany of the Phoenix Life of Vienna 
The transfer was sanctioned by the 
Minister of Finance in accordance with 
the recommendations of the Minister of 
Justice. 


ACTUARIES TO BE GUESTS 

The group of distinguished British 
actuaries who will attend the conven- 
tion of the Actuarial Society of America 
in New York in October will also be 
the guests of some insurance companies 
while on a brief visit to Canada. At 
Montreal the visitors will be entertained 
by the Sun Life and in Toronto they 
will be guests of the Canadian Life In- 
surance Officers. 


BALTIMORE OUTING PLANNED 

The Baltimore Life Underwriters As- 
sociation will hold its annual Summer 
outing at the Annapolis Roads Club, 
July 29. The program will start at 2 
p. m. and dinner will be served at 7 p. m. 
The committee in charge is composed of 
Ernest J. Clark, Jr., chairman; Howard 
F. Kreis, and N. Herbert Long. 





OFFICIALS IN LOS ANGELES 

Insurance Commissioners William Sul 
livan of Washington, George A. S. Rob- 
ertson of Missouri, Jackson Cochrane 0! 
Colorado and Maurice E. Pew of Iowa 
were in Los Angeles during the week, 
consulting with Insurance Commissioner 
Samuel L. Carpenter, Jr. 


FORD OKLAHOMA G. A. 
Will H. Ford, formerly of Galveston, 
Texas, is now Oklahoma general agent 
for the American National, with head- 
quarters in Oklahoma City. He suc 
ceeds George A. Martin, Jr., who has 
been transferred to Corpus Christi. 


MANUEL CAMPS IS SPEAKER 

Manuel Camps, Jr., recently appointed 
general agent for the John Hancock 
uptown New York City, was the speaker 
Monday morning at the DeLong agency, 
Mutual Benefit, New York. He talked 
about an agent’s “state of mind.” 








22, 1938 


——___ 
——:= 


rain 
Offices 


MONTHS 


35 Agency 
‘to Date 
ral 


y quarters 
weeks the 
“onnecticut 
has moved 
rged quar- 
it 100 East 
additional 
has been 
| which the 
rting from 
renty-seven 


agency has 
of the list 
which has 
h place in 
lf of 1938, 
1 place for 


n from the 
w York, to 
e company, 
twenty-one 
ants: Fred 
re, Charles 
H1-time or- 

in charge 


ctively laid 
rtment and 
the agents, 
m and sey- 


YRTFOLIO 
isferred its 
ess written 
iny discon- 
the Oster- 
essors com- 
of Vienna 
~d by the 
dance with 
Minister of 


UESTS 

ed British 
he conven- 
of America 
ill also be 
companies 
anada. At 
entertained 
ronto they 
an Life In- 


LANNED 

writers As- 
al Summer 
oads Club, 
start at 2 
d at 7 p. m. 
omposed of 
n: Howard 
ng. 


IGELES 
Villiam Sul- 
A. S. Rob- 
‘ochrane oO! 
Ww of Towa 
the week, 
yMissioner 


G. A. 
Galveston, 
neral agent 
with head- 
He suc- 
. who has 
Christi. 


PEAKER 
y appointed 
Hancock m 
the speaker 
ong agency, 
He talked 
nind,” 





July 22, 1938 





Page 7 








Thirty-three Complete 
C. L. U. in Canada 


EXAMINATION RESULTS GIVEN 





List Gives 155 Names of Agents Who 
Successfully Completed Some Part 
Of Work in May 





The Institute of Chartered Life Un- 

derwriters of Canada has announced the 
names of thirty-three life insurance 
agents who have successfully completed 
the third year and all prior examinations 
and have been awarded the right to use 
the title and designation Chartered Life 
Underwriter of Canada. Examinations 
were held in May. Names of five addi- 
tional agents were announced who have 
completed all of the required examina- 
tions but have not qualified in other re- 
spects. 

In connection with these examinations 
comprehensive extension courses are 
now conducted by the Institute of Char- 
tered Life Underwriters through _ the 
department of university extension, Uni- 
versity of Toronto. The period of study 
extends over three years and is covered 
by three examinations written in suc- 
cessive years. The right to use the title 
and designation CLU of Canada is 
eranted by the board of directors of the 
Life Underwriters Association of Canada. 

The complete list of those who have 
successfully completed first, second and 
third year examinations in 1938 includes 
155 names. Completing the third year 
examination and entitled to use the CLU 
designation are these: 

New CLU’s in Canada 

Arthur C. L. Adams and Stewart M. Scott 
of Canada Life; Leslie C. Ellison, Willie Fortin 
and Burton M. Me. Alary, Confederation Life 


Association; Nigel M. Kensit, Crown Life; J. 
E. Breithaupt and Douglas S. K. Skinner, Ex- 


celsior Life. 

Reg. F. Aker, H. E. Cranstone, Wm. F. Me- 
Cracken, J. Stuart Townshend, Brien O’Brien, 
). Campbell Scott, all of the Great-West Life; 
Frank M. Findlay, Imperial Life; Kenneth D. 
Crone, Ira V. Frederick and Andrew J. Elder 
f the London Life. 

Kenneth M. Dickson, William D. 
Hugh M. Hunter, Eric H. Olmsted, all of the 
Monarch Life; Lennox D. Faulkner, Montreal 
Life; Alex W alkington, James M. Lochead and 
Robert E. C. Binns, Mutual Life Ass’n of 


Canada. 

Charles J. Crossley and Harold J. Lougheed, 
North American Life; John H, O’Flynn, W. A. 
Fuller, John D. Mingay and Harvey L. Lee of 
the Prudential of London; Edward B. Loomis, 
Sun Life of Canada. 


Batters, 


Agency Management Course 
In Chicago Graduates 48 


Scott M. Burpee, general agent for 
the Northwestern Mutual Life at Sioux 
City, Iowa, was elected president of the 
Summer class in agency management 
conducted by the Life Insurance Sales 

Saeark 3ureau at Chicago. The two 
weeks of lectures comes to a close to- 
night with a banquet. Forty-eight were 
graduated. Other officers elected were 
N. K. Allison, manager for the Connec- 
ticut General at Chicago, treasurer, and 
Clarence E. Pejeau, CLU, associate gen- 
eral agent, Massachusetts Mutual, 
Cleveland, 

The school has been in charge of the 
following from the Bureau's staff: John 
H. Jamison, Lewis, W. S. Chapman, 
Laurence S. Morrison, Ward Phelps and 

. N. Woodson. 

Guest lecturers have included: 
J. Zimmerman, general agent 
lor the Connecticut Mutual Life; Judge 
Edwin A. Olson, Mutual Trust, Chi- 
ago; Holgar J. Johnson, Penn Mutual, 
Pitts burg h; R. B. Coolidge, superintend- 
ent of agencies, Aetna Life; Chester O. 
Fischer, agency vice-president, Massa- 
chusetts Mutual; H. T. Burnett, agency 
Vice-president of the Bureau and mem- 
ber of the board of directors, and Ed 
Thurman, general agent, New England 
Mutual, Chic ago. 


Charles 
Chicago 





GOLF EVENT JULY 27 
Powers, Kaplan & Berger, New York 
Tsurance attorneys, will hold their 


cighth annual insurance golf tournament 
it Old Oaks Country Club, Purchase, 
\. Y.. July 27. Play will start at 10 
clock, 


Bankers National Life 
Cruise Starts July 26 


SAILING FOR "NASSAU, HAVANA 


Members of Master Pesteuve and Pres- 
idents Clubs, Fifty Strong, Going 
on Ten-Day Convention Trip 





Leading agents of the Bankers Na- 
tional Life of Montclair, N. J., who are 
qualified members of its Master Pro- 
ducers and Presidents Clubs, will sail 
Tuesday afternoon, July 26, on the S.S. 
Carinthia from New York City for a 
ten-day convention cruise to Nassau and 
Havana. The party, over fifty strong, 
will include a number of wives and 
the group will be accompanied by Wil- 


liam J. Sieger, agency vice-president; 
James M. Webb, vice-president, and Al- 
exander White, agency secretary. 


On the evening of August 5, when the 
group will return, the members of the 
Presidents Club will be entertained at a 
special banquet at the New York Ath- 
letic Club and President Ralph R. Louns- 
bury will act as host. The members of 
this club are as follows: Harry J. Baker, 
Irving Victoroff, Louis Altman, Charles 
M. Castagne, Rudolph Fried, Nathan 
Goldstein, Michael Hanin, Perez F. Huff, 
Mariano R. Pesquera and Sidney S. Sil- 
verberg. Its chairman is Harry J. Baker, 
million dollar producer from Boston who 
is well on his way toward his second 
consecutive million dollar yearly pro- 
duction. 

Special 
arranged for the 
and Havana. 

For those agents who just missed out, 
a special Home Guard Contest has been 
arranged and_ special prizes will be 
awarded for production. 


tours vag? been 
for both Nassau 


sight-seeing 
party 





Rothaermel Says Recession 


Is Over; Business Improved 

W. M. Rothaermel, vice-president Con- 
tinental American Life, in the July issue 
of Brass Tacks, monthly publication of 
the company, points out a number of 
improvements in business conditions in- 
dicating in his opinion that “the re- 
cession is over.” Basing his opinion on 
those observations he wrote: “Now is 
the time to build a plan for your own 
activities based on better business. Do 


a little mental overhauling today and 
repair your outlook to fit the facts. The 
recession is over.” 

In his message Vice-President Roth- 
aermel reported that even during the 
recession period the Continental Ameri- 


closing the first 
increase in new 
period in 1937. 
part of July 


can had gone forward, 
half of 1938 with a 12% 
business over the same 
Applications for the early 
are 75% ahead of July, 1937. 


Austin Agency, Aetna Life, 
Wins Plaque Fourth Time 


For the fourth consecutive year the 


Gilbert V. Austin agency, Aetna Life, 
Brooklyn, set the pace for the entire 
company on Early Bird Day, July 1, 


marking the start of a new convention 
year in the Aetna Life. The agency on 
that day reported 125 applications for a 
Life volume of $233,649; Accident pre- 
miums of $1,065; Annual Premium An- 
nuities of $700 and Single Premium An- 
nuities of $92,000. This compared with 


eighty-six applications on July 1, 1937. 
Every full-time agent wrote at least 
one application. 

The Austin agency for the fourth 


time won the plaque which is presented 
each year to the agency showing the 
largest percentage of increase in writ- 
ten applications over an average weekly 
production. 

General Agent Gilbert V. Austin and 
his associates Robert C. Buckley, agency 
supervisor, and Rowland C, Lomer, 
brokerage supervisor, planned the drive 
carefully in advance. At an agency 
meeting four days prior to Early Bird 
Day quotas were assigned to the four- 
teen full-time agents for a total of 100 
applications. The day’s work was out- 
lined from 7 in the morning until mid- 
nicht. 

The last agent to phone in an appli- 
cation was Henry Marshall who reported 
a $2,000 case at 11:35. Mr. Marshall, J. 
M. T. Billson and Eugene M. Cunning- 
ham each wrote twelve applications. 





United States Life Shows 
Large Six Months Increase 


The United States Life, New York 
City, reports an increase of 39.9% in 


Ordinary new paid business for the first 
six months of this year. 

During the last six months this com- 
pany has opened active agencies liter- 
ally on both_sides of the world, states 
George M. Selser, executive vice- presi- 
dent, in the Netherlands West Indies in 
the Caribbean and the Netherlands East 
Indies in the Indian Ocean. Dr. J. Albert 
Avrack, medical director, and Mr. 
Selser personally supervised the entrance 
of the United States Life into Colombia, 
South America, as the first foreign com- 
pany to comply with the stringent en- 
trance requirements of that country. The 
American Asiatic Underwriters, general 
agents in China, have expanded their 
agency system to include the Straits Set- 
tlements and the Malay States. Elizalde 
& Co. Inc. general agents in Man- 
ila, have extended their agency plant 
throughout the major of the Philippine 
Islands, In April the Territory of Ha- 
wali was entered. 


Herman Robinson Agency Holds Outing 
By W. L. Hadley 


“Go Getter” life insurance salesmen 
and women pay little or no attention to 
“depressions,” “recessions” or vacation 
periods when these particular periods 
surround their everyday work of pointing 
folk to the highroad of economic security 


through life insurance. They just go 
right on doing their job. 

It is that way with them also when 
they set about to play. A little thing 


like rain, heat or cold is not permitted 
to put a damper on their enthusiasm in 
their relaxation. 

A fine example of this spirit was found 
at Fenway Golf Club, White Plains, N. 
Y., on Thursday of last week when more 
than fifty members and guests of the 
Herman Robinson Agency, Inc., of the 
Travelers, with headquarters at 565 Fifth 
Avenue, New York City, left rate books 
and applications behind and set out for 
some full-fledged golfing, tennis and 
swimming at the above mentioned West- 
chester country club layout. 

The fact that there was rain during 
the day did not stop the golfing or ten- 


nis. And it goes without saying that the 
swimmers reveled in the outpouring from 
the clouds overhead. 

There is no more genuinely genial host 
than Herman Robinson. His outings have 
always had a success sign waving over 
them. Apart from some statistics show- 
ing the growth of the Herman Robinson 
Agency, over the twenty-five years it 
has been in existence and represented 
the Travelers—this year is the agency’s 
twenty-fifth anniversary-—there was no 
mention of business during play, at the 
noon luncheon, or at the dinner in the 
evening. The host was most heartily 


toasted at the evening dinner by mem- 
bers of the agency and guests. 
Attending the outing from the home 


office were H. H. Armstrong, vice-presi- 
dent; Benedict D. Flynn, vice-president 
and actuary; Gordon V. Kuehner, super- 
intendent of agencies, and Ralph L., 
Smith, assistant superintendent of agen- 
cies, each of whom on being introduced 
made short talks fitting the occasion. It 
was a fine party. 


Frankiin | Life Nenes 
New Agency Director 


JAMES ABELS GETS POSITION 
Has Been With Commenn Thirty-five 
Years; Floyd Short Appointed 
Assistant Secretary 





The Franklin Life of Springfield, TIL, 
has appointed James Abels agency di- 
rector of the company. Mr. Abels has 
been assistant treasurer since 1920 and 
chief of agency accounts since 1910. He 
has been with the Franklin more than 
thirty-five years, having been connected 
with agency department work all of that 
time. The announcement, which is ex- 
tremely popular with the Franklin field 
force, was made at a convention of the 
company’s representatives at the Edge- 
water Beach Hotel, Chicago, this week 
by President Henry M. Merriam. 

Another appointment made by the 
Franklin and announced at the same 
time is that of Floyd Short as assistant 
secretary of the company. Mr. Short 
has been with the Franklin nine years 
as a member of the underwriting and 
new business departments and has been 
active in promulgating studies in home 
office problems offered by the Life Of- 
fice Management Association. 


URGES LARGE APPROPRIATIONS 








Dr. Louis I. Dublin Tells Health Confer- 
ence of Gainful Investment In 
Human Assets 
Dr. Louis I. Dublin, statistician and 
vice-president, Metropolitan Life, ad- 
dressed the National Health Conference 
in Washington on Tuesday, urging the 
delegates not to be afraid to talk of 
large figures even in times of depression 
The meeting was held by the President’s 
Interdepartmental Committee to Co- 

ordinate Health and Welfare. 

Tt is attended by members and offi- 
cials of the American Medical Associa- 
tion. Dr. Dublin declared: “We need 
not be afraid to talk of two hundred or 
three hundred millions of dollars in 
appropriation in a year for public 
health work. We have begun to talk 
of human beings as assets. We _ for- 
merly considered as assets only factories, 
land. machines and goods as assets. Now 
we know that we can list human beings 
as assets to an amount fivefold that of 
all other assets. 

“We have tabulated the phvsical as- 
sets of our country at $300,000,000.000, 
so we can list our human assets at $1,- 
500.000,000 000. We know in my oreani- 
zation. which has snent more than $120.- 
000.000 in public health education and 
disease prevention, that there is no 
more profitable investment than in the 
prevention of disease and caring for the 
sick. I marvel at the moderation in the 
appropriation figures prepared by the 


’ 


committee.” 


P. SANBORN’S RECORD FISH 


Adding further fishing laurels tc the 
records of the Sanborns, Paul C. San- 
born, general agent in Boston for the 


Connecticut Mutual, landed a 596 pound 
blue marlin on a recent fishing trip off 
the Bahamas. This is the largest marlin 


caught with a thirty-nine-thread line. 
In June, 1936, Mrs. Paul C. Sanborn 
caught a 510 pound blue marlin to es- 


tablish the woman’s world record which 


she still holds. Her fish is now on dis- 
play at the Boston Madison Square 
Garden Club. It is expected that Mr 


Sanborn’s record fish will be mounted 
at the Pflueger Museum to be included 
in the Florida exhibit at the New York 


World’s Fair in 1939. 


EVERETT R. WALKER TO MARRY 
Engagement of their daughter, Miss 
Eleanor Jane Richardson, to Everett R. 
Walker, field assistant of the agency de- 
partment of the State Mutual Life, has 
been announced by Dr. and Mrs. Frank 
H. Richardson of Medford, Mass. Mr. 
Walker has been connected with the 
State Mutual for about ten years. 
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Equitable of Ia. Clubs 
Meet at Hot Springs 


NEW CLUB OFFICERS ELECTED 


President Heavy S. Nollen and Vice- 
President F. W. Hubbell Among 
Home Office Officials Attending 


The Equitable Life of Iowa held its 


thirtieth annual Production Clubs con 
vention at Hot Springs, Va., last week 
with approximately 400 agents and 
agency heads in attendance at The 
Homestead. Joint sessions of the 





HENRY S. NOLLEN 


Agency and President’s Clubs, which 
are the junior and senior clubs for 
agents, and the Organization Club, 


which is the club for agency heads, were 
held. 

Among the addresses heard were that 
of Henry S. Nollen, president of the 
company; F. W. Hubbell, vice-president 
and treasurer; P. C. Irwin, associate ac- 
tuary, and E. E. Cooper, agency assist- 
ant. 


New Club Officers 


Agency Vice-President S. A. Swisher, 
Jr., was in charge of the opening busi- 
ness session and following the formal 
greetings to the delegates by President 
Nollen, P. K. Adams, assistant superin- 
tendent of agencies, installed the foi- 
lowing officers of the clubs who had 
earned their ranks by production and 
conservation efforts during the 1937 
qualifying year: 

President’s Club, G. W. Randall, Los 
Angeles, president; C. P. Spahn, Chi- 
cago, vice-president; R. H. Sheldon, Los 
Angeles, secretary 

Agency Club, H. J 
phia, president; J. G. 
bus, vice-president; L. B 
land, secretary. 

Organization Club, C. M. Vaughan, St. 
Louis, president; H. A. Hedges, Kansa 
City, vice-president. 

Mr. Vaughan, president of the Organi 
zation Club, introduced to the conven- 
tion four new agency heads attending 
their first convention in that capacity— 


Miller, Philadel- 
3elknap, Colum- 
Farrar, Port- 


FE. E. Bearg, general agent, Minneapolis; 
G. V. Fort, general agent, Des Moines; 
H. B. Underwood, general agent, Buf- 


falo, and W. D. Phillips, general agent, 
Louisville. He emphasized the fact that 


three out of the four (Messrs. Bearg, 
Fort and Underwood) had attained their 
present positions by “coming up from 
the ranks,” and that their entire life 
insurance careers had been with the 
Equitable of Iowa 

Agency Vice-President Swisher pre- 
sented checks to 145 soliciting agents 
and agency heads who had excelled in 


matters of conservation during 1937, and 
awards of silver were presented by A 
Scott Anderson, manager of the service 
section, to twenty-four members of the 
Equiowa One-a-Week Club, who had at- 
tained one-a-week production records of 








from 200 to 700 weeks during the 
ending July 1 

The session closed with an address, 
“Fulfilling Your Obligations,” by E. FE 
Cooper, agency assistant 

The annual Equiowa golf tournament 
for men, and a tea for the ladies fea 
tured the social activities. 


year 


President Speaks at Banquet 
Members of the Order of WOIF, an 
honor group composed of agents, who, 
as of June 30, had completed production 
requirements for membership in the 1939 


Agency Club, were guests of company 
officers at a reception preceding the 
banquet Tuesday night. At the banquet 
Mr. Swisher presented three major 
awards. A. R. Crawford of the W. F 
Crawford agency, Chicago, was present 
ed as the 1938 member of the Hall of 


Honor, the highest honor attainable by 
a soliciting agent of the company. P. B. 


Rice, general agent, Harrisburg, Penn- 
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sylvania, was then awarded the Master 
\gency Builder Plaque for 1938 in rec- 
ognuition of ranking organization efforts. 
H. I’. Groseclose, general agent, Roanoke, 
received the Kirk Memorial Cup as win 
ner of the 1938 Kirk essay contest with 
a paper entitled “Practical Life Insur- 
Programming for Moderate In- 
comes.” 

President Nollen then spoke, deliver- 
ing a thoughtful address upon the place 
life underwriters should fill in the mod- 
ern world. 

Eighteen agents, all CLU’s, gathered 
Wednesday morning for the annual 
Equitable of Iowa CI.U breakfast at 
which Mr. Cooper presided. The gen- 
eral called to order by R. E 
Fuller, superintendent of agencies, was 
opened by Mr. Hubbell’s address con 
cerning the company’s investment policy. 
J. B. Moorman, general agent, Cincin 
nati, then spoke on “Elementary Ques- 
tions of Taxation.” He was followed by 


ance 


session, 


View with Favor — 


Business men, accustomed to 


seek utmost return in essen- 


tials per dollar invested, are turning to new Family Income 


Convertible Plan 


Includes, for example, 


for many the unquestioned “best buy.” 


$10,000 protection up to age 65 (convertible to that age) at 


one-fourth less than rate for ordinary life, plus 


additional protection, assuring $100 a month during chil- 


dren’s dependency, at still lower rate. 


Potential benefits, $10,000 to 
$226.10. 


$34,000. Premium, age 35, 


Connecticut General 
Life Insurance Company 


Hartford, Conn. 
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P. C. Irwin, associate actuary, who dis. 
cussed “Practical Uses of Settle Ment Op 
tions ;” C, P. Spahn, Chicago, and Vy. J) 
Whitnah, Angeles, each speakin 
on the subject, “Practical Methods 9; 
Securing Business Today.” 


Los 


“Practical Agency Building” was th 
theme of the Organization Club meet- 
ing Thursday. Mr. Cooper conducted » 
round table discussion of recruiting, fo}. 


lowed by a thirty minute address 
“Practical Experiences in Recruiting” 
by H. A. Hedges, Kansas City general 
agent. R. L. Hoghe, agency manager, 





S. A. SWISHER, JR 


Angeles, then spoke on “How I Get 
New Men Into Production;” he was fol- 
lowed by Mr. Rice who discussed “Hu- 
man Relations in Agency Building.” 

President Nollen adjourned the meet- 
ing with informal remarks 

The President’s banquet 
night was the only other f 
of the day. 

Members of the President’s Club met 
for a program presided over by P. K 
\dams, assistant superintendent of agen- 
cies, which consisted entirely of ad- 
dresses by the following agents on the 
subjects of taxes, business insurance and 
programming: J. H. Hilmes, Des Moines; 
C. J. Amstutz, Cleveland; G. L. Maltby, 
Kansas City; R. O. Claypoole, Phila- 
delphia W. & S.; R. H. Sheldon, Los 
Angeles, and H. L. Harvey, CLU, De- 
troit. President Nollen, as on the pre 
ceding day, conducted the session witl 
an informal talk 


Los 


Thursday 


rmal sessior 


WITH HUGHES AGENCY CHICAGO 


John F. Herdic in Business Since 192! 
Has Been Consistently 
Large Producer 


John F. Herdic, prominent in the lif 
insurance business in Chicago since 192], 
has joined the FE. W. Hughes agency, 


Massachusetts Mutual Life, with office 
in the 1 North La Salle Street Building 
Mr. Herdic began his life insurance 


career in Williamsport, Pa., after dis- 
tinguished service with the armies ©! 
France and the United States in th 


World War. 

He has been a consistently large pro- 
ducer throughout his Chicago life 1™- 
surance experience. He is a member 0! 
the Life Underwriters Association, Uni- 
versity Club of Chicago, Delta Upsilon 
Fraternity and a life member of the 
Chicago Art Institute. 


REPORT ON POLICY PAYMENTS 
Policy payments made by the Bankers 
Life of Iowa in June totaled $1,706,39/, 
of which living policyholders received 
$1,051,629, or 62%, in dividends, dis 
ability and annuity payments, ctc. 
the 216 policies which becanx t 
claims in the month the company paid 
$654,728. The average age of all policy 
holders involved in these death pay- 
ments was 61. 
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our States Examine 
Washington National 


SATISFACTORY REPORT ISSUED 
Examiners Point to Strong Cash Position 
And Diversified Investments; 1937 
Casualty, A.&H. Income, $6,086,493 
Examination of the Washington Na- 
tional, Evanston, IIl., has been made by 
the Insurance Departments of Illinois, 
New Mexico, Delaware and California. 
Last December 31 its assets were $8,- 
647,629, capital $1,250,000, net surplus 
$1,088,232. Life premium income last year 


was $2,335,875, of which $1,472,214 was 
Industrial and $583,204 Ordinary. Total 


income of the life department was $2,- 
71.033 and total disbursements $2,883,- 
957, including $725,000 paid in considera- 
tion of the Great-Western merger. Cas- 
valty and health and accident insurance 
income was $6,086,493 and disbursements 
$5,482,198. Of the assets $387,609 is in 
real estate, $735,572 mortgrve loans, 
482.929 policy loans, $4,518,898 bonds, 
$1,151,145 cash. Life insurance in force 
was $44,972,109. 
The largest life premium income is 
lerived from Illinois with Texas and 
Pennsylvania following in the order 
named Accident and health premium 
income is largest in Illinois with Texas, 
Pennsylvania and California following. 

Examiners’ Findings 
The examiners reported that the cash 
position of the company is well main- 
tained and the investment portfolio is 
composed of diversified and marketable 
securities ratios in both life and 
asualty departments have been favor- 
able and losses are paid promptly and 
equitably. The general accounting 
tem has been developed progressively to 
reflect the results of operation in a com- 
prehensive manner. 
Group insurance is confined to school 
teachers and industrial groups. The 
teacher groups are written on an annual 
basis without grace period for payment 
f renewals and the industrial gromns 
for an annual term with a grace perio4 
f thirty davs. A Group life contract ‘s 
ritten in conjunction with Group acci- 
lent and health. This is issued to cover 
loan indebtedness of credit union 
‘ations and is written on the term plan 
based on amount and duration of loans 
granted. Industrial accident and health 
contracts are written on risks of both 
standard and sub-standard classifications. 
The newspaper department writes health 
ind accident policies through the medium 
f newspaper circulation. 

Reinsurances Effected 
The company is result of the origina 
merger of the United States Life & 
Casualty of Chicago, the Washington 
Life & Accident of Chicago and the Fi- 
; 


Loss 


SVS- 


asso- 


] 
i 


lelity Life & Accident of Louisville 
These companies wrote monthly and 
weekly payment health and accident 


Later it took over the weekly business 
of the Federal Reserve of Kansas City, 
the monthly accident and health 
business of the Continental Life of St 
ous in California, Washington, Ore- 
gon and Nevada, monthly accident and 
health business of the American Na- 
nal of Texas, monthly business of the 
teensboro Life of North Carolin, 
weekly business of the People’s Life & 
\ccident of Missouri, weekly business of 
th Bankers of Jacksonville. 





he American 
Ill, and the commercial travel and news 
Paper accident business of the Conti- 
nental Life. 
The Washington National recently ac 
jured the Hercules Life, formerly un- 
er Sears, Roebuck & Co. control, the 
Purchase of which makes the Washing- 
ton National one of the largest life in- 
surance companies in the Mid-West 

TO CRUISE GREAT LAKES 
; The $100,000 Club of Columbus Mutual 
Lite will enjoy a week’s cruise on the 
“teat Lakes August 14-21 as guests of 
the company. Previously made plans 
lot a convention at Mackinac had to be 
anceled owing to withdrawal from ser- 
ice of some Mackinac boats 
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Gen. Robert E. Wood Elected 
Director National of Vt. 


The National Life of Vermont an- 
nounces that Robert E. Wood, 
president of Sears, Roebuck & Co., Chi- 
cago, has been elected a director of that 
company. Another prominent man re- 
cently added to the strong board of the 
National of Vermont is Lewis Williams 


General 


Sureau 

of the U. S. Budget, now principal and 

vice-chancellor of McGill University. 
General Wood and Mr. 


Douglas, former director of the 


Douglas are 





Who does not thrill to the close of the 
working day .. . the prospect of being 
free from its responsibilities and cares, 
even for the brief, fleeting hours be- 
tween one day and the next? 

And there are few of us who would 
not like to look forward to a time when 
we can be forever free . . . when at last 
alarm clocks can ring unheeded, when 
appointment books may gather dust ... 
when leisure becomes a way of life, not 
merely a brief respite from a task which 
must be taken up again on the morrow. 


MICH 
ee 


both westerners, the former born in 
Kansas City and the latter in Bisbee, 
\riz. General Wood has long been a 
policyholder of the National of Ver- 
mont and as head of the biggest general 
merchandising business in the country he 
has broad horizons of business contacts. 
He was graduated from West Point in 
1900, entering business life in 1905 as 
assistant to president of the General 
Asphalt Co., but returned to the service 
on the outbreak of the World War. Re- 
entering business as vice-president of 
Montgomery Ward & Co., he switched 
after five years to Sears, Roebuck & 
Co., of which he became president in 
1928. 


Call it a day! Retire a definite number 
of years from now with the assurance 
of a regular monthly income you cannot 
outlive. Such independence is now pos- 
sible to every man and woman who can 
earn even a modest living today. 

A John Hancock retirement plan, 
worked out in a practical manner to suit 
both your purse and your plans, will 
begin at once to pay you in freedom 
from worry about the future... Later 
on its guarantee of a regular, unfluctu- 
ating income all your life will give you 


GUY W. COX, President 
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W. E. SCHILLING’S BOOK 


Kansas City Insurance Man’s “What 
Price Life Insurance” Defends Legal 
Reserve System; Answers Critics 


William Edgar Schilling of Kansas 
City is author of a book, “What 
Life Insurance.” It will give 


Price 
facts and 
figures to answer parasite authors who 
that 
is not 


claim insurance costs too much; 
that it 


reserves are 


a good investment; that 
death; that 


should be 


confiscated at 
investment and 
separated. 
fense of legal 


insurance 


In brief, the book is a de- 


reserve life insurance. 


aoe 
BARE 


the greater freedom to enjoy life in 
your own way. 

Send for your copy of a new booklet 
which tells how to prepare for retire. 
ment the John Hancock way. 
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HN HANCOCK MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 





This advertisement appears during July and August in Ten National Magazines 








keiths of Wate ene 
Mutual for Past Year 


E. H. EARLEY TOP PRODUCER 


Honor Agents for Production Year An- 
nounced by Director of Agencies 
Grant L. Hill 
Ernest H 


Earley of Brooklyn, in the 


field service of the Northwestern Mu 
tual Life, for more than fifteen years 
has been announced by Grant L. Hill, 
director of agencies, as winner of spe 
cial honor for reporting the largest vol 


ume of new business personally written 
in the company during the past agent’s 
year. 

Presentation of this award will be 
made at the opening session of the six- 
ty-second annual meeting of the North- 
western Mutual Association of Agents 
at the home office in Milwaukee, Mon- 
day, July 25, during which time other 
company and association leaders will 
also be presented and receive awards in 
a dramatized “Court of Honor” presen- 
tation under direction of Mr. Hill and 
assistant directors who will present win- 
ners from their respective territories. 

During the past year Earley’s volume 
of paid-for business was $1,288,430 on 


100% lives. Since he joined Northwest- 
ern Mutual he has averaged nearly one 
million dollars yearly in new business 
for a total of $14,893,680. He has re- 
ceived the bronze, silver and gold but- 
ton awards; made the Marathon Club 
eight times; was winner in 1931 of the 


class A award; has served as member 
and chairman of the association’s stand- 
ing committee, 1925-37, and was vice- 
president and president in 1932-34. 

The special honor runner-up is John 
XR. Mage, Los Angeles, with a total of 
$1,001,047, followed by Herman Duval, 
New York, with $968,248. 


Leaders in Number of Lives 

Special honor for largest number of 
lives will be presented to Emmett 
Cowell, Red Bud, IIl., a Northwestern 
Mutual agent since 1926. It is the sev- 
enth time in eleven years that he has 
qualified as president of the Marathon 
Club by winning this honor, having 
held this position from 1929-30, to 1931- 
32, and continuously since 1934-35 for 
four consecutive years. Last year he 
wrote 228 lives, and since his associa 
tion with the company has paid for 
$3,608,500 on 2,293 lives. 

The runner-up for this honor is Lewis 
T. Stern, Minneapolis, with 224 lives. 

The Marathon Club has as its mem- 
bership agents who have written 100 or 
more lives during an agent’s year. The 
agent writing the largest number is hon- 


ored with the presidency of the club 
During the past twenty-three years, 309 
have qualified as members one or more 
times, with Herman Duval, New York 
City, being the only one to retain con- 
stant membership during the club’ 
twenty-three years’ existence. This 
vear twenty-seven agents qualified. A 
year ago the number reached twenty 
eight, the largest since 1930 

Fred and Grace Niederhaus, Vincennes, 
Ind.; A. O. Sundquist, Sioux City, Iowa; 
Lyle O’Connor, Oshkosh, Wis., and D 


Moines, Iowa, are the 
have completed six 
membership in the 
requiring four lives 
agents held mem 
ynsecutive months 


E. Harris, Des 
five agents who 
years of unbroken 
company’s 4-L Club, 
a month. Fifty-one 
berships of twelve c 
or more 
Largest Percentage Gain 

Agents making the largest percentage 
of gain over a three-year average, based 
on volume in the several classes, will 
receive class honors during the Court of 
Honor presentation. No class A, three- 
year average of $750,000 or more, winner 
was selected this - although four 
agents, Dr. C. E Albrig ‘ht, Herman 
Duval, H. L Peebles and T. K. Car- 
penter, were in this but were in- 
eligible for the award because of either 
having won equal or higher honors pre- 
viously, or not making an increase 

In class B, three-year average between 


class, 


ee nae 
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$750,000, J. Todd, CL 
with a total of $871,104, i 


$500,000 and 
Minneapolis, 


winner. His total represents an ‘sin Be 
if 67.5% over his three-year average of 
$519,944. The class C winner is M. M. 
Goldstein, CLU New York City, with a 


total of $602,904 representing an increase 


of 75.6% over his three-year average 
of $342,817. 

Winner in class D is Royal R. Brown 
of Winston Salem, N. C., who noted a 
127.8% increase over his three-year aver- 


age of $243,959 by reporting $555,845 
This class represents $200,000 to $300,000 
for the three-year average. 

Winner in class E is Frederick I) 
Leete, Jr., CLU Indianapolis, with a total 
of $495,995 on 100% lives, representing 
an increase of 164% over his three-year 
average of $187,861. Mr. Leete, who 
won his bronze, silver and gold buttons 
in 1935-36-37, also qualifies for Mara- 


thon Club membership. 

Junior Honors 
agents to receive 
the highest 
production 


Among the newer 
junior honors for making 
percentage of increase over 
in their preceding class are LeRoy R. 
Schultz, Worcester, Pa., who won the 
certificate awarded to the gold button 
winner with the highest percentage in- 
crease over his silver button production, 


with a production of $335,011, an in- 
crease of 16.65%. His Group N _ vol- 
ume for the past three agent’s years 


totals $871,508, which places him in class 
D of Honor System. For the past twen- 
tv-four months he has also been a mem- 
ber of the Marathon and the 4-L Clubs. 
Honorable mention in the gold section 
for largest volume goes to J. V. Lawry, 
San Francisco, with $359,058. His Group 


N production for three years totals 
$896,016, placing him also in class D 
of the honor system. 


The Junior Certificate of Honor, 
awarded to the silver button agent mak- 
ing the highest percentage of increase 
over his bronze button production goes 
to F. P. Fontanazza, Milwaukee, with 
total paid-for business of $347,230, rep- 
resenting an increase of 68.5%. For re 





July 22, 1938 

















Shipwrecked sailors and a few ad- 
venturous traders were Japan's 
only contacts with the western world 
until 1853. Then, on July 7, Com- 
modore Perry of the U. S. Navy 
steamed into Yeddo harbor, ne- 
gotiated with the Mikado’ s envoys, 
opened Japan to American trade. 
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In the lifetime of The United States Life, founded in 
1850, the medieval pall of forbidden Japan was first 
penetrated. Today, after 88 years of service, the Com. 
pany is doing its bit to knit the world closer together 
by extending the benefits of sound, American, guar- 
, anteed cost life insurance even tothe few frontiers thet 
survive. Its world-wide continuing service opens to 
agents the rich prospect field of foreigners here, of 
Americans abroad. A complete line of policies and 
exceptional agency opportunities. 


Ask for booklet ‘‘New Horizons.’’ 


THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
101 Fifth Avenue 
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Steadfast 
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New York, N. Y. 








porting the largest volume of new busi- 
ness, he has also qualified for honorable 
mention in his class. 

The largest volume of new business in 
the bronze button section was written by 
Irving Miller, Attleboro, Mass., with 
$406,776 on thirty-one lives, which also 
earns him honorable mention. 

3ruce W. Gilmore, district agent, De 
Kalb, Ill, in the B. J. Stumm general 
agency, again qualified for the District 
Agents’ cup, awarded under eligibility 
rules as well as points covering five 
factors. His district scored 89 out of 
a possible ten points. The ratio of his 
personal production gave his district 
twenty-first rank. On per capita, per 
cent insured to insurable population, and 
ratio of agents producing $10,000 to in- 
caiiille population, Mr. Gilmore’s dis 
trict ranked first. On the ratio of new 
producing agents to insurable popula- 
tion, the rank was second. Mr. Gil- 
more’s district won the cup in 1937, and 











SUN 





PLAN 
SECURITY 


THROUGH 


LIE 


ASSURANCE 
COMPANY 
OF CANADA 


HEAD OFFICE—MONTREAL 














An example of press advertising recently released by SUN LIFE OF CANADA. 











the previous Cormack & Gilmore agence, 
was the cup winner three times. 

The Achievement Cup winner is th 
P. G. Teeple general agency at Mar- 
quette, Mich., scoring 830 out of a pos- 
sible 1,000 points. It is the third con- 
secutive year that this agency won th 
cup awarded each year on the basis of 


a graded point system which divides the 
emphasis appropriately among four con- 
servation and four production factors 


Bureau Ruling 


(Continued from Page 3) 


ceeds of a life insurance policy payable 


of the death of the 
surrender of the 


by reason insured 
or the 
contract are left with the company undei 
reement to pay (or credit without 
as to withdrawal) only interest 
rs thereon, the amount so paid 
included in gross 
which paid or 


maturity or 


an ag 
restriction 
or earning 
or credited is to be 
income in the year in 
credited. 

Where the contract is payable other- 
wise than upon the death of the insured 
and provides for the payment of a 
fixed sum annually at all events, in the 
payment of which it is contemplated 
that the proceeds left with the company 
may be invaded, the contract should be 
treated for income tax purposes as an 
annuity contract within the contempla- 
tion of section 22(b)2 of the Revenue 
Act of 1936. The periodic payments 
should, therefore, be returned for Fed- 
eral income tax purposes in the manner 
and to the extent provided in that sec- 
tion, notwithstanding that in a certain 
year or years it may be unnecessary to 
invade the proceeds left with the com- 
pany in order to make _ the agreed 
periodic payments. Where, however, the 
proceeds of such a policy are left with 
the company under an agreement which 
provides for the payment of a fixed sum 
equal to or less than the interest and 
earnings on such proceeds, and the 
interest and earnings are subject t 
withdrawal without restriction, the con- 
tracts should not be treated as an an- 
nuity contract within the contemplatio 
of section 22(b)2 of the Revenue Act 
of 1936. In such the amounts 
actually paid or credited to the policy- 
holder should be returned for incom 
tax purposes by the policyholder 4s 
ordinary income, notwithstanding the 
amounts credited are not withdrawn ™ 
full. 


cases 


PLANNING TRIP TO , HOUSTON 


Eleanora Winn, convention urm 
Life Underwriters Association of New 
York City, has announced that the party 
going to the Houston convention 
the New York association will 
here Saturday, September 
turn October 3. Plans include 


old Mexico. 


a tour t 
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Lists Pioneering Of 
Phoenix Mutual Life 


COL. HUNTER LOOKS INTO PAST 





First Stock Company to Mutualize; Pros- 
pecting by Direct Mail; Part-Timer 
Elimination; Other Innovations 


In a brief history of the Phoenix Mu- 
tual Life, written recently by D. Gordon 
Hunter, vice-president and agency man- 
ager, Col. Hunter has made some inter- 





D. GORDON HUNTER 


esting comparisons between conditions of 
the year 1851 when the Phoenix Mutual 
was started and the present time, dis- 
cussing also insurance practices of that 
time with those now current, especially 
with his own company. 

Particularly interesting are the many 
avenues along which the the Phoenix 
Mutual has pioneered. 


Some “Firsts” 


Col. Hunter lists the Phoenix Mutual’s 
pioneering in part as follows: 

It was the first stock company to mu- 
tualize. That was in 1889. Many years 
ago it made the transfer from the gen- 
eral agency system to company-owned 
branch offices, 

It was the first company to eliminate 
all part-time men and require full-time 
representation. It developed, and has 
strictly adhered to, advanced principles 
of salesmen selection. 

It introduced the first home office 
training school which at the time all 
new representatives were required to at- 
tend. 


Direct Mail 


It was the first life insurance company 
to inaugurate the direct-by-mail method 
of obtaining prospects. 

It was the first in the United States 
to introduce the selective risk or non- 
medical insurance. 

It was the first company of its size 
to go into national advertising. 


The Situation in 1851 


When the Phoenix Mutual began op- 
trations there was not a railroad west 
ot Chicago; there was no_ typewriting 
machine nor telephone anywhere in the 
country nor a single electric light, the 
staff working at night by aid of candles 
and oil lamps. Trolleys had not yet 
appeared. 

_ California was a new state and hear- 
ing that the Knights of Temperance had 
a large representation there the company 
voted to go after business in California, 
charging a 3% extra premium because 

! the great distance. Correspondence 
with California was not easy. Letters 
Written by pen were sent via sailing boat 
to Panama, across the Isthmus by horse, 
up the West Coast by boat. Time con- 


sumed by letter in reaching destination 
was three months. Cost of sending a 
letter was 40 cents. The representative 
of the Phoenix Mutual in California got 
his supplies by way of Cape Horn. They 
were packed by one person who was a 
combined office boy, messenger and ship- 
ping clerk. 

In the year 1851 the Phoenix Mutual 
issued 105 policies. At the time its limit 
on one life was $5,000. Now it is $250,000. 

There were thirty-two states and four 
territories, country’s population being 23,- 
191,000 of whom 3,204,000 were slaves. 

Temperance Pledge 


\t the time the company had a con- 
tract which required the applicant to sign 
the temperance pledge, and if he in- 
dulged in the habitual use of intoxicating 
liquors at any future time it would ren- 
der the policy void, and he would forfeit 
the payments he made. There were 
travel restrictions and stipulations that if 
the insured did not pay his premium by 
noon on the day it was due he would 
forfeit all payments made. 

In the first ten years the company 
issued 5,586 policies. In the ten years 
ending December 31, 1937, it issued 174.- 
127 policies. 

It took ten years for the Phoenix Mu- 
tual to reach $238,800 of assets. Assets 
at the end of last year were $222,942,567. 


Ppoce 





H. R. KENDALL, Chairman 


Security Mutual Fishermen 
Hold Annual Outing 
And Have Fair Luck 


Twenty-seven New York City Security 
Mutual producers held their annual fish- 
ing party July 8, Sam Berman arriving 
on time with his son, Jerry, who acted 
Schilke, of the 
Berman agency, won the prize for the 
first fish caught. Al Yovits caught the 
largest fish after waiting seven hours 
for a bite. It was reported that Mrs. 
Yovits found an eight ounce sinker in- 
side the fish. Just how that happened, 
if it did happen, has not been explained. 


as mess hand. Dave 


Ben Lowenstein, Yovits agency super- 
visor, had the high catch of the day, 
Jake Farber of the Dave 
Hersch agency by one fluke. Sig Reiss 
caught a crab in addition to acquiring a 
fine sunburn. 


nosing out 


Home Office Supervisor Harry Kapp 
supplied the food and the boys did full 
justice to it; there was nothing left 
worth salvaging. Big Chief Julius 
Davidson was not favored with any bites 
all day but he got full credit for man- 
aging the party well. 
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BYRON K. ELLIOTT MARRIES 





Bride Was Miss Helen Alice Heissler 
Of St. Louis; Ceremony In 
New York City 


Miss Helen Alice Heissler, daughtet 
of Mrs. Edward R. Heissler, St. Louis, 
and Byron K. Elliott, vice-president 


and general counsel of the John Han 


cock Mutual Life, were married July 
15 in the chapel of the Fifth Avenue 
Presbyterian Church, New York City 
Only members of the families of the 
bride and groom were present 

The Elliotts will return from wed 


a we 
ding trip and be at home in Boston 
September 1. 


Before going with the John Hancock 


Mr. Elliott was manager of the Ameri- 
can Life Convention 
Mrs. Elliott went to live in St. Louis 


following schooling in Chicago. She is 
a member of the Junior League 
Judge Elliott is a graduate of Harvard 
Law School. He was brought up in In 
dianapolis. He succeeded Claris Adams 
as manager and general counsel of the 
American Life Convention. From the 
\.L.C. he went with the John Hancock 
LEADS COMPANY IN WEEK 
W. F. Dorer, West Virginia agency, 
was the leader of Bankers Life of Iowa 
salesmen in the week ended July 12. 


G. R. KENDALL, President 





in Force. 





$2,370,000.00 and 
$42,000, 000.00. 


THE 


WASHINGTON NATIONAL 


is a Strong, Progressive and Rapidly Growing Old 
Line Legal Reserve Company doing business in 
Forty -Six States and the District of Columbia. 


It issues the most complete, varied and up-to- 
date lines of Life, Accident and Health Insurance. 


Its excess security to policyholders is over 
Admitted Assets over 


its 


It has over $200,000,000.00 Life Insurance 


It has paid over $167,000,000.00 to Policyholders 


and Beneficiaries. 


It has over 1,000,000 satisfied 


policyholders. 


EXECUTIVE OFFICES: EVANSTON, ILLINOIS 
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By Paul Troth 


| 
| IDEAS that CLICK 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an tdea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 42 


To match a retirement income plan of 


a life insurance company by the ac- 
cumulation of savings a man would have 
to put away approximately twice the 


amount of his total annual insurance pre- 
miums in order to get the same monthly 
income at age 60 or 65. 

Louis A. Cerf, Jr., manager, Fidelity 
Mutual Life, New York City, and presi- 
dent of the Life Underwriters Associa- 





——=—_ 
FoQ, intl, 
And some guys criticise life msurance! 


tion of New York City for 1938-39, pre- 
sents that idea to prospects with the re- 
sult that his agency is writing a good 
volume of retirement income insurance. 
The whole presentation is made on the 
basis of saving money for old age re- 
tirement. The life insurance feature is 
brought in only as an added attraction 
to the retirement idea or as a help in 
closing. The plan has a particular appeal 
to professional people. 

Approaching a new prospect Mr. Cerf 
first inquires if he is interested in re- 
tirement and if so, whether or not he 
has ever done anything about it. The 
answer gives him some idea of the pros- 
pect’s situation. The next questicn is 
how much does the prospect want at 
age 60 or 65 and then, is he actually 


saving any money? The agent con- 
tinues: “Mr. Prospect, do you think you 
could actually save $25 a month? And if 


you could, would you be interested in a 
retirement plan that would make your 
$25 give you the same income at 60 or 
65 as though you had saved $50 a month 
at interest?” 

\n actual statement prepared by one 
of the agents in Mr. Cerf’s office for a 
young man age 27 shows that for an 
annual deposit of $43.79 he can assure 
himself of $10 monthly income for life 
at age 60 or $14.33 monthly for life if 
dividends have been allowed to accumu- 
late. The total return available at 60 
with accumulated dividend is $2,178. To- 
tal deposits over thirty-three years total 
$1,445.07, showing a profit of $732.93 in 
the investment. In addition the insured 
has had $1,520 of protection from the day 
of starting the plan. The statement to 
the prospect continues: 

“If you were to have $14.33 a month 
for life from other forms of investment, 
that is $171.96 a year, you would have to 
accumulate a principal of $3,439.20 to 
yield $171.96 a year at 5%.” Compare 


$1,445 total insurance premiums with an 
accumulation of $3,439. 
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Two of Its Agencies 
WILMINGTON - PHILADELPHIA 


Barton H. Mackey Delaware Metropolis 
Manager; Clifford H. Orr Heads 


Combined Organization. 


\s announced recently in The East- 
ern Underwriter the Wilmington (Del.) 
agency of the National Life of Vermont 
has been combined with the Clifford H. 
Orr agency of Philadelphia, with Mr. 
Orr heading the new combined organ- 
ization. This step was taken following 
the voluntary retirement as_ general 
agent at Wilmington of Charles Pal- 
mer, who has represented the company 
in Wilmington for thirty-five years. He 
asked to be relieved of his duties. 

Barton H. Mackey, who has been in 
life insurance since 1923, and who has 
been associated with Mr. Orr since 19206, 
has been named manager of the Wil- 
mington office. Mr. Mackey has been a 
good producer since his entrance to the 
business. 

Mr. Orr, former president of both the 
Philadelphia Association of Life Under- 
writers and the Philadelphia Chapter, 
CLU, took over the Philadelphia agency 
of the National Life January 1, 1937, and 
has shown a steady increase of approxi- 
mately 100% in business written since 
that time. 


MISSOURI 1937 OPERATIONS 
What Life Companies Did in Ordinary, 
Industrial, Group and Casualty 
Departments Last Year 

Results of life company operation in 
Missouri in 1937 are shown by the In- 
surance Department to have been as fol- 
lows: Ordinary premiums collected, $64,- 
999,512; claims paid, $17,828,649; policies 
in force, 1,062,179 for $2,169,294,936; new 
business, $234,922,057 ; terminations, $178,- 
946,890. 

Industrial premiums, $20,655,260; claims 
paid, $5,863,120; policies in force, 2,589,- 
031 for $570,630,437; new business, $130,- 
35,722; terminations, $112,874,448. 

$4,143,928; claims 
paid, $2,663,500; policies in force, 4,833 
for $354,623,003; new business, $110,882,- 
172; terminations, $79,969,111. 

Accident, health and casualty depart- 
ments of life companies reported pre- 
miums, $150,311,879; claims paid, $73,657,- 
875; Missouri premiums, $4,750,987; Mis- 
souri claims paid, $2,588,777. 


Group premiums, 


Stipulated premium companies collect- 
ed premiums, $1,222,536; claims paid, 
$531,721. Industrial premiums, $150,363; 
claims, $46,155. Group premiums $5,- 
709; claims, $34,257. 

O. G. WILSON DIES 

O. G. Wilson, Omaha agency man- 
ager, Bankers Life Co., died unexpect- 
edly in a Spencer, Iowa, hospital July 11. 
He had been taken to the hospital from 
nearby Lake Okoboji on the preceding 
Saturday evening when he became seri- 
ously ill. Mr. Wilson’s life insurance 
experience extended over nearly half a 
century, beginning in 1890 when he came 
to the Bankers Life as a salesman. From 
1891 to 1918 he was associated with the 
Equitable of New York, Reliance Life, 
and National Life companies, serving the 
last named as a superintendent of agen- 
cies for the three years prior to 1918. 
In that year, he returned to the Bankers 
Life as agency manager of a territory 
adjacent to Des Moines. He had been 
the company’s agency manager at Omaha 
since 1923. Born in Washington, Iowa, 
August 13, 1868, Mr. Wilson was a 
graduate of Iowa Wesleyan University 
at Mount Pleasant. 


DE LONG AGENCY GAINS 
The Charles E. DeLong agency, New 
York, Mutual Benefit, announces its 
sixth successive gain in 1938. June pro- 
duction was $1,125,050 against $1,100,500 
in 1937. On the year to date paid busi- 
ness was $7,500,203 against $6,850,250. 
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Homer L. Rogers Elected 
Head of Indiana Agents 


The Indiana State Association of Life 
Underwriters held its annual outing and 
conference meeting July 13 at the cot- 
tage of President Homer L. Rogers on 
the shore of Lake Maxinkuckee. At the 
business session an amendment to the 
by-laws was adopted changing the board 
of directors from five to eleven. Under 
this plan the board will be made up of 
one representative from each of the 
eleven affiliated local associations in the 
state. Emmet E. Smith, Standard Life, 
Indianapolis, was elected chairman of 
the board. 

Other officers elected are president, 
Homer L. Rogers, Indianapolis, manager 


Equitable Society; vice-president and 
secretary, William Klusmeier, South 
Bend, Western & Southern: executive 


secretary-treasurer, Francis P. Huston, 
Indianapolis, Insurance R. & R. Service; 
legislative counsel, Herbert A. Luckey, 
Indianapolis. The meeting had _ the 
largest attendance in its history. Among 
the invited guests were George New- 
bauer, Insurance Commissioner of In- 
diana, and John Cramer, Chief Deputy 
Insurance Commissioner. Aside from 
the business session the delegates en- 
joyed a big country chicken dinner and 
a round of golf. 


JUNE BEST MONTH TO DATE 
Bankers Life of Iowa Reports Production 
Gain in President’s Month; Some 
Leaders 

Bankers Life of Iowa production in 
June, president’s month, was by fai the 
best for any month of this year, the 
total of $6,059,160 exceeding that of the 
next best 1938 month by 31%. 

Leading the field force in paying trib- 
ute to President Gerard S. Nollen dur- 
ing June were these eleven salesmen: W. 
H. Wood and A. W. Wilson, Omaha; 
I. N. Fender, Dallas; Joseph Janciar, 
Pittsburgh: James Teeters, Indiana; R 
A. Clough, St. Paul; G. W. Meyer, De- 
catur; H. M. Teare, Flanigan agency in 


New York; J. B. Ryan, Jr., Des Moines; 


J. S. Smith, Chicago, and M. L. Brain, 
Salt Lake City. 
L. A. MONKS DEAD 
L. A. Monks, Bay City, Mich., repre- 


sentative of Great-West Life for more 
than seventeen years, died suddeniy 
July 12. He had just passed his forty- 
ninth birthday. Always a consistently 
high producer, Mr. Monks made the 
company’s production clubs regularly. 
For a year—June, 1934, to June, 1935— 
he was a unit manager, but turned again 
to personal production, where he felt 
his greatest possibilities of service lay. 


MORTON EXHIBITS COLLECTION 

Stratford Lee Morton, St. Louis, gen- 
eral agent for Connecticut Mutual, ex- 
hibited part of his fine collection of early 
lighting fixtures at a meeting of the 
Optimist Club in that city. 
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Charged With Representing 


Unauthorized Insurer 


Giralamo Bianco of 705 E. 179th Street, 
New York City, waived examination last 
week before Magistrate Harris in Har- 
lem Court and was held in $500 bail for 
trial in Special Sessions on the charge 
that he sold insurance for and _ other- 
wise represented an insurer not licensed 
in this state. The proceedings against 
Bianco were instituted by the New York 
State Insurance Department based on 
complaints lodged with the Department 
against Bianco. 


OTT AGENCY SETS NEW HIGH 

The A. V. Ott agency, Equitable So- 
ciety, New York City, in June had the 
best premium month in the entire his- 
tory of the agency. During this period 
of twenty-six working days total pre- 
miums of $70,796 were actually paid for 
Responsible for $50,041 of this amount 
was Irving A. Graham, who had his 
largest first-vear-premium month in the 
ten years he has been with the Equitable. 


) 
Gov’t Report 
(Continued from Page 1) 


held by the companies is approximately 
25%. 


Total mortgage loans outstanding, ac- 


cording to the report, after a steady 
decline each year since 1931 rose $7/,- 


000,000 or 1.5% during 1937 bringing the 
total to $5,254,779,000 or to 20% of total 
resources. It is further pointed out that 
whereas from 1926 to 1928 mortgage 
loans represented 43% of life insurance 
company assets! at the end of 1937 in- 
vestments in liquid assets, principally 
U. S. Government bonds, had risen to 
unprecedented proportions so that with 
an approving real estate mortgage mart- 
ket it could normally be expected that 
a large amount of these liquid assets 
could be diverted to the mortgage field, 
the report placing a possible total ol 
such funds at $4,000,000,000, if and when 
mortgage investments become sufficiently 
attractive. 
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Mass. Mutual Names 
Two General Agents 


A. B. ROSBOROUGH, R. L. ALTICK 





A. B. Rosborough at Jacksonville to 
Have Territory Formerly in That 
of Savannah Agency 





Angus B. Rosborough, Jacksonville, has 
been appointed general agent there for 
the Massachusetts Mutual Life, effective 
August 15, when he will proceed with 
plans for expanding the company’s sales 


F 


Robert L. 
Altick 


Angus B. 
Rosborough 


organization throughout Florida, which 
was formerly included in the Savannah 
agency’s territory. 

As announced in The Eastern Under- 
writer last week Robert L. Altick has 
been appointed general agent for the 
company at Wilkes-Barre, Pa., effective 
September 15. Mr. Altick was formerly 
with the John W. Yates agency of the 


company, Los Angeles, where he was 
associate general agent. 

Mr. Rosborough is a native of Jack- 
sonville. Following graduation from 


Princeton University in 1922 he returned 
to Jacksonville, and for eight years was 
engaged in the general insurance busi- 
ness with his father, R. R. Rosborough. 
In 1930 he entered life insurance and 
since that time has been successful in 
personal production and in agency build- 
ing. 

Mr. Rosborough is a past chairman of 
the Managers Association of Florida and 
in 1936-37 was president of the Jackson- 
ville Life Underwriters Association. He 
was recently appointed general chairman 
of the American Red Cross Annual Roll 
Call and is first vice-chairman of the 
local chapter of that organization. Keen- 
ly interested in work for children, he is 
a member of the board of Hope Haven 
Children’s Hospital and a trustee of 
Daniel Memorial Orphanage. He is a 
Civitan and a member of Timuquana 


Country Club and the Friars Club. 


Illinois Bankers Life 
Enjoying Large Sales 

June was another record breaker in 
production for the Illinois Bankers Life, 
both in life and accident and health 
departments. New life business in- 
creased 24.5% over last vear, and for the 
first six months of 1938 was 35.7% ahead 
of a vear ago. This made the tenth 
successive month of gains over the pre- 
vious year, and the June sales were the 
largest of any month in the company’s 
history with the sole exception of March 
this vear. 

Accident and health production in 
June was the largest of any month in 
the twenty-four years of that depart- 
ment. Commercial sales the first six 
months ran 55% ahead of a year ago. 

DROPS GROUP COVERAGE 

The Delaware & Hudson Railroad will 
drop its Group life insurance on em- 
Dloves August 1 partly because of its 
contributions to the social security. the 
railroad retirement and the New York 
State unemployment funds, H. M. Irwin, 
assistant to the president has announced. 

e estimated the company paid about 
$600,000 or $700,000 to the various gov- 
etnment funds last year. Group health 
and accident coverage will be continued. 





STATE EMPLOYES INSURED 





Group Aggregating $70,000,000 with $600,- 
000 Premium Placed by C. A. 
Carlisle, Jr., Albany 

Charles A. Carlisle, Jr., Albany, has 
placed Group life insurance on members 
of the Civil Service Employees Associa- 
tion of New York State. The plan will 
be open to all employes of the state 
whether or not they are under civil 
service. The non-civil service employes 
may join the association in a non-vot- 
ing class. Salary groups will be arranged 
for insurance of $500 to $5,000 at rates 
of 60 cents to $4.50 a month per thou- 
sand. All insurance ceases at retire- 
ment from state service at age 70 but 
it is convertible at time of leaving 
service, 

There are 52,000 employes and under 
ruling of the Insurance Department, ac- 
cording to the rate promulgation 75% 
of all employes who are eligible for the 
insurance must be insured. The insur- 
ance will be written in the Travelers 
and should run nearly $70,000,000 in vol- 
ume with an annual premium of over 
$600,000. In order to legalize the insur- 
ance it was necessary for the legislature 
to pass a bill, which has been signed by 
the governor. 








Pilot Life in July 
Thirty-Five Years Old 


ORGANIZED ON JULY 1, 1903 
Emry C. Green, Company President, 
Sends Anniversary Message; To 
Honor Producers 
This month the Pilot Life Insurance 
Co. of Greensboro, N. C., is celebrating 
its thirty-fifth anniversary. Organized 
in Greensboro on July 1, 1903, the com- 
pany in its first month of business is- 
sued eighteen applications for $39,500. 
The total insurance in force on Decem- 
ber 31, 1903, was $243,180 with assets of 
$202,425 which figures have grown to 
more than $126,000,000 and $18,800,006 
respectively through June, 1938. During 
the first half of 1938 the company has 
shown gains in assets and insurance in 
force raising those totals to new all- 

time highs. 

In connection with the anniversary an 
attractive four-page letter telling the 
story of the South in the last thirty- 
five years is being mailed over the sig- 
nature of Emry C, Green, president of 
the company, to more than 15,000 of the 





which the company operates. 

Among the special newspaper adver- 
tisements being run in connection with 
the anniversary is one built around the 
holder of the Pilot’s oldest policy in 
force, No. 21, issued to W. C. Boren of 
Greensboro on July 29, 1903. Mr. Boren, 
one of Greensboro’s most substantial 
citizens, is now 79 years old. 

As a stimulant to sales activity the 
company has organized the Anniversary 
Club to honor leading producers during 
July. Names of agents who deliver busi- 
ness during the month will be inscribed 
on a permanent home office record. J. 
M. Waddell, agency manager, is direct- 
ing sales effort assisted by L. L. Mc- 
Alister, superintendent of agencies; W. 
L. Jessup, manager sales promotion and 
advertising, and J. W. Thompson, Jr., 
agency supervisor. W. B. Clement, su- 
perintendent of the Industrial division, 
has fit his division into plans for in- 
creased business during the anniversary 
month. 


WESTERN EMPIRE’S BUSINESS 

Increases of 17.5% in new issued busi- 
ness and 21.5% in first year premiums 
are reported for the first half of 1938 
by Western Empire Life, Canada. 
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The Edward A. Woods Agency of 
Pittsburgh had its biggest day in seven 
vears on June 30 when it produced more 
than $800,000 of Ordinary business. The 
agency qualified 178 members for its 


conference in 
5-9. A feature 


thirty-ninth educational 
Ocean City, N. J., July 


JOHN C. ELLIOTT DINNER 





Tribute Paid to Newark General Agent 
of Penn Mutual by Agents, Office Per- 
sonnel and Home Office People 
\ first anniversary of unusual interest 
to the Penn Mutual Life organization 
was that of John C. Elliott, general agent 
at Newark, N. J., on July 1. Mr. Elliott 
succeeded to the management following 
the death of John E. Gibbs. During this 
first year Mr. Elliott has fully justified 
his appointment by the volume and qual- 


ity of business which he and his asso- 
ciates have produced, and by mainte- 
nance of the fine spirit of unity which 


had prevailed under Mr. Gibbs’ guidance. 


As a testimonial of their esteem the 
members of the agency invited Mr. El- 
liott to be their guest at a dinner and 


dance on Tuesday evening, July 12, the 
place being The Brook, in Summit, N. J. 
D. Bobb Slattery, assistant to the agen- 
cy vice-president, and Urban F. Quirk 
of the research branch of the agency 
department attended. The company num- 


bered fifty-two, made up of the agents 
and their wives, the office staff and the 
home office guests. Robert T. Walsh 


was chairman of the committee that had 
charge of the celebration. 

Mr. Elliott received many congratula- 
tory wires, one of them from Vice-Presi- 
dent Alexander E. Patterson. 


GAINS BY GREAT-WEST 
Great-West Life reports new _ busi- 
ness in the first six months of this year 
increased more than $2,250,000 compared 


with the average for similar periods 
during the past six years. Business in 
force gains averaged more than $1,000,- 
000 a month for the year to date. 
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of this conference was the $100,000 
Round Table Dinner, picture of which 
is printed on this page, and which din- 
ner was attended by thirty-three mem- 
bers of the agency. 

At the conference Vice-President 
3ushnell delivered an address setting 


forth the difficulties experienced in at- 
tempting to build an estate through gen- 


City Health Contest 
Awards Made Known 


BOSTON LARGE CITY WINNER 





Chamber of Commerce Committee Re- 
wards Successful Efforts to Meet 
Local Health Problems 





Commerce of the 
with the 
ssociation, has 


Chamber of 
United States, in cooperation 
American Public Health A 
announced awards for the 1937 city health 
conservation contest. Awards for win- 
ners in a rural contest and also in special 
contests for syphilis control and tubercu- 
losis control will be announced later. 
Boston won the first award in Group 
I. Additional awards in this population 
group go to Cleveland and Pittsburgh. 
In Group II Louisville and Providence 
receive first awards and an additional 
award goes to Dallas. In Group III the 


The 


winner is Hartford, Conn. Awards also 
go to Grand Rapids, Mich.; Yonkers, 
N. Y.; Reading, Pa.; Erie, Pa.; Honolulu, 


Hawaii; Lynn, Mass.; Tacoma, Wash.; 


Knoxville, Tenn. 


In Group IV Sacramento, Cal., gets the 


first award and other awards go to 
Evanston, Ill.; Newton, Mass.; Greens- 
boro, N. C.; Saginaw, Mich. In Group 


Conn., is the winner and 
Auburn, N. Y.; Winona, 
Y.; Watertown, N. Y.; 
Pittsfield, Mass.; Maplewood, N. J.; Or- 
ange, N. J., are given awards of merit. 
In Gro up VI Englewood, N. J., is the 
winner and awards go to Hibbing, Minn.; 
Virginia, Minn.; Middletown, N. Y. In 
addition to these prizes special awards 
were given to Baltimore, Md.; Brook- 
line, Mass.; Detroit, Mich.; Hackensack, 
N. J.; Newark, N. J.; New Haven, Conn.; 
Pasadena, Cal. ; Schenectady, N. ¥.; Syr- 
acuse, N. Y. Each of these cities has 
twice or more won first awards in their 
respective population groups and are 
therefore barred from the regular con- 
test. 
these are not 


V Gree nwich, 
Plainfield, N. J.; 
Minn.; Elmira, N 


The committee made it clear that 
prizes 


for the healthiest 























eral investments. He then demonstrated 
by contrast the opportunities and guar- 
antees offered by Income Settlements on 
modern life insurance policies. Second 
Vice-President Welch gave an interest- 
ing analysis of every day financial op- 
erations, closing with an effective demi- 
onstration of the use of motivation in 
the sale. 


FINDS FOR PEDESTRIAN 


Held That Crossing Street When Car 
Was 100 Feet Away Was Not Con- 
tributory Negligence 

\ pedestrian cannot be deemed guilty 
of contributory negligence if he enters 
a street to cross it when a car is more 
than 100 feet away and the car strikes 
him, according to a current opinion by 
Michigan Superior Court Judge Thad- 
deus B. Taylor. The court awarded a 
$2,163 judgment to Abraham Lobensky 
against the motorist, Clayton Beemer. 

“Plaintiff cannot be held guilty of con- 
tributory negligence,” states the opinion, 
“because he failed to watch constantly 
the approach of defendant’s automobile 





from the moment he entered the street 
until he was struck. Defendant, at the 
time of plaintiff's entry into the street 
was 105 feet away. If we were to hold 


pedestrians to that strict degree of care 
and vigilance, no pedestrian could cross 
a highway except under the penalty of 
being guilty of contributory negligence 
when run down by a motorist who fails 
to make ordinary observation of the 
highway and those thereon. Such a 
holding would open the way for the use 
of the highways by motorists without 
regard for the rights of pedestrians 
thereon, under the assurance that it is 
the duty of the pedestrians to get out 
of the way. * * *” 
MADE SUPERVISOR OF AGENCIES 
Earl G. Bewley, general agent for 
New York Life at Oklahoma City, was 
appointed supervisor of agencies for 
New Mexico and Oklahoma, effective 
July 15. The appointment was made 
temporary with the probability of plac- 


ing other states under his supervision 
later. Paul C. Franch, agency director 
at St. Joseph, Mo., was appointed to a 


similar position at St. Louis, succeeding 
Dick Oliver who was made superintend- 
ent of agencies at large. 

cities; in: are prizes ie the most ef- 
fective efforts to meet local health prob- 
lems. 
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other speakers were William 
M. Duff, president of the agency; M. I 
Dickenson, acting agency manager at 
Philadelphia; Agency Manager C, B 
Metzger of Buffalo; Franklin R. Am- 
thor, supervisor of agents’ training; Dr. 
Ralph Cooper Hutchinson, president of 
Washington and _ Jefferson College; 


Howard E. O'Malley and Rabbi Wolsey 


Among 


MAJOR J. B. CAMPBELL DEAD 
Funeral held = Mon- 
day for Major John B. Campbell, mana- 
ger of the local agency of the St. Louis 
Fidelity Mutual Life, who died of heart 
disease July 16 at his home in Kirkwood, 


S¢ rvice S were 


Mo. After the services, which were pri- 
vate, the body was sent to Arlington, Va, 
for burial in the Arlington National Cem- 
etery. 


Major Campbell, who was 52 years old, 
had been manager in St. Louis for the 
Fidelity Mutual Life during the past 
twelve years. He went there in 1926 from 
Chicago, where he had been associat: 
manager for the company. 


He joined the U. S. Army when 2 
and served in the World War as a cap- 
tain in the intelli gence division attached 
to the staff of Major General Leonard 


Wood. He was decorated for valuabl 
services by President Theodore Roose- 
velt during a presidential visit to the 


Panama Canal Zone. He resigned his 
ar 1920 t 
army commission as a major in 


the life insurance business in Chi- 


enter 
cago. 

He is survived by his widow, Mrs 
Marie Simons Campbell; a son, John 
Campbell, Jr. and a daughter, Miss 
Marie Campbell. 
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RE you contemplating putting on a 
sales campaign? Will you need sales 
ntl boosters ... broadsides .. hand books 
MP 
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CORRIGAN’S AIR FLIGHT 
Some people do not understand why it 
is necessary to get permission of the 
United States Department of C 
flight, a 
which was an oversight on the part of 
flyer 


mmmerce 


for a_ transcontinental detail 


Douglas Corrigan, intrepid who 
crossed to Ireland in a rattletrap aer 
plane for which he had paid $900, his 
entire savings over a period of 


feel that if a flyer 


years. 
They thoughtlessly 
wants to risk his own neck on such an 
adventure that is his business. 

The Government will not permit with 
out its authority a trip across seas, 
whether it be for scientific purposes or 
merely an adventure or publicity stunt 
because of the number of aeroplanes 
which have unfortunately dropped into 
the sea, and the expense, the wear and 
tear on nerves and sometimes the fatal- 
ities which come in the wake of these 
disasters as the search is made for the 


missing flyers. A number of lives have 


been lost in attempted rescues. Some 
of these disasters were searching for 
flyers after a race to Hawaii. Live 


were also lost in attempting to find one 
of the Soviet 
peared on the 


aeroplanes which disap 
flight to U. S. A. over 


the North Pole 

As soon as a plane is missing on one 
of these long distance flights out over 
the air go the SOS calls and ships in 
the vicinity stop in their tracks and 
start an intensive search \eroplanes 


also rush to the rescue if the distance is 
not too great and the weather conditions 
fleet 


where the 


permit. Occasionally, the verging 


on that spot in the ocean 


plane is supposed to have gotten into 
of Government warships 
with the Amelia Ear 
disappearance in the Pacific It 
that the 
ment unnecessarily spent more than $250, 
000 in the search 
although her friends dispute this, 
that if the 


for her they would have been doing some 


trouble consists 
as was the case 
hart 
has been estimated Govern- 
for the Earhart plane, 
saying 


ships had not been searching 


would have cost as 
Mrs. Franklin D 


Roosevelt was a particular friend of Miss 


thing else which 


much money As 


Earhart, Washington was ially 
anxious to have this rescue made. Any- 
that ocean 
the Government tightened 


these flights. 


espe 
way, after and air tragedy 
permissive 
regulations for 

While Corrigan’s plane was for a tims 
taken by the 


other measures are being taken to serve 


Irish government and 


notice that irresponsible flights will not 


1907, at the post office of New York City under the act 


be countenanced, if there is any way to 
prevent them, most of the world news- 


papers have written editorials praising 


Corrigan’s courage and success in reach- 
Only 
the future he will not risk his 


ing his goal they hope that in 
neck 
again in such a fashion and they do not 
want him imitated. 


LLOYD’S ILLINOIS LICENSE LITI- 
GATION WILL NOT BE ENDED 
FOR MONTHS 
It now looks as if it will be many 
months before insurance men will know 
what will be the result of the quo war- 
ranto action now pending in Sangamon 


County Circuit Court, Illinois, against 
London Lloyd’s in which seventeen casu- 


alty and surety companies have chal- 
lenged the legality of the license granted 
by Director Ernest Palmer of the Illinois 
Insurance Department under the new 


code. 

While arguments in the case have been 
made and briefs have been called for by 
the judges, it will be some time yet be- 
fore the briefs are filed. According to 
\. L. Kirkpatrick, a Chicago newspaper 
following this case, 


ones, \ll 


have been made 


man who has been 


these briefs will be lengthy 


arguments in the case 


and the latest word received by Mr. 
Kirkpatrick is to the effect that the At 
torney General’s office which is repre- 


senting Director Ernest Palmer has asked 
for an extension of time due to the ill- 
ness of Assistant Attorney General John 


case. No 


matter what the decision there will be an 


Harris, who is handling the 


appeal which would probably carry the 
1939. 


The entire insurance fraternity is about 


case into 


as interested in this litigation as in any 
insurance 
Naturally, the 


commissioners of other states are just as 


which has come up in the 


business in many years 


much concerned as are the insurance 
state 


can issue such a license to Lloyd’s under- 


people themselves because if one 


writers, some other states will undoubt- 


edly follow. 


Neville Pilling, United States manager 
of the Zurich, sailed this week for 
Europe on the Empress of Australia. 
While abroad he will visit the home of- 
fice at Zurich for the first time since 
his appointment as United States man- 
acer 

k * * 

Joseph A. Kelsey, president of Stand- 
ard Surety & Casualty, and George C. 
Day, vice-president, are expected to 
visit the Pacific Coast in September. 
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J. H. DOYLE 


J. H. Doyle, general counsel of the 
National Board of Fire Underwriters, is 
both police commissioner and a member 
of the city council of Glen Ridge, N. J., 
which was the home of Alfred Hurrell, 
vice-president and general counsel of the 
Prudential. At a meeting of the city 
council Mr. Doyle suggested that the 
Glen Ridge Athletic Field be named 
Hurrell Field as a tribute to the mem- 
ory of Mr. Hurrell and what he had 
done for Glen Ridge. The Glen Ridge 
Athletic Field occupies almost a square 
block and was completed in 1926 when 
Mr. Hurrell was a member of the coun- 
cil. It contains a quarter mile running 
track, a football field and a baseball dia- 
mond, Mr. Hurrell was at one time 
mayor of Glen Ridge. The picture on 
this page was taken of Mr. Doyle while 
on a boat trip with the insurance com- 
missioners at time of Quebec convention. 

* * x 

Frank B. Martin, Jr., son of Frank 
B. Martin of Frank & Dubois, New York, 
and Emily Miller Parkin, daughter of 
Mr. and Mrs. F. Rogers Parkin of Bound 
Brook, N. J., were married recently. 
They will live in Atlanta. 

x * * 


Douglas Corrigan carried no insurance 
on his “crate” plane trip to Ireland. 
Even if he could have obtained insurance 
on his antique he couldn’t have paid the 
premium as this courageous young man 
is also broke. And Howard Hughes 
would not have carried any insurance on 
his epic world flight either if he had 
not been required by Germany to have 
some insurance if his plane crossed Ger- 
many which it did. He got by on a $32 
premium for insurance written by the 
German air pool. Hughes could have 
stood any insurance loss without trouble 
as he is a multi-millionaire. 

* * * 


Silliman Evans, chairman Maryland 
Casualty Co., figures in the memoirs 
story of Postmaster James A. Farley 
now running in the American Magazine. 
The first article tells how Roosevelt was 
nominated and Mr. Farley describes the 
visit Mr. Evans and Congressman Sam 
Rayburn, now majority leader of the 
House of Representatives, paid to him 
which led to the combination of the 
Roosevelt-Garner forces and eventual 
nomination of Mr. Roosevelt as Presi- 
dent. The Farley articles will run for 
several issues in the magazine. 
* * * 
Ovide Lalanne is developing an agency 


for Montreal Life at Les Laurentides, 
north of Montreal. 








JESSE S. PHILLIPS 


Jesse S. Phillips, chairman 
American Indemnity, has been made 
permanent chairman of the citizens’ 
committee of Yonkers, N. Y., appointed 
by the Board of Supervisors to study 
welfare activities and expenditures in 
Westchester County. 

* * 


Great 


F. L. Mable, superintendent of agen- 
cies, Security Mutual Life, was in New 
York City this week. 

* + * 

William T. Ferris, manager, central 
collection office, Provident Mutual, New 
York City, sailed Wednesday for Eng- 
land on the Queen Marry. 

* * * 


Atlantic Studios 


Left to right: Vincent S. Welch, Wil- 
liam M. Duff and M. P. Dickenson. 


Vincent S. Welch, second vice-presi- 
dent of the Equitable Life Assurance 
Society, attended the recent thirty- 
ninth annual educational conference of 
the Edward A. Woods Co., Pittsburgh. 
It was held at Ocean City, N. J. While 
on the board walk Mr. Welch was 
snapped with William M. Duff, president 
and manager of the Woods agency; an 
M. P. Dickenson, agency manager of the 
Society in Philadelphia. The picture 15 
printed above. 

* * * 

R. E. Irish, vice-president of Union 
Mutual Life, has been made chairman 
of the Portland Community Chest. As 
sisting him will be Harold P. Cooley, 
Maine manager of New England Mutual. 
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G. & R. Field Men Meet New 
President 

Field men of the Globe & Rutgers 
met their new president, Olin L. Brooks, 
in New York City on July 13. On the 
evening of that day there was a ban- 
quet at the Hotel Pennsylvania which 
was attended by sixteen special agents 
of the company, by executives and some 
others. 

Principal talks were made by John C. 
Jay, chairman of the executive commit- 
tee, and by President Brooks. 

The new president of the Globe & 
Rutgers took over his new duties on 
July 5. He has spent his entire busi- 
ness career in fire insurance. Son of a 
prominent field man of the Southeast he 
's a graduate of the Georgia School of 
Technology. His first position was with 
the Southeastern Underwriters Associa- 
tion and then for a decade he was with 
the Niagara Fire. Before joining the 
Globe & Rutgers he was for eight years 
with the Firemen’s and its affiliated 
companies, being one of the vice-presi- 


dents at the time he left that organi 
zation 
+ ¥ * 
A Fine Tribute 
In the current issue of “Loyalty,” 


agency paper, published by the group of 
companies headed by the Firemen’s of 
Newark a half page portrait is printed 
of Olin L. Brooks, who left the Fire- 
men’s companies to become president of 
the Globe & Rutgers. Underneath the 
picture are these comments: 

“The Loyalty Group wishes to take 
this opportunity to pay homage to one 
of its most valued officers. Mr. Brooks 
exemplifies every meaning that can be 
derived from the word ‘loyalty.’ Since 
1929, when Mr. Brooks was appointed 
assistant secretary and located at the 
home office. he has advanced through 
his own abilities until reaching the posi- 
tion of second vice-president, in charge 
t the Southwestern department. 

“To Mr. Brooks the Loyalty Group 
bids farewell and Godspeed, and to Mr. 
Brooks and to the Globe & Rutgers Fire 
Insurance Co., of which he becomes 
president, we wish for their every suc- 
cess 


+ 4 


* * ra 
Latest Insurance Who’s Who 

Looking through the 1938 edition of 
Cyclopedia of Insurance in the United 
States, edited by G. Reid Mackey and 
E. Weston Roberts, I note a number of 
additional careers. This is a Who's Who 
which is constantly growing in size al- 
though naturally such a work contains 
some omissions. I quote a few interest- 
ing facts from some careers which T did 
not note in the 1937 volume: 

_ John H. Awtry, president First Re- 
Msurance Co. and member of board of 
the Rossia, was educated at University 
ot Texas Law School. He is owner of 
John H. Awtry & Co., Dallas, agency, and 
Seneral manager, Bowes & Awtry, New 


York City. He has been in insurance 
fifteen years; has had considerable expe- 
rience in motor bus and truck insurance 
in intra and interstate commerce; has 
handled public liability and property dam- 
age insurance for some of the largest bus 
and truck companies in the U. S. 

William Bernhard, head of New York 
City territory for the General Accident, 
is a native New Yorker and for a quar- 
ter of a century has been in the insur- 
ance business. 

Grant Bulkley, secretary Western de- 
partment of the Springfield F. & M., is 
a graduate of Yale University. At one 
time he was an engineer of the National 
Board of Fire Underwriters; then he 
became a special agent of the Niagara 
in New England and western New York. 
Before going to Chicago he was secre- 
tary and deputy manager of the Spring- 
field’s Pacific department. 

R. S. Choate, vice-president of the 
American Automobile, is a New York 
City native. He was with the New Am- 
sterdam Casualty; then with the Globe 
Indemnity. He became superintendent of 
the automobile department of the Nor- 
wich Union Indemnity and Phoenix In- 
demnity. He became secretary and man- 
ager of the New York office of the lat- 
ter company and then organized the New 
York territory for the American Auto- 
mobile, becoming manager of the com- 
pany here and vice-president. 

Clifford Depuy, publisher of insurance 
and banking papers, was educated at 
Harvard School of Business Adminis- 
tration. 
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cultural, began his insurance career in 
Atlanta. He became general agent of 
that company in the Southeast and was 
elected vice-president and a director in 
1928. 

Abraham J. Fryburg of the Independ- 
ent Brokers Association of Brooklyn, 
was educated in high and engineering 
schools in Odessa, Russia, and came to 
this country in 1906, his first position 
being in the clothing business. 

Harry H. Fuller, deputy U. S. mana- 
ger of the Zurich, and famed as a can- 
did camera man, entered the claim de- 
partment of the Zurich in 1914 and in 
August, 1917, was placed in charge of 
the agency department. 

Dudley R. Gallahue, president of the 
American States, is a director of the 
Indiana Trust Co., Indianapolis Athletic 
Club and secretary of the Automobiie 
Investment Corporation. 

Walter C. Hill, president of the Retail 
Credit Co., was educated at Mercer Uni- 
versity and University of Georgia. He 
began his insurance career in his father’s 
insurance office in Monticello, Ga. Then 
he became a special agent of the New 
York Life. He joined the Retail Credit 
Co, in 1904. 

Henry Lloyd Jones, deputy general at- 
torney of the Phoenix Assurance and 
deputy U. S. manager of the London 
Guarantee & Accident, joined the head- 
quarters staff of the London Guarantee 
in 1926 as comptroller. 

Morton T. Jones, president Kansas 
City Fire & Marine, is a graduate of 
University of Missouri. He is managing 
director of R. B. Jones & Sons, Inc., 
best known Kansas City general insur- 
ance agency. 

John Campbell Keegan, marine vice- 
president of the Providence Washington, 
began his career in an insurance broker- 
age office in New York City. 

Martin N. Lewis, president of the 
Towner Rating Bureau, was educated in 
New York public and high schools and 
New York Law School. 

James Y. Milne, president Eagle Fire, 
was educated at George Watson’s fa- 
mous school for boys in Edinburgh as 
were many of America’s most tamed 
actuaries. He also is an Edinburgh Uni- 
versity man. His first insurance experi- 
ence was with the Royal Exchange. 

Harry E. Moore, president of the In- 
surance Brokers Association of Massa- 
chusetts, was educated in public schools 
of Davenport, Iowa, and took University 
of Iowa extension courses in law, public 
speaking and also studied singing for 
eight years. In 1909 he became an in- 
surance agent. Later he became a New 
England manager for casualty com- 
He has a wide range of activi- 


panies. 
ties outside of insurance and belongs to 
the Shakespeare Club and the Apollo 
Club of Boston. 

George A. Moszkovski, president 


American International Underwriters 


Corporation, New York, has 
many parts of the world. 

A native of Poland he is a graduate 
of the College of Electrical Engineers 
of the Ministry of Posts and Telegraphs, 
Petrograd. He served in the Russian 
cavalry during the World War at the 
start; then completed his naval officers’ 
flying training. After the revolution he 
joined the British forces in Persia un- 
der General Dunsterville Kipling’s 
“Stalky.” As the war was finishing he 
landed in Shanghai and met C. V. Starr 
with whom he later was to be associated 
in the insurance business. In 1920 he 
was technical director of a motor car 
expedition across the Gobi desert into 
Chinese Turkestan. Among languages 
he speaks are Polish, Russian, French, 
Spanish, German and Chinese. 

Theodore Plessner, vice-president of 
the Northern of New York was edu- 
cated in New York City public schools 
and his first insurance job was with the 
New York & Boston Lloyds. 

Hugh Riddle, president of the Atlantic 
City Fire, is a graduate of Rensselaer 
Polytechnic Institute. Among his other 
clubs is the Atlantic City Tuna. 

John M. Ross, president of the 
Hawaiian Insurance & Guaranty Co., 
Ltd., Hawaii, was educated in Scotland 
of which country he is a native. Among 
his activities are these: manager of 
Hakalau Plantation Co., president Hilo 
Electric Light Co., Honolulu; president 
First Trust Co. of Hilo. 

Herbert W. Schaefer, president Na 
tional Association of Insurance Brokers, 
Inc., is a graduate of Syracuse Univer- 
sity. He is president of H. W. Schaefer 
Co., New York, and is chairman of the 
casualty committee of the Insurance 
3rokers Association of New York and 
president of the Surety Agents of N. Y 

J. W. Scherr, president Inter-Ocean 
Casualty Co., Cincinnati, got his first 
business experience in a country store 
in West Virginia. At one time he was 
president of the Health & Accident Un- 
derwriters, 

A. R. Small, president Underwriters 
Laboratories, Inc., Chicago, was edu 
cated at the University of Maine. For 
three years he was an inspector with 
the New York Fire Insurance Ex- 
change. 

Ralph Sweetland, executive manager ot 
the New England Insurance Exchange, 
is a graduate of the Massachusetts In- 
stitute of Technology. He began with 
the New England Insurance Exchange 
as an electric inspector. 

L. J. Tillman, United States manager 
of the Century, is a graduate of Boston 
Latin School. His first insurance posi- 
tion was in the accounting division of 
the Royal. 

A. C. Wallace, vice-president of the 
Agricultural, entered the employ of that 
company as an office boy after attend- 
ing Watertown public schools. 


lived in 





E. J. Dickey, vice-president of Agri- 





New President At G. & R. 


Dinner 


HOTEL PENNSYLVANA JULY 1, 8 





L. to R.: President Brooks of Globe & Rutgers is seated third from left; Chairman Jay of executive committee eighth from left. 
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Montgomery Clark Dies in Hospital 


President of Hanover Fire Ill But a Few Days; Was Stricken 
With Gastric Hemorrhage; Career 
Started in Chicago 
Clark, 


one of 


president of the 
able of 
of the 


Montgomery 
Hanover 


top insurance 


Fire, the most 


executives and one 


most realistic, died in a hospital in 
Norwalk, Conn., last Saturday morning 
The funeral was held in Mount Vernon 
Monday afternoon. 

While he had had a long stretch of 


illness a couple of years ago and had 
been away from the office for some 
weeks, it was thought that he had re 
covered and his death was a shock. He 
had been stricken with a gastric hemor- 
rhage at his Summer cottage in West 
port, Conn., and from there was taken 
to the hospital. This was a few days 
before his death 

For some vears Mr. Clark was right 
hand man of Charles W. Higley, for 
many years president of the Hanove 
Fire and Fulton Fire, who died in 1936 


Mr. Clark was elected president of both 


companies following the demise of Mr 
Higley His 
voted to the 


he entered 


MONTGOMERY CL 


career was entirely de ARK 
insurance business whicl: 


boy. He 


direct and the line was a big one as 
vered plants of the company all over 


line 


as a was one of it c 


the soundest thinkers among the execu- the —— Later the Swift outfit or- 
2 . ganized its own reciprocal among its 
tives ne -the bluntest talkers, one ‘* : . o 
ves, CUE OF om . , Corp rations and for a time Mr. Clark 
f the most conscientious workers an was deputy manager for that. A part of 

had a fine sense of humor which helped _ his duties was inspecting all plants in the 

I 
him in meeting problems arising in thi East 
Autie ocatine Adjusted Losses After San 


Francisco Fire 


When brought here from Chicago Mr. 


Clark quickly fitted into the national He joined the old Calumet Fire in 1905 
picture and was a valuable additicn to 4S Special agent in Missouri and Neb- 
the National Board committees on ‘aska. This was a small c mpany and 
which he served. His election as presi- ® "ew one. It was some job planting the 
dent of the Hanover and Fulton Fire agencies, but Mr. Clark m: ide a number 
was popular with home office, field men ©! good appointments. Unfortunately, 
and agents. Both officers an ‘ aay? _ n there occurred the San Francisco fire 
had opportunity to express to Mr. Clark which put the Calumet out of business. 
their high opinion of him be a Aes The Calumet sent Mr. Clark to San 
attended by the field men some months Francisco to adjust losses. After the 
ago at a New York hotel. It was their failure of the Calumet he became a part- 
first dinner at which he attended as "er with D. S. Wagner, Chicago loss 
president of the Hanover. A modest adjuster, who at the time had an office 
man, Mr. Clark listened to all the praise, in ‘ chicago. _Later, the firm became 
looked as if he felt that the speakers Wagner & Glidden, now very well-known 
were discussing some other personality, ' the business. 

and when he arose to reply he charac- Back in the Field 
teristically kidded the speakers for a Desiring to return to field work, Mr. 
moment or two and then sat down His (Clark became special agent in Wisconsin 
talk didn’t consume more than a minute fal as 

(Continued on Page 19) 


Father Was Fire Insurance Company 
President 
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Insurance 
The story 


Caledonian 


the 
Company came into being. 
of its growth from small beginnings in 


In 1805, 


Scotland into a British Institution 
with world-wide ramifications is a ro- 
mance as inspiring as the history of 
the sea itself. The Company has seen 
the rise and fall of many institutions 
but shrewd and conservative finance 
allied to sound and efficient manage- 
ment has enabled the good ship “Cale- 
donian” to weather all storms. 


THE CALEDONIAN 
INSURANCE COMPANY 


UNITED STATES OFFICE: HARTFORD, CONN. 
ROBT. R. CLARK, UNITED STATES MANAGER 


S. D. McCOMB & COMPANY, INCORPORATED 
116 JOHN STREET, NEW YORK 
UNITED STATES MARINE MANAGERS 


The 
Caledonian Insurance Company un- 
dertakes all classes of Fire, Motor and 
Marine 


written by a Fire Insurance Company. 


ACHIEVEMENT 


United States Branch of 


the 


Insurance permitted to be 











Golden 
which 
Le Roy 


Stevick, Jr., Runs Risk 


End of Golden Gate Fair 


EIGHT BROKERS IN SYNDICATE 





$8,600,000 Fire Insurance to Date; Limits 


Of $1,000,000 Public Liability And 
$250,000 Property Damage 


insurance division of the 
International Exposition, 
1939, is Guy 
Insurance on the 





Head of the 

Gate 
opens sometime in 
Stevick, Jr. 


Exposition owned buildings was placed 
through two syndicates of brokers. 
insurance 


Fire 
and allied lines are being han- 


dled by Marsh & McLennan, J. . 
Davis & Sons, Ltd. Cosgrove & Co.,, 
Inc., and Johnson & "Higgins of Califor- 
nia. Casualty and surety lines are han- 
dled through Grant Bickholm & Co., 
Inc., Levison Brothers, Nichols & Fay 


and Spencer & Co. 


According to the Underwriters Report 


of San Francisco $8,600,000 has already 
been written in fire insurance on build- 
ings. 


It is being done on a monthly re- 














Mr. Clark was born in Chicago, at- 
tending public schools there. His father 
was a lawyer of considerable prominence 
in Illinois at one time having been the 
leading land owner of the state, his 
properties including a number of farms. 
He was president of the old Globe In- 
surance Co. of Chicago which safely went 


J. A. Kesey, President G. 








through the big Chicago fire of 1871, 

paying all its obligations in that con- CAPITAL . Statement hesennensd 31, 1937 

flagration. When the second big Chi PREMIUM RE . : . $1,500,000.00 

cago fire came along it proved too SERVE . . 1,565,471.71 

much for the company’s resources and OTHER LIABILITIES. : : . 256,133.87 

+ went cut of tusiness T*VOLUNTARY CONTINGENCY RESERVE > ‘ 53,281.17 
Montgomery Clark’s first insurance damit” lane ° ° . . . . . 2,968,397.34 

job was as an office boy with the Niagara T ASSETS . ° . . . . 6,343,284.09 

Fire. I. S. Blackwelder was western * Bonds and Stocks valued on New York Insurance Department Basis. 

manager. From there he joined the big + Voluntary Contingency Reserve to adjust Surplus to Market Valuation Basis. 

packing utfit of Swift & Co. as man- Securities carried at $45,286.73 in the above are d in various States 

ager of its insurance department. In as required by lew. 

those days the company was placing its — 








Z. Day, Vice-President 


Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


C. L. Henry, Secretary 














ultimate total for 
to reach $10,- 


basis with the 
probably 


porting 
fire insurance 


000,000. The Exposition has also ob- 
tained public liability with a limit of 
$1,000,000 and property damage with a 
limit of $250,000. Also, the Exposition 
will carry coverage to protect fine arts 
exhibits. Additional insurance will in- 
clude fidelity risk, automobiles and 


workmen’s compensation. Concession- 
aires of course will be covered. 
Contract 

Contract required for signature with 
the Exposition company reads in part: 

“The amount of all types of insurance 
to be provided by the concessionaire to- 
gether with the form of policies and the 
companies in which the same may be 
issued, shall be submitted to the Ex- 
position company. 

“Evidence of the issuance of such 
policies or certificates thereof and re- 


ceipt showing premium payment. shall 
be delivered to the Exposition Com- 
pany. If such insurance of types re- 


ferred to is provided other than by the 
insurance division of the Exposition 
Company, it is mandatory that Exposi- 
tion Company be named an additional 
assured under all liability and compen- 
sation policies.” 


NEW LOUISVILLE TAX 


Acting Mayor Broaddus of Louisville 
has signed the bill to assess a 2% tax 
on fire insurance premiums for firemen’s 
pensions. Louisville premiums have been 
between $4,000,000 and $5,000,000 annually 
for a period of years. 


Code Hearing i in Buffalo 


A hearing on the proposed New York 
insurance code is being held today i 
3uffalo with Assemblyman R. Festet 
Piper, chairman of the legislative com- 
mittee studying the revision, presiding. 
It was reported early this week that 
cooperative organizations and the insur- 
ance brokers section of the code were 
to be discussed. 
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A. J. Smith Che Head 
Of New York Agency 


AS COUNTRY-WIDE FOLLOWING 


Valuable Services Contributed to Organi- 
zations of Company Men, Brokers 


And Agents 


\, J. Smith, vice-president of Zweig, 
Smith & Co., Inc., New York 
has been elected president of that or- 
ganization of H. 
\. Zweig as president, who has disposed 
f his stock in the corporation. Harry 
| Whitney has been elected vice-presi- 
lent and Gunther Sunderhauf secretary. 
Ir. Zweig will continue with the organi- 
with the 


agency, 


following retirement 


ation in an advisory capacity 





\. J. SMITH 


tle of assistant secretary. The corpo- 


ration’s mame remains as it has been. 
Mr. Whitney will be in charge of casu 
ty business and Mr. Sunderhauf is 
he agency's accountant. Both have 


been associated with Mr. Smith for 
many years both in this agency and for- 
merly with Fred S. James & Co. 

Mr. Smith entered insurance in 1906 
in the general agency of J. Ramsay 
barry & Co., which was acquire by 
Ne vman & MacBain in 1909. He went 
long with that firm but left in 1911 
jon the New York suburban depart- 





ment of Fred S. James & Co. as an 
examiner and special agent. There he 
became assistant to the manager of the 
New York local department, of which 
he was made manager in 1924. He re- 
signed from that position in 1926 to 
inn Mr. Zweig and M. K. Smith in 


Smith & Co., Ine. 


His Active Insurance Career 


lainching Zweig, 


The new president has long been 
‘nown in New York, and more recently 
i'many parts of the country, as Archie 
Smith. He is a good organization man 
and his acquaintance has been widening 
teadily and rapidly among all classes 
of insurance people. He is now in his 
lourth term as president of the Associa- 
Ui nofL ocal Agents of the City of New 


fork, is a vice-chairman of the board of 
firectors, and vice-chairman of the fire 
patrol committee of the New York 
Board of Fire Underwriters; mem- 
ver of the rates and rules committee of 
the New York City Division, New York 


Fire Insurance Rating Organization, and 
member of the brokerage committee of 
le Suburban Division of that organiza- 
attended many meetings 
f the National Association of Insurance 


Agents. In addition to positions in in- 
surance organizations Mr. Smith is 
‘rving as a director and executive com- 


mitteeman of the New York State Asso- 


“ation of Local Agents. 
Throws th the valuable services he has 
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rendered in all these connections he has 


become an insurance man of extensive 
influence, not only in New York but 


elsewhere; for in addition to his ability 
to further organization work intelligently 
and agreeably, he is regarded as an ac- 
complished underwriter. He is  con- 
sulted frequently by persons outside any 
of the organizations in which he takes 
an active part. He believes firmly in 
the good results to be obtained by arbi- 
tration and is proficient in that art. 

Agents in all parts of the country are 
grateful to him for being largely instru- 
mental in obtaining a ruling by the Com- 
missioner of Internal Revenue that com- 
missioned agents are not employes with- 
in the meaning of the Social Security 
Act. Mr. Smith is one of the initiators 
of the movement resulting in adoption 
of the present resident agent law in New 
York State and in the subsequent favor- 
able ruling by the New York Attorney 
General on the meaning of “resident” as 
used in the statute. 

Mr. Smith served on the executive 
committee of the New York Fire Insur- 
ance Exchange for six years, several of 
them as chairman. When he retired he 
received more than ordinary commenda- 
tion for economies he introduced or sup- 
ported. 


RURAL AGENTS MEETING 
Up-State New York Agents Gathered 


Last Evening at Canandaigua; 
Fine Program Arranged 

A meeting of rural local agents was 
held yesterday evening at the Canandai- 
eua Hotel at Canandaigua, N. Y., under 
the auspices of the Associated Insurors 
of Ontario, Seneca, Yates and Wayne 
Counties. M. J. O’Brien, president of 
the agents’ association, was chairman and 
the program was arranged under the 
general direction of Fred J. Marshail, 
chairman of the rural agents’ committee 
in Eastern = rwriters Association ter- 
ritory of the National Association of In- 
surance Agents. Speakers at this meet- 
ing included the following: 

Mr. Marshall on “Objectives of the 
Rural Agents Committee and Achieve- 
ments So Far’: W. Dexter Wilson, Ni- 
agara Fire, chairman of the fieldmen’s 
rural agents’ committee; J. W. Rose, sec- 
retary-treasurer, New York State Asso- 
ciation, on “Benefit of Organization” 
Robert Hamilton, Insurance Co. of North 
America, on “Inland Marine Insurance” ; 


G. W. Hoyt, Syracuse, N. Y., on “Casu- 
alty Insurance”; Kenneth R. Popham, 


Fidelity & Deposit, on “Bonds”; Stanley 
W. Tebbetts, Continental, on “General 
Cover”: William Lucas, LeRoy, N. Y., 
on “Rural Agents’ Problems.” 

Other subjects taken up were over- 
riding commission, classification of coun- 
ties and problems affecting the local 
agents’ business. 


St. Louis Committee Named 
Arthur F. Felker, president of the In- 
surance Board of St. Louis, has an- 
nounced the formation of a special com- 
mittee to work out, in cooperation with 
the board, details for the special cam- 
paign to advance the interests of stock 
insurance in the St. Louis territory. 

The special committee includes Fred 
E. Maginity, president of the St. Louis 
Association of Insurance Brokers; Ray- 
mond W. Smith, state agent for the 
Aetna Fire Group, who represents the 
Business Development Organization, and 
Henry Bush, who heads the Resident 
Managers Association, and past presi- 
dent of the St. Louis Casualty & Surety 
Underwriters Association. 

Maginity, Smith and Bush will work 
in cooperation with Briggs Hoffmann, 
vice-president of the Lawton-Byrne- 
3runer Insurance Agency, who recently 
was appointed publicity and public re- 
lations chairman for the Insurance 
Board of St. Louis. 





RICHMOND BOARD HAS OUTING 

The Richmond, Va., local board held 
its annual outing last week at the Chick- 
ahominy Country Club, with fried chick- 
en and Smithfield ham the leading items 
on the dinner menu. 


Confer in Chicago 
On Practice of Law 


CLAIM ADJUSTMENT METHODS 


Specific Questions Submitted Respecting 
Advisability of Companies Follow- 
ing Certain Rules 


companies of all kinds, and 
Associ- 


Insurance 
members of the American Bar 
standing committee on 
ized practice of law, held 
in Chicago July 15. It 
conferences on 


ation’s author- 
a conference 
was the last of 
a series of how closely 
the activities of 
proach the practice of law. 
ject is to 
Supreme Court in a test case 


adjusters ap 
This sub- 
Missouri 


insurance 
come before the 
which is 
expected to form the basis of a special 
report to the 
nual 


bar association at its an- 
July 25 


Questions Propounded 


convention in Cleveland 


discussion of whether 
activities of laymen 
infringe upon the lawyer’s prerogatives, 
four questions not so closely connected 
with actual unauthorized practice of law 
came up for consideration. They are: 
1. The advisability of insurance com- 
panies instructing their adjusters to re- 
frain from urging those with whom they 
deal not to hire an attorney, and wheth- 
er the companies are ready and willing 
to prohibit such practice whether or not 


In addition to 
routine adjusting 


it relates to the unauthorized practice 
of law. 
2. The feasibility of modifying the 


expedient now sometimes resorted to by 
insurance companies—permitting the use 
of an insurance company attorney as 
next friend of an injured person to ob- 
tain court approval for settlements made 
with minors or incompetents. 

3. The desirability of requiring 
the policyholder’s own counsel be 
ciated with counsel for the insurance 
company in defending cases in which 
the amount of damages prayed is in 
excess of the coverage afforded by the 


that 


asso- 


policy contract. 

4. The possibility of insurance com- 
panies instructing their adjusters that 
they must cease all appearances before 


administrative tribunals, especially in 
proceedings which might constitute any 
thing considered to be a hearing 


Those Taking Part 


Members of the insurance group tak- 
ing part in the conference were Chair- 
man A. B. Kelly, representing the mu- 
tual fire and casualty companies; Thom- 
as T. Harvey, Hartford, stock casualty 
companies ; Thomas Watters, Jr., Wash- 
ington, stock fire companies; Harlan S 
Don Carlos, Hartford, life companies; 
ee N. Caverly, New York, Inter- 
national Association of Insurance Coun- 
sel; A. M. Foley, South Bend, Ind., 
National Association of Independent In- 
surance Adjusters. 


Montgomery Clark 
(Continued from Page 18) 


weaaeaiien It was 
there he first met Charles W. Higley, 
then western manager of the Hanover 
Mr. Clark in 1915 became assistant man- 
ager of the Hanover’s western depart- 


of the Providence 


ment. He was elected vice-president of 
the company in 1923 and came to New 
York. He had been on many commit- 


tees, including the loss committee of the 
National Board, and the map committee, 
of which he became chairman, which 
chairmanship made him an_ ex-officio 
member of the National Board’s execu- 
tive committee. He had also been on the 
electrical committee of the New York 
Board. 

Mr. Clark lived in Mount Vernon, N 
Y. He is survived by a widow and their 
daughter, Lenore, a senior at Skidmore 
College where she has demonstrated pos- 
session of decided literary and artistic 
talents. 
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Insuring New Jumbo Aviation Risks 


Succ 


ess of Loss Prevention Efforts 


eld to Justify Greater Underwriting 


Facilities, Says Major George L. Lloyd, Manager of Aero Insurance 
This Old Established Underwriting Organization Has 


Underwriters; 


Staff of Over 150 Expert Engineers 


Uninterrupted and intelligent promo 
tion of loss prevention work in aviation 
carried on by expert aeronautical en- 


gineers connected with the leading un- 
derwriting organizations will achieve at 
least two important results, in the opin- 
ion of Major George L. Lloyd, manager 
of Aero Insurance Underwriters, 59 John 
Street, New York City In the first 
place will come greater safety in flying, 
leading to further marked expansion of 
the aviation industry, and, second, more 


insurance companies will enter this field 
of underwriting either as direct writers 
or reinsurers. Major Lloyd, who has 
been underwriting aviation risks for 
nineteen years in this country, England 
and Canada, says aviation insurance now 
faces the same problem which marine 
underwriters were called upon to solve 
when such huge ships as the Queen 
Mary and Normandie were built, namely 
a shortage of reinsurance facilities to 
handle jumbo risks. 
During the last few 
marine underwriting 


years the ocean 
markets of the 


world have increased their carrying ca- 
pacity to take care of large value risks. 
Just a few months ago the American 
marine market announced that the Syn- 
dicates were prepared to accept larger 
lines to accommodate the contemplated 
extensive ship-building program of the 
Maritime Commission in Washington 
Several insurance companies which had 


hitherto not accepted ocean marine hu!! 
risks declared their willing 
participation in hull business, being con 


mess to accept 


vinced that the chances of major disas 

ters are being diminished through deter 
mined efforts on the part of vessel own 
ers and insurance carriers to minimiz 


possible. 
and DC4 Insurance 


In the aviation field regular commer 
cial planes with values of $1,000,000 and 


hazards wherever 


Boeing “Boat” 


new planes with what may be termed 
experimental values of several mil!lion 
dollars are being designed with actual 
construction not many months away 
Daily newspapers for several weeks have 
carried stories of the test flights of the 
new Boeing flying boats, built for trans- 


Pan-American Air- 
accommodations for 
forty passengers, and of the Douglas 
DC4 land plane, with forty 
two passengers on day flights and thirty- 
two on night service. The Boeing car 


atlantic service for 
ways with sleeping 


room for 


ries manufacturing test coverage totaling 
$650,000 while the DC4 is insured for 
$600,000. The insurance on both planes 


ceases under the current policies when 
delivered by the manufacturers 
to their purchasers 


they are 


Aero Insurance Underwriters insured 
both of these risks and these monarchs 
of the sky tested the maximum capacity 
of the underwriting markets, Major 


Lloyd says. It will be impossible to in- 
sure fully the larger planes which are 
now being designed unless carriers now 
engaged in aviation underwriting in- 
crease their net lines and more reinsurers 
enter this specialized field. It is the 
firm opinion of Major Lloyd that avia- 


By Edwin N. Eager 


Blackstone Studios. 


MAJOR GEORGE L. LLOYD 
tion insurance has developed to the point 
where a steady profit year by year can 


be expected, provided the proper super- 
vision of hazards is maintained and pre- 
mium rates are not sliced merely for 
competitive business getting purposes. 
\ero Insurance Underwriters take the 
view that a substantial part of every 
$100 in premium is justifiably spent for 
safety and loss prevention work in order 
that airplane accidents may be reduced 
to a minimum. This underwriting office 
carries no scheduled air line business on 
its books but it does insure hundreds of 
planes belonging to manufacturers of 
aircraft, private owners, business estab- 


lishments, air schools and flying services 
with fixed base operations. That this 
safety inspection service is of value and 
is appreciated is borne out by the tre- 
mendous number of letters of apprecia- 
tion now on file at the offices of A.T.U. 
That it also pays is evidenced by the 
figures Major Lloyd can show which 
demonstrate a profitable result to direct 
writing companies and their reinsurers 
vear by year in the classes of risk they 
write 


152 Engineers on A.1.U. Staff 


The underwriting organization and 
management of Aero Insurance Under- 
writers have made a feature of engineer- 


ing and inspection ever since 1927 when 


Major Lloyd first joined it. In 1929 
Chief Engineer Jerome Lederer took 
charge of the service and today there 
are 152 engineers in all parts of this 


and in Canada and Alaska, in- 
specting and servicing risks which they 
insure. Messrs. Lloyd and Lederer have 
sought out and engaged the best avail- 
able men in each line of engineering 
and as a consequence competent experts 
advise and investigate for them all plane 
or plane operations. 

Edmund T. Allen, 


country 


for example, who is 





recognized here and abroad as one of 
the finest test pilots in the world and 

a leading authority on new planes, is on 
the engineering staff of A.I.U. At pres- 
ent he is the pilot in charge of the test- 
ing of the new Boeing boat and the DC4 
was surveyed by him for Aero Insurance 
Underwriters prior to their acceptance 
of that risk. Both these planes, if suc- 
cessful, are merely forerunners to quan- 
tity production of identical ships for 
commercial air transport, achieving new 
records for an industry which breaks old 


records with constant regularity. It is 
vital that these experimental planes be 
tested with complete thoroughness so 
that if unknown hazards are present 
they will be discovered and corrected 
before any costly accidents are allowed 
to occur. In the testing and proving of 
these “headline” planes, and all others, 
too, the engineer of an aviation insur- 





LEDERER 


JEROME 


ance organization plays an important 
role. 

While the wise operator of a_ plane 
makes his own periodic inspections and 
takes precautionary measures to keep 
his “ship” in first class condition the 
supplementary inspection service of 
A.1.U. has the following advantages for 
him, according to Mr. Lederer: 

He obtains a check on his 
safety measures. 

“2. Our men may suggest 
cient, more economical or safer 
of operating his equipment. 


own 


more effi- 
methods 


He has the advantage of receiving 
special inspection data circulated among 
our inspectors. In practically every ship 
there are certain details which require 
extra attention. In most cases they re- 
main unknown until experience brings 
them out. This valuable informaticn is 
gleaned from numerous inspections made 


in every part of the country and distri- 
buted to our 


men. 
“In addition to our inspection service 
we make engineering surveys of air- 


lines, airplane factories, charter operators 
and special aviation ventures which often 
uncover valuable information for the as- 
sured. 
Cooperative Safety 

“Our reports often reveal some detail 
which should be checked immediately on 
all other aircraft of the same make and 
type. We send confidential memoranda 
to our inspectors to pay particular at- 
tention to that detail, and if it is serious, 
to make an inspection as soon as possi- 
ble. For instance, the battery brackets 
on a certain type of airplane were not as 
strong as they should have been. When 
we found that out, a notice was sent to 
all inspectors to check all airplanes of 
that model that we insured. They found 
three more cases of broken brackets. We 
also took the matter up with the manu- 
facturer, suggesting a remedy. Since we 
receive several thousand inspection re- 
ports per year, the advantage of this 
interlocking service to the assured, to 
the manufacturer and to us is obvious. 

“It is impossible to describe briefly the 
many indirect ways in which our service 
adds to safety and operating efficiency. 
For instance, we have advised airports 
how to prevent water from getting into 
tanks; how to get rid of dangerous flocks 
of pigeons; how to improve airport traf- 
fic regulations. Manufacturers of air- 
craft have asked us for surveys of their 
operations and designs, for suggestions 


on aircraft heaters, prevention of air- 
locks and for information on reducing 
fire hazards. Private aircraft owners 


have requested inspection forms to guide 
their maintenance; charter operators 
have asked for suggestions on operating 
policy and recommendations for hangar 
housekeeping. We are constantly being 
called upon for advice.” 

\fter accepting an application for in- 
surance the underwriting department of 
\.1.U. immediately secures an inspector's 
report analyzing the following aspects of 
the risk: 

(1) Condition of the airplane: this af- 
fects the liability risks, the fire ‘risk, and 
also the risk of accidental damage if 
“crash” insurance is carried. 

(2) The condition and management of 
the hangar: this affects the fire risk, 
theft risk (night watchman, doors locked, 
etc.) and windstorm risk (weakly con- 
structed hangars usually are destroyed 
by windstorm, collapsing on the airplanes 
inside). 

(3) The experience, 
of the pilot for the 
volved. 

(4) The operational management both 
as it affects maintenance and flying poli- 
cies. 

In addition to improving 
perience of aircraft risks the engineeri 

(Continued on Page 26) 
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Political Parasites 
Scathed by Brokers 


BLOW TO PUBLIC CONFIDENCE 


Implied Reference to Jimmy Roosevelt 
In Forceful Address by H 
Schaefer in Chicago 


\ broadside attack on olitical insur 
ance producers” whose ae qualificati ons 
are that they are office holders or rela 
tives of office holders, was fired in Chi 

<4 





H. W. SCHAEFER 


Cay Wednes lay by H. W. Si haefet 
president of the National Association of 
~ surance Brokers, when addressing the 
camer a nference of that organization's 
executive committee Mr. Schaefer’s at- 
tack took shape as a 

That committee, which began its ses- 
sions Tuesday, considere 
lated to internal org 
nent among the 


. list 
resoiution 





steps suggested was re- 
sion of the by-laws so that a stronger 


national organization may be 1 avail 
able to pe vith legislative iffairs 11 
Washington 

The immediate conce rn of the brokers 
was H. B. 10175, which seeks to crea 
a national insurance pool on long haul 
1 iterstate trucking This bill is now be 


fore a Congressional committee 
Practice Being Extended 





Mr. Schaefer made no dire refer- 
ence to J mm} ry seve he son ot 
the President, but some of his audienc 
received the impressi that his re 
marks were directed at the recent mag- 
azine expose of young Roosevelt’s insur- 
ance activities Mr. Schaefer said 

“Of course, we | are in t I 
fession of sé the public needs in 

Irance é most affected by the 
rapid deve auring recent year 
of | : produce It 
not t levelopment. Ir iny state 
and unities pé cians memb 
of the ta have n the past ap- 
peared sudder in the business, and 
have through the ethods i ed our 
regular che ts to give the insurance 


busin ess which we normally would have 
Tt has until recent years, how- 


ever, happened only where the client 
wanted to engage in business with a city 


or state. The new development that dis- 
turbs us probably grows out of state or 
Federal control of industry We are 


now losing our clientele to politicians 


when our customers are engaged in what 
we Americans have always considered 
to be private business, private enter- 
prise. 

i 


Destroying Public Trust 
“Mind you, our attitude is not that 
the politician has no right in the in 


surance business, any more than we 
would allow the politician to keep the 
insurance man out of politics. There 
are, and always have been, men _ of 


strong political influence in insurance 
and if it is the business in which they 
are legitimately engaged, and in which 
they are efficiently performing services 
for which they are being paid, we have 
no « rbjecti mn to having them in our fold 
But if they do not, and the business is 


used merely as a means of meeting politi- 
cal obligations, then we realize that we 
must stamp out this element or the 


business itself will become the tool of 
political intrigue, and the public, in its 
disgust and distrust, will turn agains 
insurance as a private enterprise. 
Support Unjustified 
‘Another point of view lost to the 
politician is that he should not expect 
insurance men to help him through fi- 
nancial support or otherwise to gain 
political power, if after he gets that 
power he uses it to force business away 
from us into his own hands. Whenever 
a politician, whether he be Democrat or 
Republican, Socialist, Laborite or Mug 
Wump, uses political power to take 
away business from those of us who aré 
tax paying citizens, efficiently perform- 
ing services to the public, we will rise 
up in just indig sailing and work night 
and day to destroy that power. 
Will Not Stand By 


“This organization insists upon fair 


play for those engaged in the servicins 
f insurance needs of the public and 
for the institution of insurance as a pri- 


vate enterprise, believing that it has 
demonstrated throughout the history of 
this country, both in periods of pros- 
perity and in periods of adversity, that 
it is the most stable, most dependable 
and best managed private business in 
\merica. We do not intend to stand 
»y and watch it being wrecked by politi- 
cians or — ver Be. them to become 

ther litic: lly nitre lled_ inefficient 
brane f vernment 

Those in seg eg 

Beside Mr. Schaefer, tho 

the conference were Lew 


attending 


‘ ‘Wallac e of 


Ts 
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Johnson & Higgins, New York; William 
H. Schiff, Schiff, Terhune & Co., New 
York, and past president of se brokers’ 
association; Oliver Blass, H. Sautelle 
and Frank G. Myers of St. ye H. 


E. Moore, Boston; Fred Hohweisner, 
San Francisco; Frank Lavin and J. A. 
Mudd, Jr. Chicago, past president of 


the association. 

The executive committee members were 
guests of the Illinois Brokers Association 
at a luncheon Wednesday at which Pres- 
ident Carl A. Berger presided. 

Mr. Schaefer was the guest speaker 
Thursday at the quarterly meeting of 
the Illinois Brokers Association. 


SPEAKING TOUR FOR BENNETT 
Counsel of Aenea 0 National Association 
to Visit California and Pacific 
Northwest 
General Counsel Bennett of the Na- 


tional Association of Insurance Agents 
will leave New York August 8 for a 
trip to the Pacific Northwest. His itin- 
erary calls for visits and addresses in 
Idaho, Oregon, Washington and Califor- 
nia Taking as a central theme the 
subject of Investments, he will discuss 
that topic from three different angles. 


He will speak before the Idaho associa- 
tion at Sun Valley August 15 on “Sound 
Investments”; at Portland, August 19, on 
“Dividends from Investments,” and at 
Spokane, August 26, on “Losing Invest 
ments.” 

Between the Oregon and Washington 
conventions Mr. Bennett will go to Van- 
couver to attend the meeting of the As- 
sociation of Superintendents of Insur- 
ance of the Dominion of Canada, August 
22 and 23. Following the Washington 
meeting he will go to San Francisco, 
where he will be joined by William H. 
Menn of Los Angeles, chairman of the 
executive committee of the National As- 
sociation. He will address the agents 
of northern California at Sacramento 
August 29 and the East Bay agents at 
Oakland August 30. 


SENATOR BERG SUICIDE 


Veteran Member of N. Y. Legislature 
was Chairman of Its Committee To 
Investigate Automobile Insurance 
State Senator Julius S. Berg of the 
Bronx, who shot and killed himself on 
Wednesday because of an alleged Dewey 
eraft indictment, had given long service 
in the New York legislature and was 
chairman of the joint legislative commit- 
tee, appointed by Governor Lehman, to 
investigate automobile insurance. This 
committee, which is three years old, 
sent out a voluminous report recently 
detailing its 1937-38 activities. Senator 
Berg was known to dozens of insurance 
men in automobile and casualty insur- 
ance fields as a result of this investiga- 
tion. He served on some fourteen other 
committees and was also chairman of 
the committee on motor transportation 

and traffic regulation. 





T. P. BURKE DEAD 
T. P. Burke, real estate and insurance 
broker, New York City, died recently at 
the age of 73. He was prominent in 
Catholic affairs. 





STANDARD DECLARES DIVIDEND 
The Standard Fire, New Jersey, has 


declared a quarterly dividend of 75 cents. 


PHOENIX OF LONDON-—AMERICAN—HARTFORD~—NATIONAL~— FIREMAN’S FUND 


L&l &G FIDELITY-PHENIX 





racuizs Service Since 1894 


NORTH AMERICA 


U. S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O’'GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


VARI - 


NEWARK, 


New York Brokerage Office 


110 William Street 


FIRE ASS'N 


NEWARK FIRE — ST. PAUL 


AGRICULTURAL HANOVER ef 


SPRINGFIELD F. & M SUN 


W. E. Craig, Mgr. 


UNDERWRITERS — ROYAL 
NORWICH UNION 





July 22, 1938 


‘Hildebrand Working 
On Michigan Plans 


COLLEGES 
New Michigan Association of Insurance 
Agents Secretary Opens Headquar- 

ters in Lansing 


AID OF SOUGHT 


Waldo O. Hildebrand, who upon re- 
tirement of the veteran George 
of Detroit as executive secretary, has 
been chosen for that position and js 
combining the duties of executive and 
field secretary of the Michigan Associa- 
tion of Insurance Agents. He a opened 
his new office at 516 Tussing Building, 
Lansing, and has completed virtually all 
details of transfer of the two offices: 
that of executive secretary from De 
troit and field secretary from Muskego 
where he has been located since his ap 
pointment to that position last Fall, 

New Activities 

One of the major new enterprises of 
the association, Mr. Hildebrand says, is 
an educational program in whicli an at- 
tempt is being made to enlist the co- 
operation of Michigan colleges and un- 
versities. The plan is to make available 
a brief but thorough course in the vari- 
ous aspects of property insurance. Pres- 
ent agents may take the course and 
eventually all prospective applicants for 
agent license in the property division 
would be expected to complete the course 
before taking the Department's exami- 
nation under provisions of the qualifica 
tion law. 

The association is also preparing for 
designation of a bi-partisan committe 
whose members will assist state police 
and highway department officials in the 
various phases of street and highway 
safety work. 

Mr. Hildebrand says it is a certainty 
that a Thumb district association, prob 
ably including Huron, Sanilac and Tus- 
cola Counties, will be organized befor: 
the state association convention in Mus- 
kegon October 4 and 5. 

George Brown’s Work 
3rown served continuously for 


Brown 


George 


fourteen years as executive secretary 
Now he expects to rejuvenate his insur- 
ance agency. He was given the then 


new post of salaried secretary in 1924 
At that time he was attracting attenti 
as a speaker on publicity for the Nati 


Joard of Fire Underwriters phe as % 
member of the Michigan legislature He 
has ever since then done highly com 


mendable work for the Michigan asso- 
ciation, the membership of which ts now 
493. Ten years ago he started a two 
page association periodical called Spot- 
lights, chronicling association activities 
and emphasizing dependable service of 
organized stock company insurance 
When Mr. Brown took the executive 
secretaryship of the Michigan associa- 
tion he had a successful agency in De- 
troit and was a large producer of acct- 


dent insurance. He added other lines 
later and still maintains the agency. | 

has always been a strong organization 
man, assisting materially in developin: 
the Detroit Accident Managers Club, 
founding the National Association of 
Accident and Health Managers and 


starting the Detroit Insurance Womens 


League. 

STOCK COMPANY ASS’'N MOVES 
The Stock Company Association ol- 

fices will be moved from 33 West Forty- 


second Street to 270 3roadway, New 
York City, today. Richard S. Kissam 


agent in New York of the 


is special 
Association. 


Stock Company 
CAPITAL INCREASE ‘PLANNED 
The St. Louis Fire & Marine ts ar- 

ranging to increase capital from $250, 

000 to $270,000 by issuing stock. A spe 

cial stockholders’ meeting will be hel 

October 3. 

HAROLD V. SMITH SAILS 
Harold V. Smith, president of Home, 
sailed for Italy on the Conte di Savoia 
on Saturday last. 
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THE NORTH RIVER INSURANCE COMPANY ORGANIZED 1822 





UNITED STATES FIRE INSURANCE COMPANY 


A 
man is 
often judged 
by the way he plays 
the game and not merely 
by the cards he holds. The 
ideal combination, naturally, is 
the man who, besides holding a win 
ning hand, has the expert knowledge 
required to get the highest possible benefit 
from it. It has been our practice for many years 
to furnish all Crum & Forster agents with every bit 
of sales help and agency service that was possible to 
assist them to adequately serve their assureds better 
While an ace is always acceptable, it is well to remember 
that frequently even a small trump properly played can 
take a trick. Therefore, these ideas properly used should 
enable the agent to increase his service to the community, as well 
as his premium income. € Competition is becoming keener and 
keener, more agents are entering the field. It, therefore, is up to 
those already in it to fortify themselves with all of the latest devel 
opments in the business; to keep informed of all changes in coverage 
as well as new forms of protection; to analyze their assureds 
requirements carefully; and to see that they are adequately 
insured along all lines. Here is where Crum & Forster service 
enters the picture. Our extremely competent corps of field 
representatives, our numerous service offices, and our 
twenty thousand representatives throughout the 
United States are at your disposal. When you 
represent Crum & Forster companies 
you have "the high 
est in the pack." If 
you are interested in 
an agency connection, a 
letter will bring a field rep 
resentative to explain the 
advantages of dealing with us 
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With some 


wards, 


looking back 
in which 
“hard to 


cases in the 


amusement, 
| read reports on losses, 
it is reported that assured was 


settle with.” This in many 


past was just as much the 
adjuster as the assured, | 
loss I was on with a certain § ad- 
juster, who, without knowing what an 
ass he was, told me in looking on a 
plate of fine Dresden china that he had 
never possessed a piece of china worth 
$45. I turned the plate over and showed 
him the “mark” of the Saxonian pot- 
tery, famed throughout the world, But 
nevertheless his mental attitude was that 
just because he had never owned china 
like that, nobody had the right to, or the 
thing couldn’t be right, and when dis- 
puted by assured he would probably have 
reported that assured was a “difficult” 
claimant 

I knew of an insurance a 
who told me that an oil painting couldn’t 
possibly be worth more than $25. This 
is same psychology as that of an other- 
wise intelligent taxi-driver who told me 
recently that “they” couldn’t fool him. 
— the world was flat, and he couldn’t 
be convinced contrariwise. 

ha to get back to main line of my 

comments, I have known some adjusters 
who just because they were troubled by 
ill health or perhaps with other physical 
or mental hardships or handicaps, or 
were just plain “ugly,” gave assured a 
rating of “hard to settle with,” very 
unjustly giving claimant a black eve 

When I used to read these Hine’s re- 


fault of the 
know of a 


gent-adjuster 


ports, I always tried to find out who had 
settled the claim before I made any 
snap judgments \ good adjuster is 


born, not made, and this applies just as 
much to his qualities of being able te 
handle people of all kinds as to his 
San Francisco Pond “Stunt” 


At Blue Goose Convention 
General Chairman V. W. McKinney of 


the committee in charge of arrange 
ments for the grand nest meeting of the 
Blue Goose, to be held in Los Angeles 
August 23-25, reports reservations con- 


tinuing to come in for the convention 
parts of the country. 

One of the features of the meeting will 
be the exemplification of the ritualistic 
vork by the San Francisco Pond at the 
opening day’s sessions. The team will 
be composed of eleven past most loyal 
ganders and the present most loyal gan- 
der. The team will be composed of 
Acting Most Loyal Gander Elmer W. 
Bostin (most loyal gander in 1935); Act- 
ing Supervisor of the Flock Lee A. Col- 


from all 


burn (1938); Acting Custodian of the 
Goslings W. E. Griffith (1937); Acting 
Guardian of the Pond Jay W. Stevens 
(1922); Acting Keeper of the Golden 
Goose Egg David M. Christian (1926); 
guards: E. M. Northrup (1930), George 
M. Cusick (1932), William E. Schoppe 
(1933), Ray E. Swearingen (1931), Her- 
bert V. Stockton (1925), and Stanley E 
McPhers (1936), with Milton E. Pin 


ney (1921) delivering the “Charge 


N.F.P.A. TO MEET IN CHICAGO 
Directors of the National Fire Protec- 
tion Association have voted to hold the 


1939 annual meeting in Chicago during 


the week of May & 








ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 


technique. Some ad- 
justers get people’s goats right away. A 
very able adjuster, Charlie Hibbs, for 
example, to whom I came for advice 
when I was a kid adjuster, said to me: 
“Young man, it is important to adjust the 
assured first before adjusting the loss.” 

I have know adjusters who started in 
by telling assured what a fine fellow he 
(the adjuster) was, ete, or what his 
personal opinion on food and religion 
was or what his genealogical descent 
was, etc., or rub assured the wrong way. 
\lso 1 have known men who just be- 
cause they could speak just one lan- 
guage and could not understand that the 
claimant could not understand English 
well, commence yelling at them—resented 
by assured—thinking the “foreigner” 
would understand better if they spoke 
loudly. Why, I didn’t know. Also the 
attitude of many men against foreigners, 
treating them as if they were just 
“Dutchmen,” “Wops,” “Harps,” “ 
hunks,” did not lead to good feeling, and 
caused “assured difficult to deal with,” 
etc 

I know of a case in Danville, N. Y., 
on a loss on a high grade clothing store 
conducted by a fine German who be- 
came difficult to deal with, after one 
of the special agents referred to this 
German, in his hearing, as that “Dutch- 
man.” The latter, naturally, did not rel- 
ish that, and the case developed into a 
difficult one for that reason, and he told 
me he would not have anything to do 
with that “damned Yankee” and _ the 
joke is that he, adjuster, resented that. 

I am stating all this to demonstrate 
that in many cases not too much atten- 
tion should be paid to a report when it 
reads “assured difficult to deal with,” in 
fairness to assured and the companies 
themselves. 


knowledge of the 
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BOSTON HOUSEWARMING 


Pacific National ‘Cuens Service Office 
At 153 Milk Street, Boston; Thomas 
J. Butler in Charge 


The Pacific National Fire has opened 


its New England service office at 153 
Milk Street, 30oston, with Thomas Jf. 
Butler in charge. Among those present 


at the housewarming were W. L. Wal- 
lace, senior vice-president; William A 
Waters, assistant secretary and manager 
of the company’s Eastern department at 
Philadelphia; and George J. Nicolaus, in- 
land marine representative of the East- 
ern Department. The company now 
has departmental offices in Philadelphia, 
Chicago Atlanta and Los Angeles. 
President of the company is Frank N. 
Belgrano, Jr., former national 
mander of the American Legion 


com- 


HARRY G. ‘CASPER RETURNS 


Harry G. Casper, United States man- 
ger of the Eagle Star, returned to New 
York last week from his first trip to the 


home office in London. One of the fea- 
tures of his stay over there was a motor 
trip to Scotland with Hugh Macnabb, 
fire manager of the company, who is 
well known to fire insurance men in this 
country 


TRI- COUNTY OUTING HELD 


Agents of Huntington, Sussex and 


Warren Counties, New Jersey, held an 
outing July 20 at Lake Susquehanna, 
Blairstown, sponsored by Judge A. 
Craig 
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— Building Permits At 
Largest Total Since January 


Volume of building permits rose rather 
sharply last month, lifting the June total 
of estimated expenditures to the highest 


level since January and shortening con- 


siderably the decline from the corre- 
sponding month of last year. Value of 
permits for 215 cities of the United 


States during June was $87,626,427, ac- 
cording to Dun & Bradstreet, Inc. This 
was a gain of 12.9% from the May total 
of $77,006,409. The normal seasonal move- 
ment from May to June usually shows no 
change. Compared with the June, 1937, 
figure of $94,752,583, there was a drop 
of 7.5%, as against a year-to-year decline 
for the month preceding of 21.1%. 

New York permits expanded to $22,- 
436,761 during June, as compared with 
$13,977,101 in May, and $11,941,054 for 
June a year ago, the respective increases 
being 60.5 and 87.9%. For the 214 cities 
outside of New York, permits aggregated 


$65,189,666, or 2.5% more than the $63,- 
629,308 for May, but were 21.3% less 
than the $82,811,529 recorded during June, 


1937. 

Month-to-month comparisons revealed 
advances in five of the eight geograph- 
ical divisions, with the largest gains in 
the Middle Atlantic and South Central 
groups. Comparison with the similar 
1937 month, however, showed larger per- 
mit totals for only three out of the eight 
sections. 

For the first half of 1938, aggregate 
value of permits for the 215 cities totaled 
$527,550,506, as against $586,182,863 for the 
similar 1937 period, giving a decrease of 
10.0%. New York building volume for 
the first six months of this year, amount- 
ing to $176,189,180, was still 28.1% above 
last year, while the total for the 214 
cities at $351,361,326 was 21.7% under 
the comparative 1997 total. 


CAR & GENERAL “LITERATURE 
Company’s Good Progress Due in Part 
to New Advertising Material for 
Local Agents 
The Car & General’s new advertising 
ideas are being absorbed by agents and 
brokers throughout the country. An au- 
tomobile policy enclosure relating to bail 
bond and release of attachment bond 
service is in wide demand. A like policy 
enclosure covering liability insurance to 
be attached to fire policies is now being 
distributed. A new folder covering own- 
ers, landlords and tenants liability has 
lately been made available with imprints 
showing agency name, address and phone 
number, as though the leaflet was pro- 

duced exclusively by the agent. 

An attractive insurance analysis form, 
now in process of production, for agents 
to fill in and send to assureds and pros- 
pects with recommendations for more 
modernized protection, will very soon be 
available. 

The Car & General is one of the com- 
panies in the Royal Exchange group and 
is related to the Royal Exchange and 
Provident Fire both of which recently 
released a set of “questions” and “an- 
swers” leaflets covering fire insurance 
problems. 


SCHOOL SUCCESSFUL 


Instruction Given by California Agen- 
cies, Inc, Fits Students for De- 
partment Examination 
California Agencies, Inc., school of 
instruction for insurance men and wom- 
en, has proved a success and has gradu- 
ated its first class after three weeks of 
lectures. Practically all the graduates 
have taken the examination of the In- 
surance Department for license either as 
broker or agent. Of those who com- 
pleted the examination none failed. 
The average attendance at the 
sions, two evenings each week, has been 


ses- 


thirty. Special Agent W. H. Carter was 
in charge of the school. The course 
comprises six lectures, covering three 


weeks and all lines of insurance. 
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Mutual N sail Not Pay 
Levy for Fire Patrol 


MEMBER’ RESTRICTION CAUSE 


Assessments Paid “Erroneously” to Mil- 
waukee Board Retainable in View 


Of Benefits Derived 


Circuit Judge Walter Schinz has af- 
firmed a decision of Civil Judge Ed- 
mund Gausewitz, holding that the 


Badger Mutual Fire, Milwaukee, need 
not pay $7,026 as its share of the cost 
of maintaining the fire insurance patrol 


from 1930 to 1935. The plaintiff was 
the Milwaukee Board of Fire Under- 
writers, and the suit to recover the as- 


sessment for patrol service 
a number filed about two years ago 
against several mutuals charged with 
violating Chapter 203.09 of the Wiscon- 
sin insurance statutes relating to or- 
ganization and operation of local boards 
and insurance patrols operated by them, 

Judge Gausewitz had held that under 
the state law, the plaintiff had no right 
to collect the assessment from the 
Badger because the board had a pro- 
vision in its by-laws giving it the right 
to reject mutuals from membership. The 
defendant has never been a member of 
the Milwaukee board. 

The counter claim of the Badger for 
$4,471.93, the assessments paid “errone- 
ously” from 1922 to 1926, was dismissed 
by Judge Gausewitz, who observed that 
the defendant had obtained benefits from 


was one of 


the fire patrol. 
The Milwaukee board’s patrol com- 
mittee has under consideration further 


appeal to the Supreme Court. Proceed- 
ings in the cases against the other mu- 
tuals will depend upon the final outcome 
of the Badger case which was tried first 
by speenion as a test case. 


Briefs Filed in n Kentucky 
Whiskey Rate Controversy 


Briefs have been filed by Adolph Reut- 
linger of the Liberty Fire, Louisville, 
Ky., representing certain distilling inter- 
ests of the state, and by George H. 
Parker, manager of the Kentucky Actu- 
arial Bureau, following a hearing in 
June relative to charges made by Mr. 
Reutlinger, before Commissioner Sher- 
man Goodpaster, alleging discrimination 
in the matter of insurance rates on whis- 
key warehouses and contents. The de- 
partment at Frankfort at the hearing 
told both sides to have their briefs in 
by July 1. 

Mr. Reutlinger holds to the opinion 
that frame warehouse rates are too high, 
contending that in both types of ware- 
houses the walls are merely curtains. 
Mr. Parker argues that in all rate-mak- 
ing the brick wall has always been given 
the lower rate and that it is not a dis- 
crimination to rate the frame metal clad 
higher than brick. 

However, it is rumored that in event 
a discrimination was ruled to exist, rates 
on brick warehouses would most likely be 
advanced to the frame metal clad level, 
instead of reducing brick to frame rates, 
in view of the loss ratio over the past 
five years in whiskey warehouses. 





REDUCE KENTUCKY Y FIRE RATES 
Governor Chandler of Kentucky has 
announced a reduction in fire insurance 
rates for dwellings which Supervisor D. 
P. Vandivier of the Insurance Division’s 
fire prevention and rates section said 
would save insurance buyers approx! 
mately $250,000 a vear. The reduction 
is effective immediately and _ affects 
“dwellings of all types in all classes for 
the entire state,” Vandivier said. 
“These reductions,” Vandivier added, 
“will average from approximately 7% on 
dwellings of the seventh, eighth, ninth 
and tenth classes to approximately 4% 
on dwellings of classes first to sixth, 
inclusive.” He explained the first 
through-sixth classes included dwellings 
in the “larger cities” and the seventh- 
through-tenth classes include farm and 
rural dwellings and suburban homes. 
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Aero Insurance Underwriters 


(Continued 


department aims to create better human 
relations between plane owners and their 
insurers through a sympathetic interest 
in the owners’ safety and the efficiency of 
his operations, The A.I.U. also originates 
and publicizes new ideas for safety 
through news letters which have had 
wide distribution and very favorable re- 
ception. These periodic news letters 
help not alone assureds but also agents, 
who produce most of the business, and 
the general public, as items from the 
news letters frequently find their way 
into the daily press. 


Certifying the Ability of Pilots 
to Instruct 


Another feature of Aero Insurance 
Underwriters Service is the issuance of 
certificates to instructor pilots of whom 
they approve. Appreciating that during 
the past few years an increasing num 
ber of accidents have occurred which 
were due to faulty instruction, AT.U 
determined to confine their acceptance 
of student risks to those where the in- 
structor had the proper qualifications. 
This necessitated first setting up a suf- 
ficiently high standard of instruction and 
then making a careful check of instruc 
tor pilots who applied for certification 
Since the inception of this plan, some 
three hundred instructors have been ap 
proved but as indicative of the care 
which is exercised in granting such cer- 
tificates, no less than 30% of the appli- 
cants have been disapproved with a con- 
sequent direct improvement in the class 
of risk. Students and parents of stu- 
dents owe a debt to the underwriters 
for this constructive work 

The thirty-five companies represented 
by Aero Insurance Underwriters include 
the fire companies in the Royal-Liver- 
pool Groups, Great American Group, 
North British & Mercantile Group, 
Northern Assurance Group and Phoenix 
Assurance Group; also the following cas- 
ualty companies; Eagle Indemnity, Globe 
Indemnity, Great American Indemnity, 
London Guarantee & Accident, Phoenix 
Indemnity and Royal Indemnity 


Major Lloyd’s Career 


Major Lloyd, manager of A.I.U., has 
had about a quarter century of aviation 
and insurance experience. During the 
World War he was a combat pilot and 
distinguished officer in the British Royal 
Flying Corps and following that became 
the first aviation underwriter for the 
Liverpool & London & Globe in Lon- 
don. Before the war he was in law 
practice in South Africa. He acquired 
a deep understanding of aviation insur- 
ance and general underwriting problems 
in London, Liverpool and Canada before 
coming to this country in 1927 to the 
Globe Indemnity Co. 

In that year he became associated with, 
and shortly after assumed the manage- 
ment of, Barber & Baldwin, Inc., while 
that office wrote aviation risks for the 
Independence companies and the Aerc 
insurance companies. The Aero com- 
panies were later liquidated because there 
was not a sufficient volume of premium 
to maintain two insurance companies 
writing this type of coverage exclusive- 
ly. The name of the underwriting or- 
ganization was thereafter changed tc 
Aerc Insurance Underwriters and came 
under the ownership of the companies 
it now represents 

Mr. Lederer, who joined the organiza- 
tion in 1929, a year after the engineer- 
ing and inspection service was started, 
gained wide recognition in the field of 
safety engineering. His department has 
brought to the notice of the aviation 
industry numerous major precautions 
which could be taken in the interest of 
safety without impairing efficiency, not 
to mention the thousands of similar 
minor improvements on individual! risks 
which have been made at the suggestion 
of A.I.U. engineers 

Graduated from the Guggenheim 


School of Aeronautics in 1924, Mr. Led- 


from Page 20) 


erer taught at that school the following 
year and then for two years was aero- 
nautical engineer for the United States 
air mail service. Then followed two 
years as a consultant engineer before 
joining the permanent staff of A.I.U. in 
1929. He is a member of several aero- 
nautical societies and in addition has 
served in the following capacities: 

Secretary, aeronautic section, National 
Safety Council; secretary, aeronautic 
section, American Society of Mechanical 
Engineers; admission committee, Insti- 
tute of Aeronautical Science. He is li- 
censed as a professional engineer in 
New York. 

Assisting Mr. Lederer is Charles B. 
Ripley, graduate of Yale and also the 
Guggenheim School of Aeronautics. He 
was formerly assistant to the general 
manager of Pan American Grace Air- 
ways. With A.I.U. he is in charge of 
certification of instructor pilots, accident 
analysis and follow-through of inspec- 
tion reports. 

The A. T. U. is a conspicuously suc- 
cessful underwriting organization in a 
field where precedents are few and mis- 
takes are costly. Major Lloyd attributes 
the accomplishments of the organization 
he heads to the splendid support af- 
forded it by the company members of 
the group and to the untiring efforts of 
the production manager, F. N. Davey, 
the conscientious work of the under- 
writers, D. Murray Stewart and C. A 
Sanford, and the intelligently directed 
zeal of Branch Managers J. R. Graham 
in Chicago, Jules B. Guinotte in Kansas 
City and Ariel C. Harris in Los An- 
geles, each of whom in the sphere for 
which he is experienced and qualified 
contributes his quota to the success of 
the whole 


Recent New Policies of A.I.U. 


A.I.U. has pioneered many aviation in- 
surance coverages and continues to do 
so. Two of the latest types of policies 
evolved are those providing full insur- 
ance for light planes at a new low cost, 
and land and air personal accident in- 
surance in one contract. 

The lightplane policy is meeting a wide 
demand from owners of this type of 
aircraft who constitute 45% of the total 
number of private plane owners. The 
policy covers practically all the damage 
hazards to which a “ship” is exposed at 
an annual rate of only 10%. Similar 
coverage formerly cost two and three 
times as much. A unique feature of the 
policv is that on crash losses the as- 
sured shares in the amount of the loss 
according to the uses of the plane. The 
better the merits of the risk the less the 
assured has to contribute when a loss 
occurs. The usual distinction between 
hazards by lowering or raising the rate 
gives way to the novel method of plac- 
ing a greater burden on the more hazard- 
ous risks, but only if a loss occurs. Other- 
wise, the cost of the insurance is the 
same to all. This original way of dealing 
with sub-standard risks might commend 
itself to underwriters in other fields. 

The personal accident policy referred 
to and known as the “Aero-Age” sup- 
plies a long felt want. Prior to its in- 
troduction pilots experienced difficulty 
in securing personal accident insurance 
Because of the aviation hazards, under- 
writers of the ground hazards were cold 
to such risks and at best the pilot needed 
two policies and found the cost excessive. 
The “Aero-Age” policy gives a twenty- 
four hour coverage in one form at a cost 
within reach of most flying men. It 
is another constructive move by this 
group of real pioneers 


FIELD CLUB TO MEET 
The New Jersey Field Club will meet 
July 25 at the Manasquan River Golf 
Club, Brielle. Luncheon will be served 
at noon and dinner at 6:30 o'clock. Her- 
bert G. Guempel, 15 Washington Street, 
Newark, is secretary. 
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Connecticut Fire Experience In 
1937 Reviewed by Comm. Blackall 


Underwriting results on the total busi- 


ness transacted by all licensed fire in- 
surance companies in 1937 did not differ 
pre- 
con- 


returns of the 
to fig 


materially from the 


year, according rures 
the 


report 


yious 


annual fire and marine 
of the 


a summary of which 


tained in 
nsurance Connecticut In- 
surance Department, 
issued by Insurance Commis- 
Blackall. 
and marine com- 
Connecticut De- 
partment 31, 1937, 
ijore than the number operating in that 
state and reporting for 1936. 

Net claims 


has been 
sioner John C. Two hundred 
and ninety-three fire 
panies reported to the 
three 


as of December 


incurred by all licensed 
total country-wide 
business in 1937 were $327,849,997, com- 
pared with $302,972,227 in 1936. Premi- 
ums earned totaled $794,643,305, com- 

ired with $738,746,680 in 1936. The loss 
companies on their 


mpanies on their 


ratio of all reporting 


total business increased slightly from 
41.01% in 1936 to 41.26% in 1937. Their 
underwriting expense ratio decreased 
irom 50.36% in 1936 to 50. 286 Vo in 1937. 


Loss Ratio of Connecticut Companies 
Net claims incurred by Connecticut 
ck fire insurance companies in 1937 
throughout the country increased from 
$15,619,776 in 1936 to $48,359,637 in 1937, 
vhile their premiums earned rose from 
$110,287,531 to $120,171,621. Their loss 
ratio on country-wide business in 1937 
was 40.24%, compared with 41.36% in 
193. Their underwriting expense ratio 
n 1937 was 54.55%, compared with 53.89% 
n 1936. 
Net fire insurance claims paid in Con- 
necticut in 1937 totaled $3,265,760, com- 
pared with a total of $3,590,670 in 1936. 
Net premiums written on the same busi- 
ness in 1937 amounted to $10,748,759, 
compared with a total of $11,235,225 in 
1930. The percentage of net fire claims 


paid to net premiums written in Con- 
necticut decreased from 31.96 in 1936 
to 30.38 in 1937. These percentages do 
t include any allowance for acquisi- 


administrative 


tion or expenses. 
Total net claims paid in Connecticut 
1937, including fire and allied lines 


REGIONAL MEETINGS SET 
Virginia Agents Holding One at Char- 
lottesville Today; Culpeper to Be 
Visited July 27 
Regional meetings sponsored by the 
Virginia Association of Insurance Agents 
are to be held at Charlottesville July 
22 and at Culpeper July 27. William B. 
Murphy, head of the Insurance Agency 
of Charlottesville, Inc., will be group 
chairman of the meeting there. Other 
towns in the group to be represented are 


Waynesboro, Louisa, Gordonsville and 
Crozet. John Thornton, head of the 
Culpeper Insurance Agency, Inc., will be 
group chairman of the meeting there. 
Other places in this group are Freder- 
icksburg, Warrenton, Orange, Manassas, 
Madison, Marshall, Washington and The 
Plains. A meeting at Winchester is 
tentatively set for July 28. Oscar H. 

est, manager for the association, is 


agencies in the North- 
astern Shore sections. 


planning 


ern Neck 


to visit 


and E 
HONOR = CITY AGENTS 


Carleton E. Adams, president; Freder- 
ick Hickman, vice-president, and Lucius 
l. Wright, treasurer of the C. J. Adams 
Co. Atlantic City, N. J., recently were 
Presented silver pitchers, suitably en- 
graved, by the Detroit Fire & Marine 
M recognition of the long service of the 
agency as its representative in Atlantic 
City. Messrs. Adc ums, Hickman and 
Wright were on the company’s original 
Commission of authority issued in 1911, 
and each is still active in the agency. 


written by all licensed companies, were 
$4,708,993, compared with $4,598,398 in 
1936. Total net premium income in 1937 
from all lines was $14,525,022, compared 
with $14,466,903 in 1936. 

Gross interest and rents earned by all 
the companies totaled $93,529,501 in 1937, 
compared with $90,251,814 in 1936. Divi- 
dends declared by the companies in 1937 


amounted to $101,943,204, compared with 
$101,873,542 in 1936. These latter figures 
represent dividends paid to policyholders 
as well as stockholders and net remit- 
tances to their home offices by United 
States branches of foreign companies. 
The underwriting profit of all compa- 
nies on their total business was $67,460,- 
631 in 1937, compared with $65,780,699 in 
1936. The investment loss in surplus in 
1937 was $224,735,181, compared with a 
gain in surplus in 1936 of $272,096,060. 

Gross interest and rents earned by the 
Connecticut stock fire insurance compa- 
nies amounted to $12,043,564, compared 


with $11,768,285 in 1936. Stockholders’ 
dividends declared by them totaled $8, 
275,000, compared with $8,330,000 in 1936 
They made an underwriting profit of $6, 
131,004 in 1937, compared with $5,676,- 
181 in 1936. Their investment loss in 
surplus was $19,566,510, compared with 
an underwriting profit of $46,500,162 in 
1936. 

The total loss in surplus of all com- 
panies for their entire business during 
1937 amounted to $231,776,932, consisting 
largely of investment losses, as compared 
to total gains in surplus of $204,813,979 
during 1936. 











griculttral 


et Wore 


EVERY 


TYPE OF PROPERTY 








- scene from the New Thousand Islands Bridge 
_ ove the St. Lawrence River connecting the United 
Siates and Canada. 


to visit our Home Orrice. 





. to be dedicated August 18, 1938. 


HOULD you be coming into Northern New 
York State for this celebration of generations of 


international peace, we hope you will take time 


Watertown is only a 


half hour from the Bridge site .. an easy trip.. 


and we shall be sincerely happy to see you here. 
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A. F. I. A. In China 


(Continued from Page 1) 
ne obliged to present his invoice to a 
British firm of settling agents who are 


distributors in China for a rival type of 
American plumbing fixtures. It is only 
natural to feel that the information ob 
tained by the party handling the settle- 
ment will be passed on to the one sell 
ing the equipment in question Onc 
well-known American exporter of rail- 
way supplies to China insured with an 
American company whose settling agent 
in China was a small Japanese firm. 
You may well appreciate the disinc'ina- 
tion on the Chinese buyer’s part to deal 
with this firm, even before the outbreak 
of hostilities. Still, this thought appar- 


ently never occurred to the American 
broker handling the line, or the insur 
ance company itself. In my _ opinion 
\merican interests are best served 


abroad by dealing through Americans 
when competent ones are available 


Several well-known British insurance: 
executives and the writer reside in the 
Hunejao area, one of the most desir 


able suburban residential sections of 
Shanghai. We were obliged to evacuate 
our homes hastily last August, and re 
turned at our own risk in April of this 
Our respective consuls do not of 
ficially sanction our dwelling in the 
area, but we feel it essential to do s«, 


vear 


or face the possibility of losing om 
homes there 

Th in and out of the area one has 
to pass a barrier, which is heavily guard 
ed by Japanese troops, and hold a Jap 
anese military pass Additional passes 
must be obtained for servants. No de 


liveries are made in the area, and it is 
to pick up one’s own supplies 


necessary 
1 butcher, grocer and milk 


laily from the 
deale1 
Hear Rifle Shots Nightly 
There are no police or street lights 
in the area, and the telephone service 
is disrupted about once a week due to 
thieves cutting down parts of the cable 
Rifle shots are heard in the streets 
nightly, most probably from the soldiers 
on patrol who wish to make their pres- 
ence known to all and sundry. Cannon 
shots are heard occasionally in the dis- 
is believed the Japanese 
with armed Chinese 
clothes, known as 


tance, where it 
encounter trouble 

soldiers in civilian 
“cuerillas.” 

Curfew hours are from 7 o’clock in 
the evening until 6 o’clock in the morn- 
ing No Chinese, except servants with 
allowed to enter or leave 
Few or no foreigners can 


passes, are 


the area 


obtain passes to visit the interior from 
Shanghai It is the land of 400,000,000 
customers alright, but to get at and 
trade with them profitably is another 
matter 


One cannot well escape the fact that 
romance in doing business in 
Cathay. War constitutes but one major 
problen Don’t forget the floods and 
the famines, too. 

Any Company May Enter China 


there is 


There are no government regulations 
pertaining to the entry of a foreign in 
surance company in China. A company 
of any nationality may open an office 
and commence writing business forth- 


with. Several attempts have been made 
to enforce registration with the Chinese 
government, but without success except 
in the Province of Kwangtung, where 
Canton is located. There are more than 
140 foreign companies and thirty native 
companies operating in China. Three 
or four of the native companies are ably 
nanaged along foreign lines and rein- 
sure about 90% of their acceptances with 
foreign companies through treaties. They 


ire owned primarily by large native 
banks or banking groups, who insist that 
all property on which loans are made be 





ured with the 


insu mpany they control 
The advent 


f these companies has cost 
the foreign companies about half of 
their native portfolios 

Foreign controlled organizations exist 
in several cities for the making and en 


fercin 
fire busine ss. 


of rates and rules pertaining to 
There is also a simplified 

















motor car and burglary tariff for the 
ertire country, the same rates being ap 
plied to all localities. All other classes 
of insurance are transacted on a non 
teriff basis. The fixing of rates is left 
almost entirely to the judgment of com- 
pany managers and general agents. The 
rating associations are affiliated with the 
Fire Offices’ Committee of London, 
which body acts in an advisory capacity. 

The business of foreign companies is 
derived chiefly from the five principal 
cities of the country, and mainly 
through agents. Good agents are ex- 
tremely hard to find. No particular 
qualifications are necessary in order to 
obtain an agency of one of the strong 
foreign companies, in fact it may be had 
almost for the asking, 

Chinese fire business discounts are 
paid up to 90% and occasionally 95%. 


< UNDERWRITER sty A 





[ + fire + 





The rates are several times higher than 
those for foreign properties, and the 
loading is sufficient to bring the 
same net return to the company for 
both classes. 


MAY BAN FIREWORKS IN MO. 

\ttorney General Roy McKittrick of 
Missouri has announced that he will 
personally sponsor legislation at the next 
session of the Missouri General Assem- 
bly to outlaw fireworks in Missouri ex- 
cept for public exhibitions conducted by 
experts under proper supervision. He 
said: “I think there should be state-wide 
legislation to prevent the indiscriminate 
sale and use of fireworks. In my opin- 
ion the indiscriminate use of fireworks 
is not only dangerous to life and limb, 
but constitutes an intolerable annoyance 
to citizens generally.” 
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OLD COM. 
One-tenih of Net Profits from Insurance paid to the Charitable 


Funds of the Fire Departments of San Francisco 
and other Cities 


STREET, 





San FRANCHEES 


This Company takes nisxs against Lora or Damage by FIRE, upon all kinds 
of Insurable Property, on as favorable terms as any other responsible Company 
ALL LOSSES PAYABLE (= 
UNITEO STATES GOLD GOIN. 
CHAS. R. BOND, Secretary. 8. H. PARKER, President. 
W. H. PATTERSON, Attorney. M. LYNCH, Vice-President 











An early Fireman’s Fund Advertisement 


July 22, 1938 
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BONIFACE WITH DARGAN & Co, 


John D. Boniface, state agent for the 
\merican Home Fire in Pennsylvania 
Nelaware and Maryland, has resigned 
to go with Dargan & Co. New York 
independent adjusters. He will devote 
his time principally to handling losses in 
New Jersey. At one time he was with 
the North British & Mercantile and js 
well acquainted in New York. 





MAY INCREASE CAPITAL STOCK 
Notice has been given that a special 
meeting of the stockholders of the St 
Louis Fire & Marine will be held at 
the company’s home offices, St. Louis 
October 3, for the purpose of acting 
upon a proposition to increase the capi- 
tal stock from $250,000 to $270,000 to 
consist of 2,000 shares of common stock 
of $10 par. 






THE FOUNDING OF FIREMAN’S FUND 


EVENTY-FIVE 


YEARS ago San Francisco stood in great need of fire 


insurance. Thus the founding of Fireman’s Fund Insurance Company 


was heartily welcomed by the pioneer community. # Founded May 6, 


1863, Fireman’s Fund has year after year paid its every-day run of losses 


—but more important, it has successfully met the almost overwhelm- 


ing losses caused by the nation’s great conflagrations—Chicago, 187i— 


Boston, 1872—San Francisco, 1906—emerging from each test stronger 


than ever before. + Truly “Tested in the Crucible of Time,” Fireman’s 


Fund Insurance Company this year observes its 75th Anniversary! 


Fire - Automobile - Marine - Casualty - Fidelity » Surety 


Firemans Fund Insurance Company ~ Occidental Insurance Company 
Home Fire & Marine /nsurance Company 


IREMAN'S FUND ep 


Fireman's Fund. Indemnity Company — Occidental Indemnity Company 


NEW YORK - CHICAGO .- 


BOSTON - 


' Head Office: SAN FRANCISCO 
SEATTLE 


ATLANTA - 


- PORTLAND - LOS ANGELES 
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Unseaworthiness, Due to Lack of 
Owner's Dilligence, Voids Policy 


The freighter Material Service sank in 
ike Michigan July 29, 1936. The owner 
nd mortgage-trustees of the vessel li- 


led the National Union Fire and nine 
her underwriters on two policies for 
re than $200,000 coverine the vessel. 
Fr i decree of the Federal District 


Wisconsin dismissing 
ints appealed. 
District Court’s de 


urt for eastern 
libel the libel 
The basis of the 


vas the finding that the vessel was 
seaworthy because of forty-eight eight 
ch holes in its hatch leaves, twelve 
not provided with covers having 
lequate, workable, locking devices to 


vent entry of water from the deck 
appeared that these holes were cut in 
\ay 1936, in modifying the structure of 
boat, by acetylene torches, heavy 
fumes bei ing installed which emptied into 
the holes. The holes were burned with- 
ut poet of the Federal marine 
ithorities, in violation of the rules and 
lations of the Board of Supervisory 


for the Great Lakes. 
Failed to Comply With Regulations 
| followin apie an inspector di 
‘ted libelants to make an application 
permit to ik the change. The 


plication being made, the Circuit Court 
Appeals said libelants failed to com- 
ith the specification they them- 

s laid down therein, “and left twelve 
vers wholly void of any means 
secure them except the force of grav- 

ty. Consequently libelants have never 
ied with the regulations and were 


MARINE COURSE PREPARED 


Twenty Lectures to Be Given in New 
York Next Fall and Winter By 
Frank A. Aiken 


marine insurance course will be con- 
1 by the Insurance Society of New 
next Fall and Winter term. 
been prepared by the Insurance 


There w ill be 





e of America. 


ntv lectures beginning ctober 13 
nd continuing until March 23. The lec- 
will be Frank A. Aiken, under- 

for the Marine Office of America 


4 nembers of the society will 
$7.50 and to non-members $12.50. 
Final certificates in the marine course 
be awarded only to those students 
iddition to all the examinations 
anch, have also completed suc- 
examinations in the inland 
rine course Additional information 
be obtained from E. R. Hardy, sec- 
if the society, 100 William Street 





essinlly the 





RIOT UNDER ILLINOIS LAW 

The Illinois Appellate Court, Walter v. 
f New York, 13 N. E. (2d) 660, 
e caused to a dwelling 
daubing 


Nor ern ¢ 
ds that damag 
, smearing and 


ouse by 


sprayin 
sote over the interior woodwork, 
plaster, floors and 
two persons in the night 
sturbing anyone was the 
thin the Illinois statute defining 
within the riot clause attached 
) a neral policy. The court cited 
nois cases holding that the legislature 
ng defined the term, all contract 
reterence to that term are to be inter- 
t by the definition of that term. 
whether they did so hold or not, 
tt must be plain that a policy which 
‘ures against riot without any qualify- 
ng expressions must have reference to 
not as our statute has defined it.” 


ceiling by at least 
time without 
result of a 








time of the loss, 
Under the evi- 


until and including the 
continuously in default. 


dence, we find that this default pro- 
duced unseaworthiness. 

“The underwriters had a right to be- 
lieve that the owners of the vessel had 


complied with the law. They had a right 


to believe that the covers for the holes 
in the hatch covers could be securely 
locked to keep water out of the holes.” 

The policies provided that the insur- 


ance should cover loss occurring through 
“negligence of the master, mariners, en- 
gineer or pilot,” provided however that 
“such loss has not resulted from want of 
due diligence by the owners.” It was 
held that “the loss occurred under the 
exception of the clause, namely, lack of 
due diligence by the owners. Conse- 
quently, there was no liability.” 

The underwriters by agreeing to accept 
the surveyor’s report were held not 
estopped from asserting non-liability on 
the ground of unseaworthiness because 
of error in the report of the surveyor, 
who assumed the owners would provide 
means for securing all covers for holes 
burned in hatches, since the result of the 
surveyor’s error was a mistake of fact 
between the parties. Nor did the provi- 
sion of tarpaulins to place over the holes 
relieve the libelants, it was held. This 
was only one of two means required to 


effect seaworthiness. Both, under the 
evidence, were essential, and the lack 
of one was fatal. The District Court’s 
decree was affirmed. 





McBRIDE ON PACIFIC COAST 

Frederick B. McBride, manager Atlan- 
tic marine department Fireman’s Fund 
companies, has been in San Francisco 
conferring with head office officials. He 
plans to return to New York via the 
northern route stopping at Portland, Se- 
attle and Chicago. 


RIOT CASE DECIDED 


Wisconsin Court Finds for Companies 
After Jury Had Given Verdict in 
Favor of Manufacturer 
insurance 
companies has been rendered by Judge 
Henry P. Circuit Court at 
Oshkosh, Wis., in the suit brought by 
the International Woven Wire Works 
Corp., of Menasha. The firm is seeking 
to recover $13,000 damages to machinery 


\ decision favorable to the 


Hughes in 


and stock in its plant suffered November 
10, 1936, that 
had a supplemental contract with pro- 


under insurance policies 
tection against riot and civil commotion. 

International charged the damage was 
done by three or more persons with in- 
tentions of terrorizing the company offi- 
cials and that 


this constituted a riotous action covered 


non-union workers, and 


by the supplemental contract. 

Defendant insurance companies con- 
tended the damage was done by less than 
three persons and denied liability under 
the riot provision. They contended the 
damage was done secretly and without 
disturbance, and not by a mob in the act 
of rioting, 

A jury returned a verdict on but one 
question submitted by the court, that 
being if three or more persons had com- 
mitted the damage. The jury held there 
were three or more. Judge Hughes has 
now ruled there was no riot since the 
element of turbulence and tumult were 
absolutely not present, 


McComb & Co. Marine 
Managers Netherlands 


CLARK MAKES ANNOUNCEMENT 


Facilities of Office Available for All 
Netherlands Agents Writing Inland 
Marine Insurance 


United States Manager Robert R. 
Clark of the Netherlands 
announces the appointment of S. D 
McComb & Co., Inc., 116 John Street, 
New York City, as its United States ma- 
rine managers, and that the 

the McComb office 
its Netherlands 
of inland marine 


Insurance Co. 


full facilities 
is now available tu 
agents for the writing 
insurance 

Entrance of the Netherlands into the 
inland marine business follows the ap- 
pointment of the S. D. McComb & Co., 
Inc., office as marine managers for the 
Caledonian in August, 1937. 

D. McComb, president of S. D. Me 
Comb & Co., Ltd. and manager of the 
Marine Office of 
known 


America, is one of the 


best marine underwriters in 


America and handles the marine busi- 


Liable for Collision 
Under Theft Coverage 


ANGLE IN STOLEN CAR CASE 
Court Holds Comubentivn Clause 
Covers Damage Occurring Before 
Restoration to Owner 


automobile re- 
ported stolen and while driving it to the 


Police recovered an 


police station it was damaged in col- 
lision. The owner sought to recover 
from the insurance company 


under the 
‘ 
i 


comprehensive clause for damage result- 


ing from theft but the company con- 


tended that the theft ended with re- 
covery of the car by the police 
The appellate divi n of the New 


York Supreme Court has held in this 
case, Anna P. Bolling v. N 
New York, that the theft had not ended 
within the meaning of the policy at the 


rthern of 


time the collision occurred. The 


ion, concurred in by all five justices, 
follows: 
CALLAHAN, 


this controversy 













policy of in 
fendant insured 
theft, larceny, 
automobile. It « 
against any | 
except that 


for loss caused 


provided that 
not be dee 





In the event 


to give notice 


It is optiona 
of theft, to 
compensation 

For the 
that, in the event 
tect the prop 


that any act of or the company 








recovering or property shall be 
onsidered as done for the benefit of all con- 
cerned. 

Plaintiff’s automobile was stolen on t 
of pease 20, 1936. Shortly before midnight 
plaintiff notified the police About three hours 


later a policeman found the car abandoned on 
zed it as one for which 

an alarm was outstanding. While the 

the automobile to the police station, 





a highway. He recogni 
officer 
was driving 
it was damaged as the result of a collision. The 
been agreed to be 


amount of the loss has 


$1,288.70. 

Defendant disclaims liability, on the ground 
that, when the police officer took possession of 
the car, the theft was at an end, and that, 





Blank & Stoller 








SAMUEL D. McCOMB 
ness of several prominent companies 
The Netherlands Insurance | 
established in 1845. 
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ry business ma g such a contr 
(Bird v. St. Paul a €& 224 N. ¥ 
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WOULD END OKLA. BOARD 

Two of the three members of the 
Oklahoma State Insurance Board agree 
that this body should be abolished. For 
several vears Commissioner 
president, has been 
was instrumental in havi 
this effect introduced into the I: 
lature Avery C. Moore, secretary to 





j an 
advoca 








the boar d, now comes out with state- 
ment advocating its aboli and 
consolidatio f all state in recu- 
lation Cty jaies under a_ single head 
This change he urges despite the fact 


that it would do away with his job. Mr 
Read proposes that the insurance board 
be maintained for rate making exclus- 
ively. 
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National Health Conference Holds 
Attention of Insurance Groups 


Aim of $850,000,000 Program to Bring Cost of Medical Care 
Within Means of All; Health Insurance and Federal 
Plan of Disability Compensation Urged 


The National Health Conference, first 
of its kind ever held, was in session for 
several days this week in Washington, 
I). C., and its deliberations were given 
considerable space by daily newspapers, 
and held the close attention of medical 
bodies, organized labor, important lay 
and business groups especially insurance 


ompanies, all of whom have a direct 
interest in a program which aims to 
bring the present high cost of medical 


care within the means of the majority 
of the population. Clashes of opinion 
on the value of a program of this size 
were inevitable, and among its critics 


were representatives of the American 


Medical Association. Among the speak- 
ers was Dr. Louis I. Dublin, statistician 
and vice-president, Metropolitan Life, 


whose remarks appear in the life section 
of this issue 

Called at the 
Roosevelt the National Health Confer- 
ence’s program provides for an expen 
diture of $850,000,000 a year for a ten- 
year period. 

Chief among results to be obtained 
from this program will be improvement 
in “existing deficiencies in the nation’s 
health service.” Among recommenda- 
tions to achieve this result, made by the 
technical committee on medical care of 
the conference and presented to Presi 
dent Roosevelt, were the following: 

Recommendations 

Expansion of the general public health 
services for the purpose of eradication 
of tuberculosis, venereal and 
malaria. 

Control of mortality from pneumonia 
and from cancer; mental hygiene and 
industrial hygiene; expansion of ma- 
ternal and child health service, and in- 
creased hospitalization facilities (such as 
360,000 needed new hospital beds in rural 
and urban and 500 health and 
diagnostic centers in areas inaccessible to 
hospitals). 


Provision of 


suggestion of President 


diseases 


areas 


medical care for the 
medically needy, and finally a general 
program of medical care aimed to 
lighten the burdens of sickness for the 
self-supporting groups. To finance this, 
the committee’s report. states, two 
sources of funds could be drawn upon: 
(a) general taxation or special tax as- 
sessments and (b) specific insurance con- 
tributions from the potential beneficiaries 
f an insurance system. 
U. S. Chamber of Commerce Bulletin 
Indicative of the concern of insurance 
people over the latter possibility—a pro- 


ram of medical care financed through 
insurance contributions—the Insurance 
Department of the Chamber of Com- 
merce of the United States sent out to 


its entire membership this week a six 


page bulletin containing excerpts from 
this section of the committee’s report, 
and all of section B which outlines a 


recommended plan of Federal action to- 
ward the development of programs of 
disability compensation. 

Development of Health Insurance 


In discussing the proposed program 
of medical care financed through insur 
ance contributions the report read it 
part 

“The raising of the funds required to 
finance a program of public medical ser- 


ugh general revenue taxation 
expected to present some diffi- 


ices thr 


may be 


culties. A general program of medical 
care can also be financed through insur- 
ance contributions. Health insurance de- 
signed to provide adequate care could 
be financed principally by direct, ear- 
marked contributions. Like public medi- 
cal care, health insurance is a method 
of budgeting expenditure so that each 
family carries a budgeted rather than, 
as at present, a variable and uncertain 
risk. As is shown by large experience, 
the insurance procedure is entirely com- 
patible with freedom of all practitioners 
to participate in the plan, with free 
choice of physician by the patient, and 
with wide latitude left to physicians as 
to the method of their remuneration. 

“Health insurance by itself is limited 
in its capacities to reach all who need 
its protection in much the same way as 
are other social insurance schemes. Na- 
tional coverage of all persons, or of all 
with earnings below a specified income 
level, may be difficult to effect; self- 
employed persons, domestic servants, and 
farm laborers cannot be easily brought 
within the plan because of the antici- 
pated difficulty of collecting regular 
contributions from them. However, ex 
perience with compulsory systems abroad, 
and with voluntary systems in the 
United States as well as in other coun- 
tries, indicates that these difficulties are 
not insuperable, especially if insurance 
contributions are combined with general 
taxation or special assessments 

“A health insurance system might properly be 
limited to individuals under a specified income 
level (e.g., $3,000 a year), or might cover al! 
persons in specified employment groups through 
contributions levied on income up to, say $3,000 
a year. In order that the establishment of an 
insurance system should not lead to one pro 
gram for the purchase of medical care for in 
sured gainfully employed persons and another 
for non-insured dependent groups, the system 
should make provision for the inclusion of per 
without income through contributions on 
their behalf from public funds. Thus, tax pay 
ments would be used jointly with insurance con 
tributions to support a unified scheme for self 
supporting and needy persons. The insurance 
benefits of this system should be distinguished 
from insurance against wage loss which will be 
discussed separately. Under such a general sys- 
tem to meet medical costs, medical need might 
disappear if contributions were related to ir 
come. 

“A comprehensive system of health insurance 
nationally developed would call for total funds 
equal to 4 or 4'%4% of income of the covered 
population. 


sons 


The major portion of these funds 
should be obtained from the direct contributions 
of insured persons, with assistance from em 
ployers and from government. 

“The costs of health insurance do not repre- 
sent new expenditures; inasmuch as the over- 
all cost is estimated to be substantially what is 
already being spent by individuals, health in 
surance would be primarily a method of substi- 
tuting average for variable costs. Only to the 
extent that part of the cost is placed on em 
ployers or is shifted to government and is not 
in turn shifted back to the insured persons, is 
the impact of medical changed from its 
present pattern. 

“A choice between public medical service and 
health insurance involves many alternative con 
siderations. Public medical service is potentially 
applicable to whole areas and to entire popu 
lations; it can be used wherever the taxing 
power of government reaches. Health insurance 
is somewhat more easily applicable to industrial 
than to agricultural areas, though this limitation 
is by no means an a 


costs 


absolute one The com 
mittee felt that the choice of method or combi 
nation of methods should be made by the states 
rather than by the Federal Government. 
Insurance Against Loss of Wages During 
Sickness 

Outlining its plan of Federal action 
toward the development of programs of 
disability compensation the technical 

(Continued on Page 31) 
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St. Paul Promises 
Agents Much Cheer 


ICE SHOW AND CAMPING LORE 
Entertainment Committee for National 
Association Convention Leaving 
No Stone Unturned 
Unusual entertainment features are be- 
ing prepared by the St. Paul Insurance 


Exchange for the annual convention of 
the National Association of Insurance 
Agents in St. Paul September 26-30 
Colorful events reflecting the legendary 
past and the local interests of the city 
have been scheduled by the entertain- 
ment committee, headed by Armand W 
Harris. He has been in the East en 
gaging a group of internationally famous 
figure skaters for an ice show at the 
get-together dinner. 

Many of the skaters, now performing 
at Summer shows in New York and Chi- 
were born and reared in St. Paul 


cago, 
which is a great Winter sports center. 
The ice show will be in the St. Paul 


auditorium, ideally suited for figure skat- 
ing. The auditorium will be decorated 
lavishly. 
Paul Bunyan Night 

Paul Bunyan, the mythical giant who 
became an all-American legend during 
the logging days in the Northwest, will 
be present in spirit when delegates reve! 


in the aroma of Minnesota’s North 
Woods and campers’ food at a party 
Wednesday night in the Coliseum. En- 


tertainment and decorations will be buiit 
around the exploits of Bunyan, who, leg- 
end says, could clear off whole forests 
with one blow of his great axe. Dinner 
will be served in real North Woods style 
—flap-jacks and sausages and coffee, in 
tin plates and cups. Dancing will be part 
of the fun, 

Minnesota’s Golden Gophers will play 
against University of Washington grid 
ders September 4. Early arrivals will 
be entertained Sunday at a special party 
The grand ball Thursday and the golf 
tournament Friday will round out the 
entertainment. Early registration for the 
convention is urged by Schuyler C. Ald 
ridge, chairman of the registration com- 
mittee. 


MR. AND MRS. ALLEN REID DEAD 


Sister of A. Duncan, Wallace M. and 
Charles A. Reid in Fatal Car Accident 
With Husband; Son Badly Hurt 

Injuries in an automobile accident in 
their home town of Kingston, Ont., on 
Tuesday night resulted in the death of 
Mr. and Mrs. Allan M. Reid. Their son, 
David, was seriously injured in the ac- 
cident and is now in a hospital where 
an operation was performed. 

Mrs. Reid was a sister of A. Duncan 
Reid, president of the Globe Indemnity; 
Wallace M. Reid and Charles A. Reid 
of Wallace M. Reid & Co., Pittsburgh 
insurance agency. 


Review Pony Express 
Days at Lafrentz Lunch 


W. H. Jackson, Sune of Honor, For 
Years Photographed Western Routes, 
Scenes, Personalities 


F. W. 
American Surety, who in his early days 
living in Wyo., and 
Ogden, Utah, saw much of the plains 


Lafrentz, chairman of the 


while Cheyenne, 


and became a lifetime admirer of the 
personalities of the section, was host at 
a luncheon in the Bankers Club Tuesday 
of this week, guest of honor being Wil- 
liam H. Jackson, 
painter of scenes on the pioneer trails, 


photographer and 


including the Pony Express route. One 
of the guests was Dr. Howard Driggs, 
president of the Oregon Trail Memorial 
Association and professor of English at 
New York University. A_ painting by 
Mr. Jackson of scenes on the Pony Ex- 
press route was shown at the luncheon. 

Mr. Jackson, who is 95 years old and 
who first knew the pioneer trails in 
1867, told of his initial journey over the 
Oregon trail as a bullwhacker and mule 
driver and of his return with 100 head 
of ponies. He took these to the Mis- 
sour; River. For ten years Mr. Jack- 
son was with the National Park Service 
and then for a quarter of a century he 
devoted his life to photographing scenes, 
buildings and personalities of the Great 
West trails. His collection of pictures, 
the greatest in the United States, finally 
purchased by Henry Ford, will later be 
on exhibition in Dearborn, Mich 

Dr. Driggs told the luncheon that the 
trails of the covered wagon and ox team 
days brought home to Americans knowl- 
edge of the country and affection for it 
The Oregon Trail Memorial Association 
has erected approximately 200 mont- 
ments along trails, reclaimed historic 
buildings in important historical sites. 
erected ~museums to house _ historical 
relics, gathered valuable library mate- 
rial. It has sponsored courses of study 
in schools about the West. - 

This has been a year of special activity 
on the part of the Oregon Trail Memo- 
rial Association, especially in memorial- 
ization of the Pony Express trail. That 
pioneer fast mail ran from St Joseph, 
Mo., to Sacramento. On October 24, 
there will be another national anniver- 
sary closely connected with the Pony 
Express—the starting of the first trans- 
continental telegraph. With the con- 
necting of the wires from the Far Wes! 
and those from the Far East in Salt 
Lake City in 1861, the days of the pioneet 
Pony Express ended. 

At the luncheon it developed that Mr. 
Lafrentz, who some vears ago wrote 4 
book of poems called “Cowboy Swf, 
which was published deluxe, has writ 
ten a new book of poems not yet pub 


lished called “Cattle Tales.” 
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Lawyers Have Heavy 
Insurance Program 


CLEVELAND MEETING JULY 25 
Timely List of Subjects on American 
Bar Ass’n Agenda; Includes All 
Branches of Insurance 
The insurance law section of the 
American Bar Association has a timely 
and formidable array of subjects on its 
program for next week’s annual gather 
ing in Cleveland, chief among them be 
ing the lay adjuster and unauthorized 
insurance problems. The program will 
set under way Monday, July 25, with an 
address of welcome by Lawrence Jef- 
fries, Ohio Department of Insurance and 
response by Howard D. Brown, Detroit, 
who is chairman of the section. Howard 
C. Spencer, Rochester, one-time deputy 
in the New York Insurance Department, 
will give his report as secretary fol- 
lowed by reports of the following com- 

mittees : 

Membership, Charles W. Morris, Louis- 
ville, chairman. Unauthorized insurance 
companies, Henry S. Moser, Chicago, 
chairman. Life insurance law, John F. 
Handy, Springfield, Mass., chairman. 
Fire insurance law, Charles M. Smith, 
Chicago, chairman. Health and Acci- 
dent insurance law, Frank E. Spain, Bir- 
mingham, Ajia., chairman. Automobile 
insurance law, Royce G. Rowe, Chicago, 
chairman. Fraternal insurance law, 
Arthur W. Fulton, Chicago, chairman. 
Marine and inland marine insurance law, 
Janes W. Ryan, New York, chairman. 
Workmen’s compensation and “4 eo rs’ 





liability insurance law, Raymond N. Cav- 
erly, New York, chairman. 

The following papers will be pre- 
sented Monday: The Lawyer and- the 
Life Underwriter, Roger B. Hull, man- 


and general counsel Na- 
tional Association of Life Underwriters, 
New York; the Law of Marine and In- 
land Marine Insurance, James W. Ryan, 
New York; Protection and Indemnity 
Insurance, Samuel D. McComb, Marine 
Ofice of America, New York; Pre- 
Trial Procedure in Insurance Cases, 
Joseph A. Moynihan, judge, Circuit 
Court, Detroit, 


aging director 


Program for Tuesday 
committees: Fidelity and 
J. Harry Schisler, 
Casualty insur- 
Kennedy, Chicago, 


Reports of 
surety insurance law, 
Baltimore, chairman. 
ance law, Millard B. 
chairman. Qualification and regulation 
of insurance companies, Professor Ed- 
win W. Patterson, New York, chairman. 
Lay insurance adjusters, E. Smythe 
Gambrell, Atlanta, chairman. 

The following addresses are listed: 
The Federal Motor Carrier Act, Joseph 
B. Eastman, Interstate Commerce Com- 
mission, Washington; Declaratory Judg- 
ments and Insurance Litigation, Edwin 
M. Borchard, professor of international 
law, Yale University; Future Develop- 
ment of = Automobile Policy, E. W. 
Sawyer, Liberty Mutual, Boston; De- 
fenses Based on Concealment, Misrepre- 
sentation or Fraud under Standard Fire 
Insurance Policy, Charles W. Sellers, 
Thompson, Hine & Flory, Cleveland. 


Several Round Tables 


Round Table conferences will be hefd 
as follows: Fidelity and surety insurance 
law, J. Harry Schisler, chairman, pre- 
siding. Case Law Developed from 
Bankers’ and Brokers’ Blanket Bonds, 
Paper by Henry W. Nichols, vice-presi- 
dent_and general counsel National Sure- 
ty Corp, New York; Equitable Reme- 
dies in re Contractors’ Public Works 
Bonds, paper by Edward H. Cushman, 
P hiladelp hia. 

Casualty 
Kenne dy, 


Millard B 
Liability 


insurance law: 
chairman, presiding. 


of Owne rs, Landlords and Tenants to 
Invitees, Licensees and Trespassers, 
David C. Haynes, Youngstown, Ohio; 


Conflict in Laws of Various States Re- 
garding Negligence Resulting in Death, 
Wendell D. Allen, Baltimore; Claims 
and Judements Against Insured in Ex- 
cess of Policy Limits, Henry Moser, 


Chicago; Riot and Sit-Down Strike Lia- 
bility, Milo H. Crawford, Detroit. 
Joint Committee Session 

At round table number three commit- 
tees will hold a joint session on the fol- 
lowing classes of insurance law: life, 
health and accident and fraternal. Papers 
will be presented as follows: life insur- 
ance—Aviation Hazard as Affecting Life 
Insurance Contracts, Rowland H. Long, 


New York; Taxation of Life Insurance 
Companies Under State Laws, Robert 
L. Hoge, New York. Fraternal insur- 


ance—Law of Assignment as Related to 
Fraternal Benefit Certificates, Edmund 
L. Craig, Evansville, Ind. Health and 
acc'dent—Amount in Controversy, Ivan 
Robinette, Phoenix, Ariz., and Expert 
Testimony, F. Roland Allaben, Grand 
Rapids, Mich. 
Fire Insurance Round Table 

The round table on fire insurance law 
will be presided over by Chase M. 
Smith, chairman. The papers will be: 
Sole and Unconditional Ownership 
Clause in Standard Fire Insurance Policy, 


\rthur E. Benson, counsel, Fire Asso- 
ciation of Philadelphia; Review of Fire 


Insurance Decisions of the year, Burke, 
G. Slaymaker, Indianapolis; Annotation 
of Fire Insurance Policy, a report and 
discussion by Chase M. Smith. 

Two papers will be read at the round 
table on workmen’s compensation and 
employers’ liability insurance as follows: 
Administration of Compensation Laws, 
Edward J. Boleman, Indianapolis, and 
John J. Carroll, member Industrial Ac- 
cident Board, New York; Occupational 
Disease, Thomas N. Bartlett, claim de- 
partment manager, Maryland Casualty 
Co., and Albert E. Meder, Detroit. 

Several Papers on Marine 

On marine and inland marine insur- 
ance Earl Appleman, New York, was to 
have presented a paper but he has died 
since the tentative program was pre- 
pared. His paper, however, was com- 
pleted shortly before his death and will 
be read at the convention. 

Collision Claims in = Marine Insur- 
ance will be treated in a paper by 


Leonard J. Matteson, New York; Devia- 
tion as De fined by Courts Under Marine 
Insurance Policies, by Henry P. Dart, 


Orleans; Status of Seamen 
Working on Board Vessels Which Are 
Out of Commission, Carl V. Essery, De- 
troit; Recent Developments in the Laws 
and Customs of Marine Insurance, 
Joseph W. Henderson, Philadelphia; In- 
land Marine Insurance Problems in the 
Eastern States, Thomas Watters, Jr., 
Washington: Marine and Inland Marine 
Insurance Experience and Problems on 
the Great Lakes and in Middle Western 
States, L. H. Kerr, Chicago. 
Wednesday Program 

Papers to be heard on Wednesday 
include: What the Government Has 
Done, and Is Doing, to Further Ade- 
quate Insurance and Security for its 
Citizens and Their Property, Joseph B. 
Keenan, assistant to Attorney General 
of the United States, Washington; 
Equitable Relief From Fraud in Pro- 
curement of Insurance, Frank E. Spain, 
Birmingham, Ala. and Effect of Set- 
tlement Policy of Insurance Companies 
on Lawyers’ Income, Hugh 1D. Combs, 
vice-president United States F. & G. 


Truckers’ Dulas in LN. Y. State 


Become Effective November 1 
requirements covering lia- 


Jr. New 


Insurance 


bility of truckmen and brokers operat- 
ing under a new law giving the Public 
Service Commission jurisdiction over 


trucks transporting merchandise for hire 
were announced this week. Effective 
date is November 

Among other rules set up is the re- 
quirement that each motor carrier af- 
fected must file with the commission a 
corporate bond or insurance policy to 
provide “minimum liability” of $5,000 for 
injury or death of one person; $10,000 
for two or more persons injured or 
killed in the same accident; $1,000 for 
property damage, and $2,000 to cover 
loss or damage to property of a shipper 
or consignee. The broker’s minimum lia- 
bility was set at $5; 


Health Conference 


(Continued from Page 30) 
committee’s report estimated that be- 
tween eight and ten million persons are 
directly affected by their permanent dis- 
ablement and loss of earning capacity. It 
was pointed out: 

“Under the present social security pro- 
gram, workers are assured some continu- 
ance of partial income, in lieu of their 
regular wages, when they become unem- 
ployed and are able to work. Under the 
workmen’s compensation laws, most of 
them are protected against wage loss re- 


sulting from accident or injury arising 
out of employment. But generally they 
have no protection against wage loss 


resulting from non-industrial sickness or 
accident. A limited number of workers 
do have some such protection through 
voluntary insurance schemes, commercial 
or non-profit; but they are a small mi- 
nority in the total. If the wage earner 
becomes unemployed for lack of a job. 
he is insured for some continuity of in- 
come between jobs (if he is in employ- 
ment covered by unemployment compen- 
sation); but if he becomes unemployed 
because he is unable to work, he is 
thrown back upon such private and in- 
dividual resources as he can command. 
Experience has shown the need for 
more substantial protection.” 

The technical committee on medical 
care therefore submitted the recommen- 
dation: Federal action toward the de- 
velopment of programs of disability com- 
pensation, and gave as its opinion that 
“insurance against disability can best be 
treated not by a single insurance system 
but by two systems closely coordinated.” 
Quoting from the report: 

Temporary and Permanent Disablement 

“There is, first, the problem of the 
temporarily disabled worker—one who 
has an acute illness and for whom there 
is every reason to expect that, after a 
few weeks or a few months, he will re- 
cover and return to work. There is, 
second, the problem of the permanently 


disabled worker—the worker who, by 
reason of crippling or chronic illness, 
will probably never again be able to 


enter gainful employment. The admin- 
istrative problems to be met in paying 
benefits to the first worker are quite 
different from those which arise in the 
case of the second worker, and there 
are important reasons for believing that 
the rate of benefits provided through 
insurance should not be identical. An 
arbitrary line may be drawn between 
temporary and permanent disability, de- 
fining the first, for example, as disability 
lasting less than twenty-six weeks and 
the second as disability lasting more 
than twenty-six weeks 

“Temporary disablement is much like 
temporary unemployment. Insurance 
against temporary disablement may be 
patterned after unemployment compen- 
sation, with repetitive certification of 
disability by a physician as a procedure 
analogous to repetitive registration at 
an employment office. 

“Permanent disablement is more like 
old-age retirement. The permanently 


disabled worker leaves the labor market 
in the same sense as does the aged 
person; both of these classes of persons 


permanently cease to have earnings. The 
disabled worker is generally younger 
than the retired worker and therefore 
more often has a dependent spouse and 
dependent children. Hence, assurance 
of some income is at least as urgent, 
socially, for the disabled as for the aged. 
Not involving the need for repetitive 
certification (except for those cases in 
which recovery or rehabilitation is pos- 


sible), permanent disability (invalidity) 
insurance is similar to old-age insu 
ance, where certification of retirement 


age establishes the basis for the award 
of a retirement annuity. 

“Permanent disability insurance may 
therefore be conveniently patterned after 
old-age insurance and may actually be 
established by introducing invalidity 
benefits into the present old-age insur- 
ance system.” 


Cutler Welcomes Roosevelt 

Leland W. Cutler, vice-president, Fi- 
delity & Deposit in San Francisco, re- 
ceived new prominence last week when 
he had the honor of introducing Presi- 
dent Franklin D. Roosevelt to a large 
luncheon gathering on Treasure Island 
where the 1939 Golden Gate Exposition 
and Fair will be held. Mr. Cutler pre- 
sided at the luncheon in his capacity as 
president of the Golden Gate Interna- 
tional Exposition. In welcoming Presi- 
dent Roosevelt he promised that the 
coming exposition would be a “true 
pageant of the Pacific.” 





New Surety Manual May 
Be Ready by Early 1939 


CLEARER AND LESS AMBIGUOUS 





Martin W. Lewis, Towner Rating Bu- 
reau, Says Experts Now at Work; 
On Pacific Coast Trip 





A new surety manual is now in the 
course of preparation and advance infor 
mation was given about it by Martin W. 
Lewis, president of Towner Rating Bu- 
reau, in addressing a group of southern 
California surety underwriters a few 
days ago. Mr. Lewis is on a Pacific 
Coast trip which includes stops at Los 
Angeles, a side trip to Lake Tahoe, San 
Francisco, Portland, Ore., and Seattle 
He is expected back home August 1. 

It is expected that the new manual will 
be ready for distribution early in 1939. 
Mr. Lewis said it would be much clearer 
in its language and will be less am- 
biguous. In other words, a real “stream- 
lined” manual which will enable the un- 
derwriter to do a better job without be- 
ing in doubt as to just what the lan 
guage in the manual means. 


Mr. Lewis hopes to visit the Pacific 


Coast every fifteen months and_ thus 
keep in personal touch with surety prob- 
lems there. This is his first visit to 
California and adjacent states in four 
teen years, and he has been attending 
an almost constant round of meetings 


with underwriters and executives. 


TO PAY INITIAL DIVIDEND 


10,000 Creditors of Old National Surety 
Co. to Receive Payment Within 
Next 60 Days 
The path was cleared this week for 
the payment of an initial dividend to 
about 10,000 creditors of the old National 
Surety Co. which has been in liquida 
tion since 193, when Supreme Court 
Justice Hammer approved an interim re 
port of Louis H. Pink, Superintendent 
of Insurance, on the liquidation 
According to the Insurance Depart 
ment, ~ first dividend checks should 


be ready for mailing in about sixty days 
They will go to creditors whose claims 
arose out of a variety of policies issued 
by the old company including burelary, 
forgery, blanket bond claims, credit i1 
surance and fraud. The total amount 


of such claims filed is $7,889,670 
The amount of the 

be determined, but Insurance Depart 
ment officials estimate that it will be 
small since the largest of the claim- 
asserted against the old companv—f 

cuarantee of the pavment of interest and 
principal when due on a large volume 


dividend is still 


real estate securities. is still it tiga 
tion. The Insurance Department is ay 
pealing to the Court of Appeals fr 


decision of the Appellate Division al 
lowing the mortgace 
which exceed $18,000,000 

It is expected that a final 
tion of the mortgage 


will be made in the Fall 


cuarante< claims 


Luarantes al 


EXTRA F. & D. DIVIDEND 


An extra dividend of $1 a share | 
been declared by directors of the rele 
itv & Deposit in addition to the qua 
terly payment of $1 a share Both din 
dends are pavable July 30 to stockhold 
ers of record July 18. The company paid 


an extra dividend of the same amour 
July last year. 
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Harvey R. Preston of New England 


Springfield, Mass., Agency Leader, Still in His Thirties, Heads 
Two Ass’ns; Described as Effortlessly Dynamic; 
His Many Activities 


The Commonwealth of Massachusetts 
has produced many insurance leaders but 
briskly engaging than the 
Massachusetts Associa 

\gents, Harvey Rus 
Springfield, Mass. To 
the responsible office he 


none more 
president of the 
tion of Insurance 
sell Preston of 
be chosen for 


holds would seem to be distinction 
enough for a young man impinging o1 
his late thirties but that is only part 
of i 


t 

The said Harvey Preston ended five 
years of service as president of the 
Springfield local board to head the state 
association and he concurrently is presi 
dent of the Service Men’s Protective 
\ssociation, which has made so much 
stir in Massachusetts, and, so it is be 
lieved, will soon become a highly influen 
tial national organization. 


If that isn’t enough, the insurance firm 
f which he is senior partner, Gold- 
thwaite, Preston & Olmstead, has fo 


the past three years been the third larg- 
est Travelers general agency in 
altv lines in the United States and 
Canada 


\ll of which 


casu 


certainly invites further 
consideration of the history and back 
eround of the enterprising individual 
who has established himself so firmly at 


an age when most insurance practition- 
ers are taking tentative steps in the di- 
recti of an ultimate business goal. 
New England Background 

Harvey Preston is a New Englander 
by birth, tradition and habit of mind, 
but not in appearance and manner 
Rather, would he be assumed to be of 
New York, Chicago, San Francisco or 
some similar bustling metropolitan 
center 


Actually he was born at Fair Haven, 
Vt., a small, thrifty community which 
has cradled many generations of Pres- 
tons, and his mother was of Hulett’s 
Landing, on Lake George, New York, 
where her family had owned land reach 
ing all the way to Lake Champlain 

The elder Preston was a_ successful 
retail merchant and young Harvey was 
sent to public school, high school and 
simultaneously tutored in architectural 
drawing to fit him for a course in 
architecture at Rensselaer Polytechnic 
Institute at Troy, N. Y., a prospective 
which was wholly abhorrent to 
the boy despite paternal advocacy 

Meanwhile, Harvey Preston exhibited 


career 


a most un-Vermont-like enthusiasm for 
sundry diversions which caused grave 
misgivings in the family circle. He 


played stringed instruments of all sorts, 
belonged to a mandolin club, and 
equally accomplished with wood-wind in 


Was 


struments, but his real virtuosity was 
revealed when he attacked the trap 
drums 

Those tintinnabulations, ruffles and 
flourishes were perforce largely clan 


destine, but were somewhat compensated 
for by the fact that Harvey Preston was 


resident of his high school class and 
that the rare need for home work left 
him plent f time to become captair 


of the high school basketball tean 
Harvey Preston 1 


is and was somethir 


f an anomaly, for while he was equi 
ped with the sensibilities and the man 
ual skill of an artist, he has also the 
true New England trader’s instinct and 
the urge to get out in the world and 
tart selling things. At this point, how 
ever, war was declared and that, of 
course, was irresistible to a young mat 


wh ad almost literally cut his teeth 


By Spencer Welton, Peripatetic Vice-President 


on drum-sticks and whose favorite tunes 
were martial music. 

To his complete disgust, his enlistment 
refused on the ground of a slight 
physical disability. 


Was 


Travelers Training School Graduate 

So, for some reason that even he does 
not now recall, he selected insurance as 
the business he wanted to be in and 
went as a matter of course to Hartford. 
There he tried to enter the training 
school of the Travelers but finding no 
opening available, wangled a job with 
the Hartford branch of the United States 
Tire Co. and kept it for nine months. 

Then he did succeed in entering the 
Travelers training school, but when he 
had completed a twenty weeks’ course, 
in September, 1918, he managed to get 
into the Army, was sent to Camp Upton, 
at Yaphank, N. Y., and in three months 
organized and trained ten drum corps 
for over-seas service. 

When the war ended he was honor- 
ably discharged and went back to the 
Travelers home office and took a post- 
graduate course of twenty weeks 

Early in the Summer of 1919 he was 
assigned to the branch at 
Richmond, Va., remained a 


Travelers 
where he 


year and learned, among other things, 
the idiom of the southern Negro, which 
he employs by way of contrast to his 
down-East Yankee stories on those oc- 
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PRESTON 


HARVEY R. 


casions when he yields to the importuni- 
ties of those who know of his talent as 
a raconteur. 

Made Springfield Connection in 1924 

In September, 1920, Harvey Preston 
was sent to the branch at Hartford, re- 
mained there two years and was trans- 
ferred to the branch at Reading, Pa., 
where he remained until 1924. Mean- 
while, he was in true Vermont fashion 
becoming more and more confirmed in 
the feeling that he wanted to eventually 
be in business on his own account and 
so cast about for a suitable opening in a 
thriving New England city. 

Finally he selected Springfield, Mass., 
and started negotiations with the long 
established Travelers agency of Gilmore 
& Goldthwaite. Gilmore was dead and 
Goldthwaite more or less inactive but 
he had a son who was coming along and, 
looking ahead to his own retirement he 
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saw in Harvey Preston a potential part. 
ner for that son. ‘ 

So, in August, 1924, Harvey Preston 
went to Springfield as office manager 
for Gilmore & Goldthwaite, Travelers 
general agents. In 1926 he became 4 
partner and in 1929 the business was in- 
corporated with Harvey Preston as vice- 
president and general manace1 

In 1932 the younger Goldthwaite, who 
was flying to Pasadena, Cal., to visit his 
father, who had then retired from busi- 
ness, chose the airship carrying Knute 
Rockne and was among those who were 
killed when the ship crashed somewhere 
in Kansas. 

The elder Goldthwaite, having no 
further incentive to retain his majority 
interest in the business, sold it to Har- 
vey Preston and, so, fourteen years afte; 
entering the insurance business, we find 
the young Vermonter senior partner of 
a big agency. 

Third Largest Casualty Agency 
Of Travelers 

Somewhere along the line 
partner was admitted and firm style js 
now Goldthwaite, Preston & Olmstead, 
with the agency for the last three con- 
secutive vears the third largest casualty 
agency of the Travelers in the United 
States and Canada. To help you visu- 
alize that properly, it is here stated 
that the first two are in the cities of 
New York and Chicago. 

You can conjecture for yourself what 
places the relatively small Massachusetts 
citv of Springfield ahead of a dozen of 
other cities with apparently many times 
the opportunity existing to write busi- 
ness. The first ambition so adequately 
realized, Harvey Preston, perhaps con- 
sciously, perhaps fortuitously, began 
civing a substantial amount of time and 
thought and energy to the advancement 
of insurance as an institution 


another 


It was inevitable that he should be- 
come active on the Springfield board 
and it followed as a matter of course 
that once its president he should re- 


main in that office for five years, despite 
his insistence that a successor be elect- 
ed. That insistence went so far 
that he discharged a nominating com- 
mittee which had, over his protest, pre- 
sented his name, and appointed a new 
committee from the floor, only to have 
it in turn place his name in nomination. 

He made it a condition of his nomi- 
nation for the state presidency that he 
should be relieved of other offices, feel- 
ing reasonably enough that a man should 
have some time to devote to his bread- 
and-butter job, but meanwhile, he found 
himself concurrently president of the 


once 


Service Men’s Protective Association, 
which has not only become _increas- 
ingly important statewide, but has cap- 


tured stock insurance imagination to the 


point where it seems certain to spread 
over the whole country. be 

It is not difficult to foresee that i 
and when that occurs, Harvey Preston 


will have difficulty in avoiding promi- 
nence in its administration. 
Springfield Prominence 

\s a matter of course, he has been 
active in the Springfield Chamber ot 
Commerce, vice-president and director 
of the Kiwanis Club, and is a director 
and member of the board of manage- 
ment of the Y. M. C. A. He ts 
trustee of the Hampden Savings Bank 
and a leader in civic movements of al 
kinds. 

He belongs to the Colony 
Springfield Country Club and the Coun- 
try Club of Longmeadow, just outside 
Springfield, where he lives with the 
vivacious and exceedingly attractive Mrs 
Harvey, whose presence with him at 
state and national conventions enhances 
his already considerable popularity. 

In the attempt to avoid a cliche, Har- 
vey Preston is here described as eftort- 
lessly dynamic. To the fire of youth hi 
adds the flame of ambition and his New 
Eneland heritage tells him instinctively 
how to regulate the heat of his et 
thusiasms so that the crucible of his 
activities will fuse a commonsensible and 
progressive career. Strangely enough, 
he has already learned the value ° 


Club, the 
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,vocations and the wisdom of taking 
ime to indulge his fondness for them. 
“He is fond of travel, and on long 
motor trips or journeys abroad, makes 
, permanent record of the scenes and 
happenings which interest him and Mrs 
Preston, using a motion picture camera 
yith colored film for the purpose. 

Summer week-ends are frequently 
gent at the seashore, at Madison, Conn., 
yhere he keeps fit by swimming, at 
yhich he is adept as in all athletic 
sorts. Harvey Preston is not a mem- 
her of any musical organization but has 
heen active in the productions of the 
Springfield Theatre Guild. 

At informal convention gatherings his 
metier is dialect stories of New England 
and of the deep South which he makes 
« graphic as to convince his hearers 
that a radio career might easily be his 
for the asking. 

The entrepreneur of the entertainment 
program for the White Sulphur joint 
casualty surety convention in September 
has already signed up Harvey Preston 
for that occasion, which will almost cer- 
tainly lead to as many similar invitations 
is he cares to accept. 

\ Republican by tradition and by con- 
viction, and with all the attributes of a 
accessful political leader, he has no 
yearning toward statesmanship, holding 
that the insurance business per se, plus 
ts public relations, is sufficient career 
for any man. 

And from what appears above, there 
can be no doubt in the reader’s mind that 
if Harvey Preston were to relive his 
life he would chose to do just that— 
relive it. 

Where he is going from here is neces- 
sarily a matter for conjecture, but he 
has always set his sights high and his 
vision is undimmed, so it seems safe to 
predict that his initials H. R. P. may also 
mean “He Reaches Pinnacles.” _ 


Reciprocal Playing Up 
Safe Driver Reward Plan 


The Detroit Automobile Inter-Insur- 
ance Exchange, reciprocal sponsored by 
the Automobile Club of Michigan, has 
started an advertising campaign based 
on alleged “rewards to good drivers.” 

The exchange actually has no specific 
“reward plan” such as that offered by 
the stock companies, but makes the 
assumption that its dividends represent 
a reward although they are paid to all 
members no matter what their accident 
records. In a current advertisement the 
exchange states: 

“This insurance exchange at the Auto- 
mobile Club of Michigan pays the in- 
sured members of the club tremendous 
tewards—because these members belong 
a group of the best drivers in the 
world. Of course, some of them have 
accidents; the best of drivers do, but 
the group as a whole has fewer accidents 
and every policyholder, accident or no 
accident, is rewarded in actual money 
because he is qualified as a good driver 
. ‘This reward is in the shape of a sav- 
ings dividend paid to the insured mem- 
ber; for the past six months it amounts 
m money to over four hundred and 
lorty thousand dollars. 

If you can rate as a good driver, why 
don’t you get your share? Just phone 
the club for information.” —~ 





RESPONSIBILITY LAW SIGNED 
,“overnor Horner of Illinois has signed 
the financial responsibility law, which 
Provides that persons involved in acci- 
dents in which they are at fault may 
tot drive cars until any outstanding 
judgments against them have been paid. 
he governor let the driver license meas- 
ure become law without his signature, 
"pon being advised that certain parts of 
t having to do with appropriations for 
administration, involving some $400,000 
are illegal, 
SHEEHAN NAMED MANAGER 
Res F. Sheehan, Providence, R. I., has 
Mun made New Jersey manager of the 
ual Benefit Health & Accident, with 
ls headquarters in Newark. 
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Cases of Food Hazard 


WRITTEN BY CHAS. A. LEVINSON 
Dentists Told How They Should Con- 


duct Themselves in Courtroom; 
Fraud Claims Reviewed 

Levinson of Boston is 
author and publisher of a new_ book, 
“The Examining Dentist in Food Haz- 
ard Cases.” Dr. Levinson is former resi- 
dent dentist to the House of Correction, 
Deer Island, Boston Harbor; former 
visiting anaesthetist to the Forsyth, Den- 
tal Infirmary, Boston; examining den- 
tist for Industrial firms, restaurant con- 
cerns, manufacturers and vendors of 
foods, and insurance companies. This is 
the only book which exclusively deals 
with the subject explained by the title. 

The author has attempted to present 
the matter in such a way that it will be 
of value to the student, general prac- 
titioner, and to the specialist who de- 
votes his time exclusively to food hazard 
claims, 


Charles A. 


Fraudulent Claims 


One of the most interesting chapters 
has to do with fraudulent claims. There 
are not many claims, either legitimate 
or fraudulent in rural districts due to 
the fact that there are very few phy- 
sicians, dentists and attorneys practicing 
in these sections. In the congested 
cities, however, there is a large number 
of fraudulent claims. Discussing how 
these fraudulent claims operate Dr. 
Levinson said: 

“A person in a certain city collects for 
a personal injury. We will assume that 
his claim was a very honest one. There 
is a tendency on his part to tell his rela- 


tives and friends and his next door 
neighbors how much he collected. As a 
rule he will exaggerate the amount. 


These friends and neighbors pass on the 
story to someone else with the result 
that when it enters the ears of a fourth 
or fifth person the amount is greatly 
exaggerated. Someone of a dishonest 
make-up begins to weave a plan to ob- 
tain some ‘easy money’ from some in- 
surance company. Though this person 
may be honest in most things, to him, 
obtaining money under false pretenses 
from some insurance company for some 
fraudulent claim, does not appear dis- 
honest. He thinks and feels that he is 
playing a game. If he obtains the money, 
he wins; if he does not, he loses. The 
dishonest factor entailed in it, with its 
consequent danger, does not enter his 
mind at all.” 


Must Be on Guard 


Most fraudulent claimants manage to 
work hand in hand with some un- 
scrupulous dentist and attorney and un- 
fortunately there are many men of that 
tvpe—a fact disclosed during the depres- 
sion when fraudulent claims were un- 
usually high. Dr. Levinson said: 

“The examining dentist who first en- 
ters this field of examination work must 
be on guard at all times. He must be 
able to sift the honest from the dis- 
honest claims. This will come with ex- 
perience. As the old adage goes, ‘to be 
forewarned is to be forearmed.’ This is 
the reason for my injecting these little 
points here and there. There is no set 
rule by which we can detect fraudulent 
claims. Therefore much will depend 
upon our experiences and knowledge of 
dental conditions, anatomy, physics, 
dealing with force, knowledge of human 
nature, and the knowledge of our sub- 
ject at hand. We must, therefore, use a 
great deal of plain ‘horse sense.’ ‘Do 
not believe everything you hear,’ is an 
old saying; it is indeed a wise one, and 
can be of great benefit to us in our 
work,” 

The book concludes with two unusually 
interesting chapters, one being entitled 
“How the Examining Dentist Should 
Conduct Himself in a Courtroom,” and 
the other on the difference between per- 
sonal injury and property damage in 
food claims. 





Philadelphia Offices 
Of Bankers Ind. Open 


MANY ATTEND HOUSEWARMING 
President H. P. Jackson Among Those 
Present; Career of Resident Vice- 
President Edgar Campbell 
The new Philadelphia branch service 
office of the Bankers Indemnity was 
opened this month with a large number 
of guests and an impressive floral dis- 
play. President H. P. Jackson of the 
Bankers Indemnity led a delegation of 
home office executives who came for the 
formal opening, other members of the 
official party being J. C. Onderdonk, 
vice-president in charge of underwriting, 
and William H. Wunner, assistant sec- 
retary in the agency department. A 
constant stream of agents and brokers 
came in during the day and congrat- 
ulated the new resident vice-president, 


Edgar Campbell, in charge of the 
branch office. 
The offices are located on the tenth 


floor of the Public Ledger Building with 
a fine view of Independence Square 
They occupy a considerable space and 
there is a large service staff. The office 
will serve Eastern Pennsylvania, South- 
ern New Jersey, Delaware, Maryland 
and the Eastern shore of Virginia. Full 
underwriting, audit, inspection and claim 
facilities have been set up providing the 
equivalent of home office service for the 
territory 
Career of Philadelphia Executives 

Born in Phoenixville, Pa.. Mr. Camp- 
bell attended Mercersburg Academy. His 
first insurance position was with the 
Travelers. After a time he became a 
special agent assigned to the New Jer- 
sey field. Later, he joined the Phila- 
delphia office of the London Guarantec 
& Accident as assistant manager. About 
eight years ago he was put in charge 
of the United States Casualtv in Penn- 
sylvania and the Middle Department 
field. He was eventually elected resi 
dent vice-president of that company. 

Assisting Mr. Campbell in the man- 
acement of the Philadelphia office is 
Paul W. Davis. After graduating from 
Pennsylvania State College he went. in 
the insurance business in 1934, going 
with the New Amsterdam Casualty in 
Philadelphia. Next he was appointed a 
special agent covering Philadelphia and 
surrounding territory. About a year ago 
he joined the Middle Department office 
of the U. S. Casualty where he han- 
dled the underwriting of the multiple 
line coverages written by that company 

The claims department manager of the 
Philadelphia office is C. R. Faulkner 
who for many years was a member of 
the firm of Jones & Faulkner, inde- 
pendent adjusters. Later, he opened his 
own office in Philadelphia. 

C. J. Urry, formerly cashier of the 
U. S. Casualty in Philadelphia, will have 
charge of accounts in the new office 
Inspections will be handled by John W 
Gabriel who has been identified with 
the Bankers Indemnity for the past four 
vears, part of that time in the capacity 
of supervising engineer 
charge 


John F. McGuire will be in 
af audits. He has been with the com- 
pany for the past nine years and has 


recently held a similar post in the Cleve- 
land branch office 

The Bankers Indemnity is a member 
of the American Insurance Co. of 


Newark group of companies. 


LOUD SUCCEEDS STEWART 

George A. Loud has succeeded Charles 
F. Stewart as assistant manager in St. 
Louis for the Massachusetts Bonding 
Mr. Stewart was promoted recently to 
manager of the company at Cleveland. 
Mr. Loud is a native of St. Louis who 
started in insurance with the American 
Central, then going with Muckerman & 
Cashman, now the General Insurors, a 
ceneral agency. He was also with the 
Indemnity of North America as casualty 
superintendent in St. Louis and service 
office manager in Chicago. 


INCREASE YOUR 
PREMIUM INCOME 
with Indemnity's 
DESTRUCTION 

POLICY 


financial institutions 


Banks, 
and commercial houses need 

this new form introduced ) 
by the Indemnity Insurance 
Company of North America 
FORM 1 DESTRUCTION 
POLICY covers damage t» 
or destruction of money 

and securities. 

: 


FORM 2 DESTRUCTION 
POLICY covers damage to 
or destruction of Valuable 
Papers other than money 


and securities. 


Policy 


through in 


Accounts Receivable 


covers loss 


ability to collect unpaid 
balances or accounts result 
ing from destruction of or 
damage to book of accounts 


or ¢ thee Tec rd. 


CAPITAL $1,000,000 


CASUALTY 
FIDELITY 
SURETY 





Indemnity 
Insurance Company 


of North America 


PHILADELPHIA 
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Broker in securing adequate c 
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CG. Ww. Fellows Dead After 
IlIIness of Two Months 


INSURANCE LEADER 
President of Accocioted Companies, San 
Francisco; Founded California State 
Compensation Fund 


CASUALTY 


Claude W. Fellows, 57, president and 
founder of Associated Insurance Fund, 
Inc. Associated Indemnity Corp., and 


& Marine, died in San 
July 15, after an illness of 
Mr. Fellows was stricken 
in May while on a business trip to the 
companies’ Eastern department head- 
quarters in New York. He returned to 


Associated Fire 
Francisco, 
two months 


San Francisco and entered the French 
Hospital where he was confined up to 
the time of his death. From the be- 


his affliction he continued to 
infection which finally 

His funeral was held 
attended by many ad- 


ginning of 
decline from an 
reached his heart. 
on Monday and 
mirers 

In the death of Mr. Fellows casualty 
insurance one of its outstanding 
leaders and progressive executives. His 
success as the first manager and organ- 
izer of the California State Compensa- 
tion Insurance Fund back in 1915 brought 
him into early prominence. From his 
original staff organization have come 
several of the country’s leading execu- 
tives in workmen’s compensation insur 
ance including William Leslie. now gen- 
eral manacer of the National Bureau of 
Casualtv & Surety Underwriters, and 
G. F. Michelbacher. vice-president of the 
Great American Indemnity 


Started With U. S. Casualty 
Mus meson, Mich., Mr 


Fellows started in the casualty insurance 
business as a boy in the Chicago offices 
of the United States Casualty, going to 
California later for the same company. 
He served as manager of the casualty 
departments of various companies in 
San Francisco for a while and was for 
three years 


loses 


\ native of 


manager of the southern 
California branch office of the Royal In- 
demnity at Los Angeles. It was during 
this period that Senator Hiram W. John- 
son, then governor of California and 
“father” of the state’s compensation in- 
surance and safety act, named Mr. Fel- 
lows to be manager of the newly created 
State Fund. Assuming the management 
of an organization that existed only on 
paper he developed one of the most effi- 
cient underw riting organizations for this 
type of business in the United States. He 


was also one of the founders, at the re- 
quest of the majority of compensation 
carriers, of the now potent California 


Bureau, which con- 
rates under the gen- 
State Insurance 


Inspection Rating 
trols compensation 
eral jurisdiction of the 
Commissioner 

In 1923, Mr. Fellows left 
Fund to organize what is now the Asso- 
ciated Indemnity Corp. which then spe- 
cialized in  workmen’s compensation 
risks. He set up an accident preven 


the State 


tion service which greatly aided the as 
sureds and from which has come many 
of the now standard service methods. In 


1928, at the suggestion of some of the 


most outstanding business and financial 
men of the West, he enlarged the cor- 
poration, formed the Associated Insur- 
ance Fund, Inc., as a holding companv 
and established the Associated Fire & 
Marine 

He is survived by his widow, Mrs. Ger- 
trude Fellows; two sisters, Miss Mil 
dred Fellows of Glendale. Cal., and Mrs 
Helen Nicholson of Chicago, and a 
brother, Paul E. Fellows of Newark, 
NJ 


J. C. HEITMAN’S NEW POST 


lohn C. Heitman has been appointed 
pecial agent of the Great American In 
demnity in its Svracuse branch office 
He was formerly field supervisor for the 
lohn J. Eckhart Co., Inc., of Rocheste1 
and his company background includes 
training with U. S. F. & G., Ocean Ac- 
cident and United States Casualty. 
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National Surety Wins 
In Prison Bond Case 


SUIT OF LIENORS DISMISSED 


Litigation Involved Agreement to Assume 
Liability for Future Losses on 
Old Contracts 
National Surety Corp 
dismissing the 


has obtained a 
decision suit of lienors 
to impose a trust on payments received 
by it from the State of New York while 
Medium Security Prison. 
made by Harold J. 
the 
New 


Staunton 


completing 
The decision was 


Hinman, official referee, sitting in 


Supreme Court, Sullivan County, 
York, in the case of Albert G. 
Albert G. Staunton, Jr., doing busi- 
ness as A. G. Staunton & Co., et al., v. 
& Co., Inc. People of 


and 


Babor-Comeau 


the State of New York et al. 
\. G. Staunton & Co. and other sub- 
contractors of Babor-Comeau & Co., Inc., 


York to enforce 
out 


State of New 


ap 
mechanics 


sued the 
claims for 
of the contract for the construction of 
Medium Security Prison at Woodbourne, 
N. Y. Performance of the contract was 
bonded by the old National Surety Co. 
under the usual form of bond required 
by the State of New York with a ciause 
providing that if requested to do so by 
the state, the surety agrees to fully per- 
form and complete the work, if for 
any reason the contractor fails and neg- 
lects to complete. While National Snre- 
ty Co. was being liquidated by the Su- 
perintendent of Insurance, the State of 
New York declared the contractor in de- 
fault, issued notice of cancellation, and 
called upon National Surety Corp, to 
complete the work. 
Bonds of Old Company 

The demand on National Surety Corp. 
was predicated on its agreement to as- 
sume liability for future losses on bonds 
on the old National Surety Co. National 
Surety Corp. elected to complete the 
work upon the understanding that it 
would be subrogated to all the rights of 
the state in and to the unpaid balance of 
the contract price to the extent of the 
cost of completion. The work was there- 
after completed at a cost in excess of 
the unpaid balance of the contract price 


liens arising 


which the state paid over to National 
Surety Corp. upon monthly estimates. 
Lienors having claims aggregating 


$139,000 first instituted action against the 
contractor and the State of New York. 
The state interposed a defense that there 
was no fund available for the payment 
of liens because no moneys became due 
to the contractor after default. The lien- 
ors made a motion for summary judg- 
ment which was denied by Justice Fos- 
ter. The order denying the motion was 
affirmed by the Appellate Division in a 
memorandum opinion holding that a deci- 
sion on the merits should await trial of 
all the issues, and pointing out that the 
surety was not a party to the action and 
could be directed to be brought in so as 
to permit a full determination of all the 
hts involved (251 App. Div. 771). 


Party Defendant 
The lienors then 
without making any 


proceeded to trial 
motion to implead 


the surety, National Surety Co., by rea- 
son of its liquidation, but during the 
trial they made a motion by order to 
show cause to implead National Surety 
Corp. as party defendant, and for leave 


to proceed on an amended compiaint. 


When the motion was made the issues 
as to cancellation of the contract had 
been fully presented, and the referee 


thereupon took under consideration those 
issues together with the motion to im- 

plead 
In the final decision Referee Hinman 
held that the contract, bond and assump- 
tion agreement constituted three sepa- 
and overruled the lien- 


rate undertakings 
ors’ contention that there could not be 


a cancellation of the contract affecting 


Accident and Health Hazards of 
Copper Mining Cut by Anaconda 


Reducing health and accident hazards 
in industry was the subject of a paper 
by William B. Daly, manager of mines, 
Anaconda Copper Mining Co., read be- 
fore the insurance round table meeting 
of the Chamber of Commerce of the 
United States recently assembled in 
Washington. Mr. Daly divided his talk 
into five subdivisions as follows: Safety 
first work, first aid and rescue work, ven- 
tilation, air-conditioning and reducing the 
dust hazard. He featured the fact that 
the Anaconda Copper Mining Co. was 
one of the first metal mining operators 
to give attention to safety first work in 
its operations in Montana, and particu- 
larly in its mines in Butte. The record 
of serious accidents of all metal mines 
of the United States was two and one- 
half times as high as that of the com- 
pany in 1916 and 2.1 times as high in 
1917; thus indicating that the efficient 
safety work of this company in the years 
1916 and 1917 was keeping the serious 
accident record to less than 50% of the 
general record of metal mines through- 
out the country. 

First Aid and Rescue Work 

Mr. Daly said further: “The Anaconda 
has trained on company time several 
thousand men in first a'd and rescue 
work and always keeps employed an 
adequate number of these trained men 
on every level of every operating mine 
The company has carried on its first aid 
and rescue work since that time to the 
present. It now has installed in_ its 
rescue stations the very latest breath- 
ing apparatus, and has more men in its 
employ than are necessary who are well 


rights in the balance of the con- 
price. He distinguished the deci- 
sion in Wilson v. Moon, 240 App. Div. 
440, aff'd 265 N. Y. 640, pointing out 
that in case the contractor agreed to 
complete the buildings free of mechan- 
ics’ liens and claims for labor and ma- 
terial and gave a bond conditioned for 
strict performance of the contract and 
for payment of all claims for labor and 
material. The referee found that the 
covenant in the surety bond providing 
for actual completion of the work upon 
request by the state was an independent 
covenant for the benefit of the state in 
the event of cancellation of the contract, 
and that in the performance of such a 
covenant, a surety would be carrying out 
its Own promise predicated on a previ- 
ous cancellation and could not be deemed 
to have stepped into the shoes of the 
contractor. 
Previous Decision 

The referee further held that in af- 
firming the decision in Wilson v. Moon 
without opinion, the Court of Appeals 
could not have intended to overrule its 
previous decision in Arrow Tron Works, 
Inc., v. Greene, 260 N. Y. 330 and Scars- 
dale National Bank & Trust Co. v. U. S 
F. & G. Co., 264 N. Y. 159. 

In summarizing the situation of the 
lienors the referee said: 

“* * * They are dependent upon the 
rights of the contractor and nothing 
more. They are bound bv the terms of 
the contract which provided for a can- 
cellation of the contract and a forfeiture 


their 
tract 


of the security retained by the state 
Even though the labor and materials 
supplied by the lienors went into the 


work and reduced the cost of completion, 
their rights were subject to the superior 
rights of the state to apply retained 
funds to the cost of completion and the 
surety was subrogated to the rights of 
the state. T find nothing in the contract 
or the bond which justifies me to hold 
otherwise in this case.” 

Meyer A. Novick, Monticello, appeared 
for the lienors: Assistant Attorney Gen- 
eral Isaac I. Marks for the state and 
Kissam, Murray & Hayden, New York, 
for National Surety Corp. 


trained in using them. At a 
call this equipment and the 
available for any emergency 
Ventilation and Health 

“Prior to 1910 the underground metal 
mines in this country depended almost 
entirely on natural ventilation in the op- 
eration of mines. The Anaconda, at 
Butte, was the first, as far as I am in- 
formed, to apply mechanically controlled 
ventilation. The effect of the improve- 


hh ment’s 
men = are 


ments made in ventilation is clearly 
shown at one mine which, in 1916, had in 
eighty-seven working places an averagi 
air temperature of 82% degrees F. and 
an average relative humidity of &5.26% 
but in 1924 had in eighty-one working 


places an average air temperature of 
71.6 degrees F. and an average relative 
humidity of 81%. 
Air Conditioning 

“Air conditioning, or air cooling, for 
the ventilation of the Butte mines, js 
distinguished from most other air 
ing methods mainly by the 
cooling effect is derived 
the surface atmosphere 
of a compressor or other 
frigeration machinery. 

Reducing the Dust Hazard 

“Over twenty years ago the Anaconda 
recognized the seriousness of the dust 
hazard. At that time a program was 
launched to minimize it. The results ob- 
tained from the improved ventilation, 
and in our program for reducing the dust 
hazard, have been most gratifying. Based 
on the dust counts in the Butte mines 
and also on the judement of the best 
authorities on the subject in this country, 
it apparent that the dust hazard has 
been mastered, and that it is impossible 
for a workman to contract silicosis in a 


cool- 
fact that the 
directly from 


artificial re- 


degree that will incapacitate him from 
doing a regular day's work during his 
normal lifetime; in other words, to us 
the vernacular of the street, we have 


licked silicosis in the Butte mines.” 


Late Dennis Hudson Credited 
With Central Surety’s Growth 


The death of Dennis Hudson, president 
and founder of Central Surety & Insur- 
ance Corp., Kansas City, removed from 
business one of the leaders in casualty 
and surety ranks. Mr. Hudson built up 
his company from the $600,000 premium 
producing class (1926) ‘to a volume in 
1937 of $4,191,819 throughout forty-six 
states. At his death he was also presi- 
dent of the Central Surety Fire Corp. 

A graduate of Drake University, Des 
Moines, Mr. Hudson never lost his in- 
terest in its welfare and progress and at 
his death was a member of its board of 


trustees. He also belonged to the Kan- 
sas City Club and was generally active 
in civic and church affairs. 


Mr. Hudson entered the field of casu 
alty insurance in 1910 as superintendent 
of agents for the Kansas City Casualty 
following a period of eight years spent 
as superintendent for the Prudential Life 
in Kansas City. In 1919 when the Kan- 
sas City Casualty merged with the En- 
ployers Indemnity Corp Mr. Hudson be 


came vice-president in charge of agen- 
cies, in which capacity he edueil until 
1926. When the Employers decided early 
in that year to devote its efforts to re 


Hudson con- 
i t 


insurance exclusively, Mr 


ceived the idea of a new 
purchase and take over the Employers 
direct writing organization. Asa result, 
Central Surety & Insurance Corp. was 
organized and began operation July 1, 
1926, with Mr. Hudson as vice-president 
and general manager. He was elected 
to the presidency in 1929 
Chiefly because of Mr. Hudson's abil 


ties as an executive and underwriter the 
assets of the company have grown from 
$1,726,836 in 1926 to $6,252,435 at the end 
of 1937. 
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